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Agents to Carry on 
Campaign Started at 
Milwaukee Meeting 


National Association Undaunted by 
Inaction in Firemen’s and 
Northwestern Fight 


TO AMEND STATE CHARTERS 


This Will Compel Agents to Swear 
Loyalty to Principles or Resign 
Membership 


By Edwin N. Eager 


Two points of unusual importance re- 
specting the fight with the Firemen’s and 
the Northwestern National marked the 
mid-winter conference last week at the 
De Soto Hotel in Savannah, Ga., of the 
National Association of Insurance 
Agents. One was the frank admission 
that the Milwaukee Declaration has not 
been carried out to date except in scat- 
tered instances; and the other was the 
determination of the agents to carry this 
campaign through by forcing members 
of the various state associations to sub- 
scribe and live up to the National Asso- 
ciation’s clearly defined principles, or re- 
sign their association connections. 

The means by which the National As- 
sociation seeks to render the Milwaukee 
resolution effective are contained in the 
following suggestion of the executive 
committee, adopted unanimously at Sa- 
vannah with the exception of one vote, 
that of a Firemen’s representative. 


Executive Committee’s Advice 


“The Executive Committee suggests 
that this mid-year meeting recommend 
to the respective state associations that 
they adopt, as their state laws may per- 
mit, the substance of the Milwaukee 
Declaration, and the declaration of prin- 
ciples, adopted by this association on 
February 11, 1925, so that they be made 
a part of their fundamental laws, and 
enact suitable measures to uphold them.” 
_ Today the anomalous condition ex- 
ists whereby agents of the Firemen’s and 
the Northwestern National, the two com- 
panies so far declared to be wilfully vio- 
lating the bank agency and ownership 
of expirations principles respectively, are 
resigning neither their agency connec- 
tions nor membership in local boards, 
State associations and the national body. 
In fact, some Firemen’s agents have cast 
their votes in favor of the Milwaukee 
declaration but charge that the fight 
with their company is not justifiable. 
Therefore, they prefer to remain “in- 
consistent” by retaining both company 
and association contacts, waiting for 
something new to break. 

This attitude of inaction by those af- 
fected is easily explained. Agents of the 
two companies involved in the contro- 
versy realize the value of membership in 
local boards and state associations. They 
will sever these connections only with 
great reluctance and so far have not 
done so in the vast majority of cases on 
the ground that the bank agency issue 
does not hit them personally. These 
Same agents have developed friendly 

(Continued on page 17) 























PHOENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 





A corporation which has stood the test of time! 
143 years of successful business operation. 
World-wide interests. Absolute security. 


Excellent Service and Facilities. 


PHOENIX 


indemnity Company 


7S Maiden Lane, New York 






































THE EQU:TABLE LIFE OF IOWA 


ANNOUNCEs THE 
LARGEST DIVIDENDS 
IN ITS HISTORY 


E-Q-U-I-T-A-B-L-E _L-I-F-E 
Q-F I-0-W-A 


Founded: 1867 Home Office: Des Moines 














Another Dividend Increase 


Another sizable dividend increase, in 1925—following a sizable increase 
in 1924. Penn Mutual “low net cost” is real!/—and it helps the Agent. 


A life insurance prospect should take cost into account, while insisting 
on quality, just as he does in buying commodities. Why not? 


Penn Murwat low net cost is notable, and our life insurance service is 
in the first rank of quality. 


In addition to the dividend increase we have further liberalized, and 
simplified, an already splendid contract—a highly intelligible document for 
Policyholders. 


We welcome men and women of ideals, ability, and conscientious 
industry. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Organised 1847 




















Executives Discuss 
Settlement Options 
and Trust Proceeds 


Views of President Crocker and 
Counsel Cox of John Han- 
cock Attract Attention 





WHAT PRESIDENTS SAY 





Views of W. A. Law, D. P. Kings- 
ley, Haley Fiske, Henry Moir 
and R. W. Huntington Given 





Life insurance executives read with keen 
interest the talk made by Guy W. Cox, 
vice-president and counsel of the John 
Hancock Mutual Life, at the annual 
luncheon of the company last week, at- 
tended by general agents and superintend- 
ents, regarding optional settlement as well 
as the letter which President Crocker had 
sent to the field, outlining his views as to 
the proper functions of life insurance com- 
panies and trust companies relative to con- 
servation of estates. 

It will be recalled that the viewpoint 
of both Mr. Crocker and Mr. Cox is that 
the life insurance companies should not 
be in competition with the trust compan- 
ies, each having its own field of endeavor, 
and that optional settlements in life con- 
tracts should not be too complicated or 
named beneficiaries so many and provisions 
so varied that the distribution oi the pro- 
ceeds may be regulated for unusually long 
periods to the dissatisfaction of many of 
those involved. 

THe EaAsTerN UNDERWRITER asked some 
of the executives for their views of the 
matter. One of the presidents to whom 
this paper wrote, Robert W. Huntington, 
president of the Connecticut General, in- 
formed THe Eastern UNDERWRITER that 
he was in sympathy with the views ex- 
pressed on the subject at the John Hancock 
meeting. 

Views of William A. Law ’ 

From William A. Law, president of the 
Penn Mutual, the following statement was 
received : 

“Replying to your letter of February 11. 
Life insurance companies have enlarged 
the scope of their special income settle- 
ments because they recognize that con- 
servation of principal—keeping intact the 
fund built up by a policy holder during his 
lifetime, through the faithful payment of 
premiums—is well within the fundamental 
purpose of life insurance and more closely 
approaches the ideal of complete protection. 

“When the income and principal are paid 
and distributed according to the inflexible 
terms of the contract, and the only con- 
tingencies to be encountered concern the 
existence of beneficiaries on the dates they 
are eligible to receive payments, the cases 
can be efficiently handled by a well or- 
ganized Home Office unit. 

“But where the proposed settlement in- 
volves discretionary powers, or unusual 
contingencies, the trust company or their 
individual trustee actually on the scene 
and in personal touch with the beneficiaries 

(Continued on page 10) 
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BROADCAST NO. 3 
FEBRUARY BUSINESS GOOD. 











1—Hart & Eubank, general agents of the {tna Life Insurance Company, hereby 
announce that it is the policy of their office that any business written over the 


counter by any agent or employee, or by the general agents, shall be credited in 


full, both as to first commissions and renewals, to the last agent or broker of issue. 


2—It is our desire to accord the fullest protection to the agents and brokers who entrust 
their business to us, and no information concerning one agent’s or broker’s busi- 


ness will be given to any other agent or broker under any circumstances, unless by 
a written order of the agent or broker of issue. 


3—In order that the utmost precaution may be taken against inadvertent leaks, the record 
of every agent’s and broker’s business, together with all vital information pertain- 


ing thereto is safeguarded and only available through the personal instruction of 
the Company’s cashier. 


4—We invite agents and brokers to contribute their business to our Company and agency 


with the knowledge that the above policy of protection will be most rigidly 
adhered to. 


“IT PAYS TO HAVE AN ACCOUNT WITH THE AETNA” 


HART & EUBANK, General Agents 


AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 
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Trust Co. Men Hear 
Woods and McDouall 


CONSERVATION OF ESTATES 





Woods Has Some New Charts Showing 
Shrinkage Percentages; Plea For 
Co-Operation Made 





Armed with new charts largely having 
to do with the shrinkage of estates and 
other interesting figures which he has been 
gathering for his new book, Edward A. 
Woods of Pittsburgh, had no difficulty on 
Wednesday in holding the attention of the 
trust company section of the American 
3ankers’ Association at the Hotel Commo- 
dore. Most of the session was devoted to 
a discussion of the relations between trust 
companies and insurance companies, and 
among the insurance men who listened to 
the proceedings were: Frank H. Davis. 
Robert Henderson and A. H. Reddall of 
the Equitable Society; A. H. Yost of the 
Phoenix Mutual; E. J. Sisley, Travelers; 
C. A. Foehl, Prudential; and Robert L. 
Jones, Penn Mutual. 

Leslie G. McDouall, assistant trust office 
of the Fidelity Union Trust Company, who 
has made an exhaustive study of life 
insurance in connection with trust com- 
panies, and who has addressed several 
hodies of underwriters’ associations, also 
was an interesting speaker. 

The Frick decision was discussed by 
C. Alison Scully, second vice-president of 
the National Bank of Commerce. 


Can Help Each Other 

Following the morning session, there 
was an afternoon session at which there 
were questions asked and answered relative 
to insurance and trust companies as well 
as the Frick decision. 

Mr. Woods’ talk was a plea for co- 
operation between life insurance and trust 
comnanies. He said there were 150,000 
life indemniters ready to work in harmony 
with trust companies. In part, he said: 

“Life Underwriters augment estates or 
provide the ready money necessary to con- 
serve or liquidate them. Trust companies 
conserve estates. Without life insurance, 
or without sufficient life insurance, estates 
would be smaller, administration would he 
rendered more difficult and in some cases 
liquidation would be impossible without 
serious or total loss. Cooperation between 
these great institutions is, therefore, 
hased upon identity of interests and the 
fact that the word of each sunnlements the 
other. To create estates by life insurance 
incompetently or wastefully administered 
means incomplete work upon the part of 
the life underwriter.” 


Capital Value of American Life 

Mr. Woods said that the canital value 
of American life is $1,310,000,000.000: that 
the insurance in force is only $42,000,000. 
00: so he figures that 3.2% only is car- 
ried in insurance on a capitalized value of 
\merican life. 

Mr. Woods showed how not enough cash 
is left to provide for three important items 
of shrinkage of estates—administration ex- 
nenses. debts and taxes—and he proved 
that life insurance would make the admin- 
istration of such estates far more effective. 
Tn one diagram showing a group of eighty- 
four estates of persons, largely foreigners, 
riven by a Pittsbureh trust company, he 
showed that the sole item of the estates 
in many cases was cash. 

Mr. Woods traced the adventures of 
estates showing what hapnens following 
death. He said that the education of the 
nublic to make wills would not only be a 
ereat service to the community but would 
hring more: business to trust companies. 
Mr. Woods showed the advantage to the 
community of having estates competently 
administered by trust companies. He said 
that the life insurance companies have had 
to stop publishing a list of claims paid 
hecause these lists are eagerly sought bv 
nersons not desiring to deliberately defraud 
the widow or family. but unduly anxious 
to secure money for investments which no 
trust company would recommend. 

One very clever line of Mr. Woods’ 
talk was: “Life insurance alone puts the 
heart back into the estate.” 











of the business written by some of our larger agencies is a 
direct result of the Fidelity lead service. Our agents interview 


interested prospects—people who have written the Head 


Office for information. 


Fidelity is a low-net-cost company operating in 40 
states. Full level net premium reserve basis. Over Quarter 
of a Billion insurance in force. Faithfully serving insurers 


since 1878. 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 


A few agency openings for the right men. 
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AGENTS HEAR SUTTON 


Over fifty agents in the Hart & Eubank 
agency of the Aetna Life in Greater New 
York were addressed last Monday morn- 
ing by Milton W. Sutton, of the accident 
department of the New York office of 
the company. Mr. Sutton gave an inspira- 
tional talk on the importance of insurance 
in the activities of the country, saying that 
without it none of the country’s great 
buildings could be erected and that the 
funds of insurance companies finance a 
great portion of the national, state and 
municipal bonded debts. He urged that 
the agents take advantage of every op- 
portunity to make contracts suggesting 
that if the men mastered thoroughly the 
ordinary life plan, the twenty payment life 
plan and the insurance with income plan, 
they would be completely equipped for 
all soliciting problems. 


CERF ANNUAL MEETING SOON 


L. A. Cerf, general agent in New York 
for the Mutual Benefit, is now making 
plans for the annual meeting of the 
agency on March 23 at the Hotel Astor. 
Tt will be an all day session with a ban- 
quet in the evening. President John R. 
Hardin and several of the other officers 
of the company have been invited. 





J. H. WEEKLY PREMIUM DATA 


On December 31, 1924. the John Han- 
cock had in force 4,352,592 Weekly Pre- 
mium Policies. It has 116 districts with 
64 detached offices: 116 superintendents, 
519 assistant superintendents, and 3,706 





He declared that while, according to the 
National Board of Fire Underwriters, 95% 
of the fire losses are replaced by fire 
insurance, only 5% of the life losses have 
heen so paid, 
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DINNER FOR ALLEN LEADERS 

The leading producers of the E. W. 
Allen agency of the New England Mutual 
Life in New York will be given a dinner 
at the Yale Club on February 24 in ap- 
preciation of their services. Frank P. 
Partridge, secretary of the company, will 
attend and will present medals to the men 
in accordance with the merit system adopt 
ed by the company. H. Arthur Schmidt, 
who wads the leading producer of the 
company last year, will be presented with 
a special medal. William FE. Solph, 
George A. Smith, Arthur Miller, Bertram 
O'Keefe, Earle Spensley, Harold Coe and 
Thomas Hodgkinson will also receive 
medals. 


APPOINTED SPECIAL AGENT 

Charles A. Steadman has been ap 
pointed as a special agent in the Newark 
Ageney of the Equitable Life of Towa 
by General Agent P. R. Wendt. His 
duties will consist of soliciting and spe- 
cial organization work. Mr. Steadman 
has had a number of years of business 
experience and others of life-insurance 


ageney work which will fit him admir- 


ably for success in his new undertaking. 


TRI-STATE CONGRESS 

The tri-state life insurance congress of 
the life underwriters asosciations of Har- 
risburg, Philadelphia, Trenton and Wil- 
mington will be held on March 20 at the 
Rellevue-Stratford Hotel, Philadelphia 
Agents are urged to spend the entire day 
at the congress and learn how to sell more 
and larger policies. 


ENTERS NEW STATE 
In 1924 the Peoria Life entered Ohio, 
California. Pennsylvania, New Jersey and 
Oregon. It has just been admitted to 
Colorado. Tn Ohio and California it is 





active. In Pennsylvania, New Jersey and 


Oregon it is not doing much yet. 





holders, the 


pany aiming to 











Prestige and Good Will 


During ninety years of active service to policy- 
MUTUAL 
strated its dependability as a Life Insurance Com- 
satisfy 
prestige and good will the Company enjoys are due 
to its long record of equitable service, which re- 


dounds to the benefit of agents. 


THE MUTUAL BENEFIT LIFE | 
INSURANCE COMPANY 


| 
} 
Organized 1845 


of Newark, N. J. 


BENEFIT has demon- 


The 


its membership. 














Guardian Improves 
Optional Payments 


CONVENIENT FOR BENEFICIARY 


Option C Arranges For Monthly Instal- 
ments; Option E for Continuous 
Yearly Payments 


Several changes in its optional methods 
of settlement have been made by the Guar- 
dian Life. Under the new option to be 
known as option C, the proceeds of the 
policy may be made payable in equal 
monthly installments of any fixed amount, 
these installments to continue to be paid 
until the principal and interest are ex- 
hausted. A $2,500 policy, by this method, 
could be made payable in installments 
of $100 monthly for slightly more than 
two years, and so tide a beneficiary over 
the period immediately 
death of the insured. 

Under the new policy option E has 
been extended so that the proceeds of the 
neliev may be payable in continuous i» 
stallments over a guaranteed period of 1¢ 
to 15 or 20 years instead of only 20 years 
as previous, allowing a larger installment 
with a shorter period of time. The com- 
pany also has approved the payment of 
interest installments of both the guarar- 
teed and the contingent interest in month- 
ly installments equal to one-twelfth of the 
total interest declared for the year, the 
first of such installments to be pavable 
one month after approval of the claim 
At the current interest rate of 5 per cent 
this will result in the payment of interest 
at the rate of $100 monthly on a principal 


sum of $24,000 left on deposit with the 
company. 


following the 


START AN INQUIRY 
Some Philadelphia Insurance Men Look- 
ing Into Group Insurance Case; 
Send Out Questionnaire 

Some Philadelphia insurance men have 
formed the “Committee on Insurance 
Information” and have sent to news- 
papers a 4,000 word statement and a 
very long questionaire relative to a 
group insurance case there—The Publi- 
cation and Sunday School Board of the 
Reformed Church. The statement is to 
the effect that a salesman named Burns 
was prevented from continuing to act 
as agent in a group insurance case when 
he had originally broached the subject. 
Tt is alleged some one went over his 
head in the Prudential. 

The “committee” in its question says 
the purpose of its questionnaire is “to 
get opinions by which interested agents 
and brokers may focus attention to the 
reasonableness of companies and agen- 
cies creating definite agreements in ad- 
vance with their agents or brokers or 
with former agents whose brokerage 
business has been solicited by and for 
the company through its authorized 
managers or agencies.” 





NEW GENERAL AGENCY 

The Security Mutual Life has ap- 
pointed Irving J. Ussiker and Abraham 
Rubbeck as general agents with head- 
quarters at 18 East 41st Street, New 
York City. Mr. Ussiker was formerly 
an assistant manager of the Metropoli- 
tan and later of the Equitable, and Mr. 
Rubbeck was a large writer for the 
Travelers. The name of the new gen- 
eral agency is Ussiker-Rubbeck Co., Inc. 


CERF OFFICES TO MOVE 

L. A. Cerf, general agent for the 
Mutual Benefit in New York, will move 
zbout the middle of April from 135 
3roadway to larger quarters at 11 John 
Street. corner of Broadway, at which ad- 
dress they will occupy the entire sixth 
floor. The uptown office of the agency 


will also move from 118 W. 44th to 45 W.. 
45th Street. 
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Why So Many Policies? 
Thirteenth Paper 


There was a time when only three or four policies were 
offered by our life insurance companies. Now there are a be- 
wildering number of such contracts. Why? For two reasons, 
(1) because new and improved methods have been devised to 


provide for old needs, and (2) because many new needs have 
been developed. 


Life insurance is now conducted on a _ perfected scientific 
basis, but it is a living, active, advancing business, constantly 
extending into new fields, and constantly rendering new services 
to the public. The result is that multitudes of new policy 
forms are needed. 


And what are the relations of the competent life underwriter 
to this new situation? They are these: 


1. He must be able to determine the insurance needs of 


each client, and must be able to aid him in providing accurately 
for those needs. He must be competent to practice his calling 
as a profession. 


2. He must be able to show the people round about him 
that he can be of service to them, that, indeed, they cannot 
get along without his expert assistance. 


The Equitable Life Assurance Society of the United States 
has positions for young men of business experience who may 
know nothing about life insurance but who are willing to learn. 
Directly, and through its general agents and agency managers, 
it offers a training to such men that will enable them, if they 
are in earnest and diligent, to prosper and build up large incomes 
as professional representatives of the Equitable in the field. 


THE EQUITHBLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


393 SEVENTH AVENUE, NEW YORK 


















































February 20, 1925 


Se See 
ee 








ee 
THE EASTERN 
UNDERWRITER -7sams 











b re ee 
now a ke ee. 


Page 5 





Fraternals Meet In 
Chicago Next Week 

TITLES OF THE ADDRESSES 

Miss Bina M. West, of Woman’s Benefit 


Association of the Maccabees, 
One of the Speakers 





Fraternal associations will meet in Chi- 
cage next week. The presidents’ section 
will head the following addresses: 

Address: “Why Are We Here?”— 
Thomas F. McDonald, President, N. F. C. 
of A., High Secretary, Catholic Order of 
Foresters. 

Address: “Field of Operations, Among 


Whom and by Whom.”’—John R. Frazer, 
A. O. U. W. of Arkansas. 
Discussions led by John J. Lentz, 


American Insurance Union, and Lloyd T. 
Binford, Columbian Mutual Life Assur- 
ance Society. 

Address: “The Goal of Adequacy and 
the Land Beyond, or Adequacy Attained, 
What, next?”—Miss Bina M. West, 
Woman’s Benefit Association of the Mac- 
cabees. 

Discussion led by S. A. Oscar, Beavers 
National Mutual Benefit, and Miss Mary 
L. Downes, Women’s Catholic Order of 
Foresters. 

Address: “Fraternalism on the Firing 
Line.”"—W. R. Shirley, Brotherhood of 
American Yeomen. 

Discussion led by H. S. Anderson, Na- 
tional Union Life Assurance Society, and 
Oswald Hartwig, Lutheran Mutual Aid 
Society. 

Address: “Stopping the Leak or the 
Problem of Lapsations.”—Richard E. 
Kropf, Royal Arcanum. 

Discussion led by Mrs. Mary E. La 
Rocca, Woodmen Circle, and A. W. Frye, 
the Maccabees. 

Address: “Cost of Business. Shall We 
Fix a Limit? How?’—J. N. Dolley, Fra- 
ternal Aid Union. 

Discussion led by Harry J. Green, 
Homesteaders Life Association, and C. E. 
Lovett, Modern Samaritans. 

Address: “How to Build and Hold a 
Field Force.’—Arthur A. Bentley, Mystic 
Workers. 

Discussion led by George A. Scott, Na- 
tional Protective Life Association, and E. 
J. Dunn, Loyal American Life Association. 

Address: “Rehabilitating the Lodge Sys- 
tem. Why? How?”’—Mrs. Frances Buell 
Olson, Degree of Honor Protective Asso- 
ciation, 

Discussion led by J. A. Kapps, Columbian 
Circle; Nelson O. Tiffany, Masonic Life 
Association. 

Address: “The Best and Safest Securi- 
ties Fraternal Societies Should Invest in.” 
—W. A. Fraser, Woodmen of the World, 
Sovereign Camp. 

Discussion led by Mrs. Frances E. 
Burns, Ladies of the Maccabees, and John 
C. Snyder, Supreme Tribe of Ben Hur. 

Address: “What Limitations Now Im- 
posed Upon the Fraternal Societies Should 
Be Removed?”—Hill Montague, Golden 
Seal Assurance Society. 

Discussion led by Frederick Gaston, the 
Grand Fraternity, and Gardner, 
Modern Order of Praetorians. 

Address: “Is the Fraternal System of 
America Surrendering Its Exclusive Field 
of Service to Commercial Life Compan- 
ies?’—Norman B. Harris, Loyal Associa- 
tion. 

Discussion led by J. W. Graybille, A. O. 
U. W. of Kansas, and R. C. Sherrard, 
United Order of Americans. 

In the Law Section these are some of 
the talks: 

“Accord and Satisfaction. The Law Re- 
lating to Settlements or Compromise Be- 
tween the Society and Beneficiaries,” by 
Edmund L. Craig, Evansville, Ind. 

“Limitation in the Contract as to the 
time Within Which Suit Must Be 
Brought. The Holding of the Courts 
of Different States on This Question,” by 
Tan M. Ross, Cleveland, Ohio. 

“The Status of a Member of a Fra- 
ternal Beneficiary Society in Case of Re- 
ceivership or Bankruptcy,” by Lee E. 


Joslyn, Detroit, Mich. 

“Old Age Benefits. May a Society by 
Amendment to By-Laws Abolish or Dis- 
continue that Part of the Contract Pro- 








The Columbian National Life Insurance Company 


Boston, Massachusvtts 
ARTHUR E. CHILDS, President 
Columbian National Agents are in a position to offer the best forms of 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Policies backed by one of the strongest companies in the country, having 
ample capital, surplus and highest standard of reserves. 








TAX PROCEEDS AS DIVIDENDS 
Treasury Department Decides that Funds 
Lose Their Identity hen Paid to 
Stockholders as Dividends 
The question was put up to the In- 
ternal Revenue Bureau whether the 
proceeds of a life insurance policy 
when paid to the stockholders of a cor- 
poration as dividends was taxable. The 
Treasury Department decided that such 
proceeds lose their identity after pav- 
ment and that such dividends are tax- 

able. 

The articles cited in connection with 
the case were those providing that upon 
the death of an insured the proceeds of 
life insurance policies paid to his estate 
or to named beneficiaries are excluded 
from the gross income of the beneficiary. 
The Internal Revenue Bureau points out 
that although «uch proceeds are ex- 
cluded from the gross income of the 
beneficiary, there is no provision of law 
exempting such proceeds from tax ex- 
cept in hands of the beneficiaries. 





viding for the Payment of Such Bene- 
il by Edward J. Lambe, Beaver City, 
eb. 

“What Is the Difference Legally and 
Practically Between a Fraternal Benefi- 
ciary Society and a Legal Reserve Life 
Insurance Company? Is There Any Ad- 
vantage to the Society as a Whole in 
Changing from Fraternal Beneficiary So- 
ciety to Mutual Legal Reserve Company ?” 
by Abb Landis, Nashville, Tenn. 


JOHN HANCOCK’S INVESTMENTS 





Made $31,965,389 Mortgage Loans in 
1924; George S. Smith’s Tribute 
to Insurance 


George S. Smith, one of the directors 
of the John Hancock, told the company’s 
general agents and superintendents last 
week interesting facts about the 1924 
financial operations of the company. 
Some of the important facts given by 
Mr. Smith follow: 

Bonds purchased in 1924, $23,682,395. 
Average yield, 4.98%. 

Mortgage loans made in 1924, $31,965,- 
389. Average yield, 5.50%. 

Total holding of bonds, $99,221,272. 
Average yield, 4.635%. 

Total holding of mortgages, $178,009,- 
171. Average yield, 5.825%. 

Total policy loans, $26,953,809. 
age yield, 5.277%. 

“As a business man and not an insur- 
ance man,” Mr. Smith said in his closing 
remarks, “I desire to pay my tribute to 
the business of life insurance by saying, 
that no business can be conducted on 
higher standards from the standpoint of 
ethics and service. Adequate and just 
salaries are voted by the directors and 
there can be only one end and aim, 
namely: to so administer the affairs of 
the company that intelligent economy 
and security of investments will auto- 
matically reduce the cost of insurance 
through dividends declared, that reduce 
the premium cost to the insured.” 


Aver- 





which includes: 


to Policyholders. 












Shortening 
the Selling Process 


To aid the Agent in his field work, we have a 
very practical plan of Home Office Co-operation, 


An Agent’s Training Course—a complete and 
original course for new and old agents. 


A Prospect Bureau—that devops genuine dol- 
lars-and-cents prospects. 


Selling Helps— Advertisin 
pect and policyholder alike, holds business 
and creates good will. 


Policyholders Insurance Service—Embodying the 
ideals of true service to your client. 


Health Service of the Life Extension Institute 


Supplying you with such selling tools makes your 
success greater and more productive. For infor- 
mation concerning agency opportunities, address: 


T. LOUIS HANSEN, Vice-President 
THE GUARDIAN LIFE INSURANCE COMPANY 


OF AMERICA 
Established 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 
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Get Boys Thinking 
of Life Insurance 
ADVICE OF WALKER BUCKNER 





New York Life Executive Says Large 
Lines Can Be Had for Small Out- 
lay; Inculcates Thrift Ideas 





Walker Buckner, second vice-president 
of the New York Life, makes a plea that 
more life insurance be written on boys. 
Along that line he says: 

“T always like to say to a father, ‘You 
may want to give your boys something 
in life. You may think it is a great thing 
when they reach 15 or 16 years of age 
to give them some bonds in their own 
name, or some stock. Now we have some- 
thing for you that is a great deal better 
than that. Bonds and stocks will teach 
them extravagance, because they are get- 
ting incomes which they have never earned: 
Life insurance will teach them thrift and 
economy, because you are giving them 
something regarding which, when they. 
get to the position where they are earning 
money, you can say to them: 

“‘Here is a contract I put on your life 
eight or ten years ago. This is something 
you can never get again in your life at 
that price. If you have the money you 
may buy other things, but here is some- 
thing that never can be bought so cheaply 
again. Under all circumstances keep this 
contract in force. Don’t ever give it up’ 

“By doing that the father has taught 
Phat boy thrift and economy. 

“There are hundreds of millions of that 
business in this country. It is a fertile 
field. It costs the man who buys it a 
relatively small annual outlay for ten 
thousand dollars at ages 15 or 16, and if 
the dividends are left to accumulate those 
policies mature as endowments for these 
young men when they are still in the prime 
of their lives.” 


ADAMS AGENCY CLASS STARTS 





Mutual Life Manager in New York En- 
rolls Fifty; James S. Wood 


as Instructor 


The agency training class of the Frank 
W. Adams agency of the Mutual Life in 
New York opened this week with an en- 
rollment of fifty agents. This class, to 
which brokers are invited, is under the 
leadership of James S. Wood, who has 
joined the agency as statistician and 
agency instructor. Mr. Wood has been 
a successful organizer of agencies for 
the past twenty years and more recently 
has materially increased the production 
of the Philadelphia agency of the com- 
pany as its agency instructor. 

This class will be composed of men 
from all lines of industry who desire to 
take up life insurance as a profession. 
They will meet twice a week and be 
thoroughly instructed in the fundamen- 
tals of life insurance and the art of 
selling. Emphasis will be placed on such 
specialties as inheritance tax, business 
insurance and partnership insurance. 





WOMEN ON COMMITTEE 

Miss Jane Laubscher, secretary to Law- 
rence Priddy of the New York Life, and 
Miss Emma Ditzler, one of the leading 
agents of the Connecticut Mutual in New , 
York, ‘have been appointed on the recep- 
tion committee of the Life Underwriters’ 
Association of New York. 





SALVATION ARMY COMPANY 


Tue EasteRN UNDERWRITER has been 
asked if there is a Salvation Army insur- 
ance company. 

There is an insurance company in Eng- 
land called the Salvation Army, which 
writes various policies and annuities, and 
has its head office in London. It has a 
premium income of more than $3,000,000 
a year. The company was established in 


1867. 
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C. J. Edwards’ Early 
Work for Association 


RECALLED BY JULIAN S. MYRICK 





Late Manager of Equitable Did Much 
to Prevent Unwise Legislation 
in 1906 





he tribute to the memory of Charles 
Jerome Edwards paid by Julian S. Myrick, 
one of the managers here of the Mutual 
Life, delivered at the recent dinner of the 
Life Underwriters Association of New 
York, follows: 

“Divine Providence has seen fit to take 
our fellow member, Charles Jerome Ed- 
wards, who was in the fullness of his life 
and at the height of his influence. 

“Tt should give us pause to stop and, 
not only do honor to his memory, but to 
consider the effect which his leadership 
had upon our lives and the example he 
has set to those of us who are left here 
and those who will take up the torch in 
future generations of this Organization. 

“He was appointed a General Agent 
the Equitable Life Assurance Society of 
this city in 1898 at the age of thirty-two 
years. He has been one of its most loyal 
and influential servants, loyalty was al- 
ways,” one of his main characteristics. 

In 1906 when Life Insurance was going 
through its greatest trial, during the Arm- 
strong Investigation, it was he, through 
this Organization, that saved the Legis- 
lature from enacting laws which would 
have made it impossible for an agent to 
earn a living and thus kept the Institution 
of Life Insurance from crumbling. 

“Tt was at one of the meetings of this 
Association, all other efforts to get relief 
having failed, that he arose and with his 
forceful eloquence wanted to know if we 
were going to ‘quit’ or ‘ficht.’ From then 
on it was ‘fight.’ He, with others, organ- 
ized committees representing this Associa- 
tion and sent a call up the State to other 
Associations to do the same thing which 
they did. The representatives of all the 
Associations of the State appeared at 
Albany before the Legislature and through 
the fairness of their argument a fair scale 
of commissions was inserted into the law; 
it was mainly through his leadership, to- 
gether with others, that this was done. 


Always Loyal to His Own Company 


“After that he was elected president 
of this Association and then in August 
of 1907 he was elected president of the 
National Association. It was during these 
years and so on until his death that he 
has rendered most loyal and conspicuous 
service to the institution of life insur- 
ance: Alwavs loyal to his own company 
he conceived it the duty of every company 
and individual to so conduct themselves 
that they would hest serve the interests 
of this great institution. 

“He abhorred the twisters and rebaters 
and the companies who would issue cut- 
throat competitive nolicies as they were, 
are and always will be a menace to the 
fair name of life insurance. 

“He was quick to recognize and encour- 
age the effort of either companv or in- 
dividual in constructive work. He thus 
increased the influence for good upon the 
business as a whole. 

“He was a great friend, always thought- 
ful in times of joy or trouble and to be 
depended upon in both alike. He gave of 
his time. strength, ability and eloquence: 
he did his nart that we may have a better 
world to live in and a better business to 
engage in. 

“And so my fellow members you may 
keep his memory green by upholding his 
ideals and traditions in your daily work 
so that they will be passed on to future 
generations in our Organization that thev 
may grow hetter and stronger with the 
years. 

“A great man has passed on and 
we are all the better for his life, let 
us keep faith and may God rest his 
soul.” 











proposition. 
Address, 








PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 














TO SELL BUILDING 





Connecticut Mutual Life May Get 
$2,375,000 For Present Structure; 
Company To Move 
The United States Security Trust Co. 
stockholders will act on March 25 on a 
proposition to buy the Connecticut Mutu- 
al Life Insurance Co. property at the 
corner of Main and Pearl Street, Hart- 
ford, for $2,375,000, the trustees of the 
banking institution recommending the 
purchase of the building in which it has 

its headquarters. 

The decision of the Connecticut Mutual 
Life Insurance Company about a year 
ago to move its office to Asylum Hill had 
put its downtown property on the market, 
but the action of the United States Secur- 
ity Co. trustees came after negotiations 
for the property had been going on only 
two weeks. 





TAYLOR ON COAST 
C. G. Taylor of the Association of Life 
Insurance Presidents, is on the Pacific 
Coast. 


WANT ANOTHER PLAYLET 





President Clegg Would Like to Duplicate 
Success of “The Heart of the 
Estate” at Convention 

President J. W. Clegg of the National 
Association of Life Underwriters is look- 
ing for another playlet with life insur- 
ance as its theme, similar to “The Heart 
oi the Estate,” which was produced with 
such success at the Los Angeles conven- 
tion of the association, for production at 
the Kansas City convention this year. 
Either plays or suggestions as to plot 
will be welcome. 





PAYS INTEREST ON CLAIMS 


The Franklin Life of Springfield, IIl., 


has adopted the plan of paying interest 
to the beneficiary from the date of the 
insured’s death to the date check in 
settlement of the claim is issued. This 
is done regardless of the age of the 
policy or the cause of the delay. 























Uncle Sam and President Coolidge 


Keep Budgets—Why Not You? © 


Vice-President Elect Charles G. Dawes earned 
national acclaim by working out a budget for 
the United States Government. This was 
adopted as the only practical plan of reducing 
unnecessary Federal expenditures and of know- 
ing the financial status of the nation. 


President Calvin Coolidge says that he keeps a 
personal budget and runs his home on that basis. 
He believes in it for himself and for others. 


Business men and practical women (of large as 
well as of small income) have put their homes 
on the budget basis, or believe it a good thing 
to do so. 





If you have found the budget system easv to 
operate at home. we believe a copy of the JOHN 
HANCOCK BUDGET SHEETS would interest 
you particularly. If, like some others, you 
believe a budget is too much trouble, then we 
want you to see how simple is the John Hancock 
Budget. 





This would help you to start 1925 along the right 
lines. Without charge or obligation a copy will 
be sent on request. 






CTD 
SAL 
LIFE INSURANCE COM PANY 
OF BOSTON MASSACHUSETTS 
Over Sixty Years in Business. Now Insuring Over Two 
Billion Dollars in Policies on 3,500,000 Lives. 








Northwestern Mutual 
Made Large Gains 


LOW MORTALITY EXPERIENCE 





President W. D. Van Dyke Sees Good 
Outlook for This Year; Paid for 
Business Was $317,465,000 





The Northwestern Mutual Life of Mil- 
waukee had last year new paid for busi- 
ness amounting to $317,465,000, which was 
an increase over the previous year of 
$11,987,000 and the largest volume in any 
one year in the company’s history except 
1920. The total insurance in force at the 
end of the year was $2,879,023,000, repre. 
sented by 858,851 policies. The average 
policy of the company is $3,352. 

The total admitted assets aggregated 
$632,002,000, an increase of $42,972,000, 
The surplus, or reserve for contingencies 
was $43,379,000. Notwithstanding — that 
during the past year a marked decreasing 
interest rate for invested capital was ex- 
perienced, the total income of the com- 
pany for the year was $126,526,721, an 
increase of $8,544,806 over that for 1923, 
amounting to 7.1%. 

During the same period total disburse- 
ments were $86 869,900, amounting to an 
increase over those of 1923 of $8,381,401, 
an increase of 10.7%, out of which total 
disbursements 78% or $68,113,716 was paid 
to our policyholders. 

“The percentage of ascertained actual 
mortality during 1924 was 47.49% of the 
expected, being the lowest in the history 
of the Company, while such percentage in 
1923 was 50.21%,” said President W. D. 
Van Dyke in commenting on the com- 
pany’s experience. “It is interesting to 
note that the average monthly mortality 
percentage during the first eleven months 
of 1924 was abnormally low (44.21%) 
but that in December last such actual 
mortality was 81.03%, the largest in any 
sinele month ‘since the early months. of 
1920 when there was a recurrence of the 
influenza epidemic.” 

President Van Dyke believes the present 
business conditions forecast an excellent 
year for life insurance. 





WOMAN LEADER 


Mary A. Scott Irvin, of South Bend, 
Ind., Has Made Good With 
Missouri State Life 


Mary A. Scott Irvin of South Bend 
TInd., is the leading woman producer of 
the Missouri State Life Insurance Com- 
pany. When Mrs. Irvin decided to enter 
the insurance profession in February, 1923, 
she had no sales experience whatever. She 
had only a casual and general knowledge 
of life insurance and she had to really be- 
gin at the bottom in every sense of the 
word. 

Most of the insurance written by Mrs. 
Irvin has been on the lives of business 
men and professional men and the general 
quality of her production has been excep- 
tional, especially for an_ inexperienced 
writer. She follows the program idea of 
selling insurance, placing her policies for 
snecific purposes and writing many of her 
clients for adequate Accident and Health 
coverage as well as for life insurance. She 
is one of the few women to make a real 
success in the selling field of insurance 
entirely on her own initiative and ability. 
and her splendid volume of paid for in 
1924 reflects not onlv her unusual qualifi- 
cations of salesmanship, but a most promis- 
ing future in the insurance profession. 





VETERAN AGENT DIES 


George Teague, who has been an agent 
with L. A. Cerf. Mutual Benefit man- 
ager in New York for the past fourteen 
vears, died last Sunday night at his home 
in Boonton, New Jersey. Mr. Teague 
suffered a nervous breakdown two months 
ago and his death comes as the climax to 
it. He had a wide acquaintance among 
life men in the city. 
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Aetna Life Announces 
Number of Promotions 


TWO NEW _ VICE- PRESIDENTS 





They Are K. A. Luther, Aetna Life, and 
J. C. Barden, Automobile Co.; Eight 
Official Staff Elections 





Two new vice-presidents, Kendrick A. 
Luther of the Aetna Life, and J. C. Bar- 
den, of the Automobile Insurance Co., were 
elected at the annual meeting of the board 
of directors of the Aetna Affiliated Com- 
panies, held February 13. The board also 
re-elected all officers of the three com- 
panies and approved recommendations for 





K. A, 


LUTHER 


eight elections to the official staff and 
for nine promotions within the staff. 

In the hfe department, J. B. Slimmon 
was promoted from the position ot 
assistant .secretary to that of secretary 
of the company, and Friend L. Wells, 
assistant superintendent of agencies, was 
made superintendent. The office of agency 
secretary had been abolished and that of 
superintendent of agencies created. Mr. 
Luther, who has had the title of agency 
secretary since he came to the Home 
Office two years ago, will remain in active 
charge of the life agency division, assisted 
by Mr. Wells. Other promotions and elec- 
tions in the life department include H. S. 
Beers from assistant actuary to associate 
actuary; R. W. McCreary to assistant 
secretary; H. C. Barlow to assistant 
actuary; Ralph Keffer to assistant actuary; 
G. H. Houston to assistant auditor, and 
R. S. Edwards from assistant secretary 
to secretary of the Group Division. 


Promotions in the Automobile 


In the Automobile Insurance Co., in 


addition to Mr. Barden’s election to a vice- 
presidency, the board of directors named 
George R. Fulton as a company secretary, 
advancing him from department secretary ; 
E. J. Perrin from department assistant 
secretary to department secretary, and C. 
G. Hallowell from department assistant 
secretary to department secretary. New 
appointments were Fred Maccabe to de- 
partment assistant secretary, C. T. Hub- 
bard to department assistant secretary, and 
Harold W. Hough, department cashier. 
In the accident and liability department 
of the Aetna Life, E. C. Bowen was pro- 
moted from assistant secretary to secre- 
tary, and C. G. Hallowell from assistant 
secretary to secretary. Logan Bidle was 
elected an assistant secretary, and Mr. 
Hough cashier. In the Aetna Casualty and 
Surety Co., G. E. Ashley was promoted 
from department assistant secretary to de- 
partment secretary, and Mr. Hallowell re- 
ceived the same title, while Mr. Hough 
also was elected cashier of this company. 


Mr. Luther’s Experience 


Mr. Luther takes up the responsibilities 
of his new office with the privilege of 
drawing upon. twenty-seven years of ex- 
perience in the life insurance business, 
virtually all of it in the service of the 


company which has elected him to the 
high office of vice-president. Born in 
Warsaw, N. Y., January 20, 1876, Mr. 





F. L. WELLS 

Luther spent his boyhod on a farm and 
apprenticed himself to the chemists pro- 
fession in his early youth. His life insur- 
ance career began at the age of twenty- 
five, when he became a soliciting agent 
for the Aitna Life in his native town of 
Warsaw. 

In March, 1905, Mr. Luther went to Syr- 
acuse, where the company had then not 
established a general agency. During 
the next four years he more than trebled 


the premium collections for the territory, 
and upon this showing the company estab- 
lished a general agency at Syracuse, ap- 
pointing Mr. Luther head of the new of- 
fice, and for ten years he remained at 
this post. He saw the business of his 
agency increase from only his personal 
production to more than $4,000,000 a year, 
with premium collections of nearly half a 
million dollars annually. 

In the Spring of 1919 he was made 
general agent at Boston, where he remained 
until called to Hartford four years later. 
While head of the Boston office he 
succeeded in increasing the Aetna’s an- 
nual production of new life business in 
the territory from $2,500,000 to more 
than $8,500,000 annually, with proportion- 
ate increases in premium income. 














J. C. BARDEN 


After the death of President Morgan 
G. Bulkeley, the company found it nec- 
essary to make certain rearrangements 
in the home office. Frank Bushnell, who 
had guided the destinies of the agency 
department for many years, was elected 
a vice president, and Mr. Luther, because 
of his outstanding success as a producer, 
a general agent, and as an executive, was 
drafted for the duties of agency secre- 
tary, to which office he was elected by the 
directors in February, 1923. By virtue of 
this promotion he became head of the na- 
tion-wide agency force maintained by the 
company. 


J. C. Barden’s Career 


J. C. Barden, promoted from secre- 
tary to a vice-presidency of the Automo- 
bile Insurance company, was a graduate 








Pennsylvania 


VER forty per cent 


have matured. 








Provident Mutual 


Life Insurance Company of Philadelphia 





of the new business of the 
Provident Mutual is upon the lives of old policyholders 

who not only evidence their satisfaction by insuring their own 

lives, but by recommending the Company to their friends. 


SPECIALLY valuable to the agents of the Provident Mutual 
is the active good will of those whose Old Age Endowments 
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Founded 1865 











electrical engineer when he decided to en- 
ter the insurance business. Born in 
Cannan, Conn., September 23, 1878, Mr. 
Barden attended the public. schools until 
the age of twelve, when he was sent to 
the Mohegan Military Academy to com- 
plete his preparatory school education. 
Upon his graduation in 1897 he worked as 
a mechanical draughtsman for several 
years, and then entered the engineering 
college of Syracuse University, receiving 
his diploma as an electrical engineer with 
the class of 1905. Shortly thereafter he 
secured a position with the Middle States 
Inspection Bureau, and was assigned to the 
staff engaged in surveying large special 
hazard risks. He remained with _ this 
bureau until 1909 and then went to the 
Underwriters Association of New York 
State as an engineer. In 1911 Mr. 
Barden came to Hartford for the purpose 
of organizing the sprinkler leakage and 
allied departments of the Aetna Casualty 
& Surety Co. When the Automobile In- 
surance Co. was organized, Mr. Barden 
was elected an assistant secretary, and a 
few years later, as the new unit of the 
Aetna Affiliated Companies continued to 
expand and develop, he became secre- 
tary. The fire department of the Auto- 
mobile* also was organized by Mr. Bar- 
den, the date being 1915. Since that time 
he has had direct charge of that depart- 
ment of the company. 





J. B. SLIMMON 


Slimmon In Insurance Soon After Leav- 
ing College 

James B. Slimmon, the new secretary 
of the Aetna Life Insurance company, 
was born in New Jersey July 18, 1893, 
and was educated in the Hotchkiss 
School and the Sheffield Scientific 
School of Yale University, being gradu- 
ated with the class of 1915. Upon 











A Company With Friends Everywhere 


The agent who is selling insurance in this Company, which for seventy- 
three years has been rendering unexcelled service, does not work alone. 
Wherever he may be, he finds enthusiastic friends ready to help him by 
testifying that there is no better company in the land than the old 
Its enviable record for service and the low net 
cost of the protection furnished make a combination that assures success 


Massachusetts Mutual. 


to any real worker in the field. 





JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


MUTUAL 
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JACKSON MALONEY 
Vice-President 








PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CONTRACT 
TO REPRESENT THIS COMPANY. 
FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE HAVE 
AN INTERESTING CONTRACT TO OFFER, BACKED BY 

REAL CO-OPERATION. 


A. MOSELEY HOPKINS 
Manager of Agencies 














birthday. 


are up-to-date in every respect. 


are guaranteed by State Endorsement. 


BASIL S. WALSH, President 
JOSEPH L. DURKIN, Secre 








{INDEPENDENCE SQUARE 


HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH to 6@ years next 


INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of issue and 


ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY 


A HOME LIFE POLICY BRINGS 
PEACE OF MIND TO 
MAN WHO LOVES HIS FAMILY 


tary 
DR. E. BRYAN KYLE, Medical Direc 


FEATURES, and 
THE 
P. J. CUNNINGHAM, Vice-President 
JOHN J. GALLAGH Treasurer 
tor 

PHILADELPHIA, PA. 














leaving college, Mr. Slimmon entered the 
employ of the Phoenix Mutual Life In- 
surance company, where he took the field 
sales educational course, which assisted 
him in obtaining his wide practical 
knowledge of the life insurance business, 
including experience in the claim depart- 
ment, the investigation bureau, new  busi- 
ness department, policy loan and surren- 
der department, and the planning de- 
partment. Mr. Slimmon- entered — the 





E. C. BOWEN 
services of the Ae a Life upon his re- 
lease from the government service in 


1919, and five years later he was elected 
assistant secretary of the life department, 
hence he has enjoyed two promotions 
within the space of one year. 


Wells In Sales End Since 1912 


Friend L. Wells, who will immediately 
begin upon the duties of his newly cre- 
ated office—that of superintendent of 
agencies—has been. actively engaged in 
the sales end of the life insurance busi- 
ness since 1912. . He was born in 1883 at 
Marcellus Falls, New York, and is a 
graduate of Syracuse University. Upon 


leaving college he spent two years in 
Quebec, where he was engaged in the 
lumber business. Wishing to enter the 


selling side of the business, Mr. Wells re- 
turned to New York State in 1908 and 
joined the sales force of the Smith Pre- 
mier Typewriter Co. In 1912 he became 
an agent under K. A. Luther, then man- 
ager for the Aetna Life at Syracuse. In 
January, 1918, he became field superin- 


tendent for the Syracuse agency. This 
experience, together with the previous 
years he had given to life insurance 


sales developement, was found to be par- 
ticularly advantageous to the agency of 
the department, and in 1923, Mr. Wells 
was called to the Home Office and ap- 
pointed assistant superintendent of agen- 
cies for the purpose of assisting Mr. 
Luther in his general developement pro- 
gram. 

Mr. McCreary was born in Utica, N. Y., 
in 1876, entered the service of the Aetna 
Life as a stenographer in 1895; and has 


been continuously in the company’s service 
since that date with the exception of his 
enlistment period in the Naval Reserves 
during the Spanish-American War. 
Two Promotions In a Year 
H. S. Beers is another of the younger 
officers to feel the stimulus of two pro- 
motions within twelve months. At this 
time last year he was elected assistant ac- 
tuary, from which position he now goes 
to that of associate actuary. Mr. Beers 





G. E. ASHLEY 


is one of the youngest actuaries in the 
United States. He was born in New 
Haven twenty-six years ago and was 


graduated from ‘Trinity College in 1918 
with the degree of B. A. and honors in 





mathematics and general — scholarship. 
After spending four months in graduate 
work at Yale, he entered the actuarial 
department of the Home Life Insurance 
Co., of New York, leaving there in 
April, 1923 to accept employment with the 


Aetna Life in the home office. 

H. C. Barlow, assistant actuary, is a 
graduate of lobart College... He was 
born in Phelps, N. Y., November, 1875, 





GEORGE R. FULTON 

and was graduated from the university 
with the class of 1905. In 1897 he en- 
tered the services of the Aetna Life in 
the actuarial department, then headed by 
the late H. W. St. John. 
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really “second to none’? 
In our contract 
“united” in one policy. 
tion. Worth investigation. 
Ohio at 
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HOME OFFICE 








How Mach et Worth | 


To Be Certain of Success? 


Rather than follow the path of least resistance, 
why not take the trouble to make absolutely sure 
that the policy you are offering your prospect is 


life and accident 
Worth considera- 


Especially attractive agency opportuni- 
present 


UNITED LIFE 


AND ACCIDENT INSURANCE CO. 


CONCORD, N. H. 


Inquiries to Eugene E. Reed, Vice-President Deaths 


insurance ar€é 











The 


time. United Policy— 


$5,000 

Any Natural Death 
$10,000 

Any Accidental Death 
$15,000 

Specified Accidental 


$50 Weekly Accident 





Benefits 
Waiver of Premium 
Also Total and 


Permanent Disability 
Income 











Mr. Keffer, new assistant actuary, is 
a graduate of Miami University at Ox- 
ford, Ohio. He also holds the degree of 
master of arts from the University of 
Wisconsin. He was instructor of math- 
ematics at the University of Wisconsin 
and at Harvard until 1918. Upon his dis- 
charge from the army he came to Hart- 
ford and was identifled with the group 
life department, chiefly in a_ travelling 
capacity, until drafted for service in the 
actuarial department. 


Had ‘Insurance Experience While In 


School 
George R. Fulton, promoted from 
department secretary to company secre- 
tary of the Automobile Insurance Co., 


was born at Latrobe, Penn., in 1881, and 
was educated in the public schools. 
While in high school at Latrobe he was 
affiliated for a time with a fire insur- 
ance company, thus obtaining some ex- 
perience in the field from which he later 
was to choose his occupation. 

In 1905 he became an inspector for the 
Aetna Fire Insurance Co., and the Liver- 
pool & London & Globe for Allegheny 
County, having charge of the establishment 
of a local agency plant. He remained 
in this position four years. 

In 1909 Mr. Fulton became associated 
with the Royal Exchange Assurance 
as special agent in western Pennsylvania 
and West Virginia, where for a_ period 
of eight years he supervised the fleld ac- 
tivities of that company. He entered 
the service of the Aetna Affiliated Com- 
panies in 1917, when he was added to 
the field staff of the Automobile Insur- 
ance Co., for the western Pensylvania 
and West Virginia territory. He thus be- 
came one of the first special agents em- 
ployed by the company, and he also es- 
tablished the first agency plant in that sec- 
tion of the Middle Department. Later in 
1917 he was called to the home office to 
assume the duties of executive special 
agent, and in February, 1920, he was 
elected assistant secretary and three years 
later was advanced to the position of sec- 
retary of the fire department. 


Perrin Well Known In New York 

Edward J. Perrin, promoted from de- 
partment assistant secretary to department 
secretary, joined the Aetna Affiliated 
Companies in 1914, and at once was given 
charge of the underwriting of miscella- 
neous lines at the Automobile Insurance 
Company’s New York _ headquarters, 
later becoming manager of the inland 
marine departments at that branch. 
He was transferred to Hartford in 1920 
for the purpose of organizing the inland 
marine department of which he was 
made manager. In 1923 he was elected 
assistant secretary. Mr. Perrin was born 
at Plainfleld, N. J. in 1887, and began his 
insurance career with the New York 
Fire Insurance Co., in 1905, later join- 
ing the well known insurance office of 
Weed & Kennedy. 

KX. C. Bowen, whose promotion to a 
full secretaryship is commensurate to the 
steady growth of the accident and _lia- 
bility department, is a native of Con- 
necticut. He was born in Meriden No- 
vember 18, 1878, was graduated from the 
high school of that city. In 1896 he se- 
cured employment in the accident de- 
partment of the Aetna Life, coming to 
the company when the premium income 
of that department was but a fraction of 
the present volume. Mr. Bowen famil- 
iarized himself with all the different div- 


(Continued on page 24) 
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Says U. S. Can Take 
Tip From Insurance 


MARK SULLIVAN ON CABINET 





Political Writer Contrasts Tenure of 
Office of Company Life Presidents 
With Postmaster Generals 





Mark Sullivan, the famous political 
writer, who sends his articles to about 
seventy-five prominent daily papers, has 
written an interesting story comparing 
the brief tenure of office of postmaster 
generals of the United States with the 
tenure of office of head officials of life 
insurance companies. It was a follow up 
article to one he had relative to the 
long list of secretaries of state in this 
country. The companies he uses for 
comparison are the Metropolitan Life, 
Prudential, Aetna Life, Mutual Benefit 
and Travelers. 

It develops that since 1900 the United 
States has had ten postmaster generals. 
The average duration of the life of the 
postmaster generals since 1900 has been 
a little over two years and seven months. 
The average would have been even less 
than that but for the fact that Post- 
master General Burleson had a long 
service in the department during the 
war. 


One Company Has Had Four Insurance 
Presidents In 57 Years 

Turning to the Metropolitan, Mr. Sul- 
livan shows that Joseph I*, Knapp held 
the office for twenty years; John R. 
Hegeman for twenty-eight years; and 
Haley Fiske has been president since 
1919. The Metropolitan has gone 
through fifty-seven years with only four 
presidents, one of whom is still in office. 
‘The Prudential has had five presidents, 
including E. D. Duffield. 

The Aetna Life has had four presi- 
dents, Morgan G. Bulkley serving from 
1879 to 1922. The Travelers had two 
presidents before Louis F. Butler, J. G. 
Batterson serving from 1863 to 1901. 

The chief point of Mr. Sullivan’s story 
was to show the nation’s disadvantage in 
having men in high positions serving 
so short a time. He also states how 
in big business, such as insurance, men 
are promoted from under whereas in 
public life they come from a wide variety 
of fields. Thus, Postmaster General 
Smith was a newspaper editor; Post- 
master General Payne a politican; Post- 
master General Meyer an ambassador; 
Postmaster General Burleson a  Con- 
gressman; Postmaster General Hays a 
lawyer and a politician; Postmaster Gen- 
eral Work a physician; and Postmaster 
General New a newspaper owner. 





SIMONS’ NEW BULLETIN 


Russell M. Simons, general agent for 
the Home Life in New York, is sending 
out a bulletin to brokers emphasizing the 
sixteen progressive changes in the 
methods and underwriting of the com- 
pany effective during 1924. Mr. Simons 
is celebrating his twentieth anniversary 
with the company, and is making an ag- 
gressive drive for business this year, as- 
sisted by Robert B. Skillings, agency 
supervisor. 





H. G. BAYLES’ NEW POST 


H. G. Bayles, former New York man- 
ager of the group insurance division of 
the Aetna Life Insurance Company, and 
who came here from Texas, has joined the 
Metropolitan life as group supervisor for 
North and South Carolina. His head- 
quarters will be in Charlotte, N. C. 


Reichert Produced 
$3,000,000 in January 


AGENCY HAS BIGGEST MONTH 





Includes Two-Million-Dollar Policy On 
Baking Powder King Written 
By Henry Wilson 





The Louis Reichert agency of the Trav- 
elers, who, in 1924, paid for $7,000,000 of 
business, or an increase of 115 per cent. 
over the preceding year, are setting a hot 
pace for themselves this year. Max Han- 
cel, agency supervisor, reports that the 
agency produced over $3,000,000 in Janu- 
ary, which is the largest monthly produc- 
tion in the history of the agency. 

Henry Wilson, reporting to the Reichert 
office, recently wrote $2,000,000 on the 
twenty payment life plan on William Zieg- 
ler, Jr., president of the Royal Baking 
Powder Company, who now has _ over 
$4,000,000 in force. This two million dol- 
lar policy was written to provide for in- 
heritance taxes. Mr. Wilson is now spend- 
ing a vacation in Bermuda with Louis 
Reichert, head of the agency. 

Max Hancel, who has been the agency 
supervisor since 1923, also did his share to 
swell the production of the agency by se- 
curing a million dollar policy on a promi- 
nent New York real estate operator for 
the protection of the many corporations 
in which he is interested. 





SOLICIT IN SPARE TIME 
Assistant Cashier and ‘Head Bookkeeper 
of Mutual Life, Richmond, Suc- 
cessful Producers, Too 

Charles F. Jenness, assistant cashier in 
the Richmond office of the Mutual Life 
of New York, and his brother, Herbert 
N. Jenness, head bookkeeper in the same 
office paid for a total of $100,000 insur- 
ance by soliciting during off hours dur- 
ing 1924. They have set $250,000 as 
their goal this year, and from the way 
they started off they will have no diffi- 
culty going over the top. Herbert, the 
younger of the two, paid for $37,000 in 
January, and Charles paid for $17,000. 
Herbert also outclassed his brother in 
1924, paying for $67,250 of the $100,000 
which they put across altogether. Her- 
bert, ascribes his superiority to the fact 
that he travels in an automobile after 
office hours while Charles travels by the 
Shank’s mare route. Both started out 
with the Richmond office of the Mutual 
Life less than half a dozen years ago 
as office boys. Manager Love expects 
‘o have both out in the field in a year 
or two giving their whole time to pro- 
duction work. 


NAMES. ‘THREE DIRECTORS 
Three new members have been added to 
the board of directors of the Columbian 
National Life of Boston. They include 
Philip M. Childs, son of President Arthur 
Ii. Childs and trustee of the Massachu- 


setts Lighting Companies; Morgan But- 
ler, son of the United States Senator 
Butler, president of the National Asso- 


ciation of Cotton Manufacturers and 
treasurer of several New England cotton 
mills and Frederick Ayer, son of the late 
Frederick Ayer, a director of the First 
National Bank and trustee of his father’s 
estate. 


TO HEAR DR. ROCKWELL 
Dr. C. J. Rockwell, well known insur- 
ance educator, will address the $200,000,- 
000 convention of the Northwestern Na- 
tional. He is director of the Life Insur- 
ance School of Pittsburgh University. 





G50. T. SMITH, Vice-President 
DUNBAR’ SOHNSTON, Secretary 





The Colonial Life Insurance Co. of America 


” — SOLD 
NEW Whole Life, Limited Payment and Endowment Dinh cy 
High Value 
ORDINARY A ITS OWN 
POLICIES Attractive and Novel Features AGENCY 
: Low Cost STAFF ONLY 


Which, with especially favorable Industrial Contracts, 
give Agents unsurpassed money-making opportunities. 
E. J. — 


HOME OFFICE, JERSEY CITY, N. J. 


President 
i & ka ogg © 2nd by > Presidem 
oy ¥ 3 * DROWN, . See’y and Asst. Treasurer 








FORMER POLICE CHIEF 





Major Charles A. Sherry Now an Agent 
of Prudential in Richmond, Again 
Runs for Office 





Major Charles A. Sherry, former chief 
of police of Richmond, now an agent for 
The Prudential in that city, is running for 
the office of high constable of Richmond, 
reputed to be the highest paying job within 
the gift of the People. It is a fee-paying 
position and it is said to net from $10,000 
to $15,000 annually. The present occupant 
is generally supposed to have grown rich 
out of its emoluments during the period 
of his incumbency. Major Sherry is op- 
posing him. 


» 


TROUBLE WITH EXCAVATION 

The Connecticut General has had cause 
for much anxiety in the past week over 
the excavation for its new building. Sev- 
eral days of rain caused the hole to fill 
up with water and nearby buildings to 
sag and crack. Some thirty husbands com- 
ing home from lunch one noon found that 
their families had all been put out because 
the shoring alongside this building had 
given way and there was danger of the 
entire building falling. Much confusion 
reigned as pumps worked on the excava- 
tion day and night to keep the water out 
of the hole and wires were sent to New 
York for expert shorers to try and keep 
the building from falling. 








SQUARE DEALING 


with Agents and Policyholders made possible last 
year’s splendid Record of New Business 


$103,955,200. 


A Pledge of Still Greater Achievement in 1925 


New England Mutual Life Insurance Company 
Boston, Mass. 
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JOHN G. WALKER, President 


INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA | 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually or quarterly, 
and 


INDUSTRIAL Policies from $12.50 to $1, 
CONDITION ON DECEMBER 31, 1924 


.00, with premiums payable weekly. 


3,036,319.80 
PERCE T EE $35,784,215.15 
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et The Mutual Life Insurance Company of New York has 5 
E a record of EIGHTY-ONE YEARS of prosperous and suc- "i 
FS cessful business. It has passed through panics, pestilence a 
: and wars unharmed, and to-day, as a result of eight decades “ 
° of endeavor, offers financial strength, reputation, magni- y 
E tude, leadership, and life insurance service. . 
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Executives Discuss Trust Companies 


(Continued from page 1) 


is in a much better position to administei 
it, and many companies so advise. 

“We believe that a company practice 
based on these premises is an extension 
to true life insurance service, and not 
an encroachment upon the functions or 
auties of any other institution or profes- 
sion,’ 


Views of Darwin P. Kingsley 


Darwin P. Kingsley, president of the 
New York Life, said to THE EAsTERN 
UNDERWRITER upon the solicitation of his 
views: 

“Il cannot very well give you a definite 
vpinion about the opinion advanced by 
Mr. Guy Cox, Vice President and Counsel 
vf the John Hancock Mutual Life Insur- 
ance Company, at its recent Annual Meet- 
ing. 

‘Generally speaking, | agree that Life 
Insurance Companies should not complicate 
their policies by undertaking to care for 
tuv many beneficiaries. The laws of New 
York pretty well limit such activities. | 
have no anxiety, however, over the com- 
panies interfering with the field of the 
lawyer or the trust company. Generally 
speaking, the beneficiary under a_ policy 
does not need the services of a lawyer to 
collect what is due. | know of no Life 
Insurance company that will not cheerfully 
render the beneficiary such service as it 
can without cost and with full justice. 

“It is quite surprising sometimes how in- 
dignant lawyers who are rated as reputable 
come to be if the company deals with the 
beneficiary direct and does not give them 


the opportunity to render the beneficiary * 


a bill for services. 

“Neither have | any fear about inter- 
‘ering with the field or the trust company. 
\ Life Insurance company should not go 
beyond the simplest functions as a trustee, 
but the simplest functions it can perform 
better than anybody else and generally 
without any cost to the beneficiary.” 


Comment by Haley Fiske 


Asked for a_ statement from THE 
I ASTERN UNpbeERwrITER, Haley Fiske 
writes : 

“I have your favor in which you request 
me to express my views for publication, 
concerning the position taken by the John 
Hancock Mutual Life to the effect ‘that 
the insurance companies and agents are 
showing a tendency to encroach upon the 
functions of trust companies and lawyers 
by encouraging too complicated option 
settlements.’ 

“While [ am not familiar with the 
recommendation which the John Hancock 
is making to its Field Force, other than is 
stated by you, 1 may say that it is our 
view that, as a general proposition, the 
functions of a life insurance company in 
collecting and conserving life insurance 
premiums and paying death losses are quite 
distinct from those functions under which 
a trust company handles estates of de- 
ceased persons, whether such estates arise 
out of life insurance funds or otherwise. 
The line where the life insurance company 
should stop and the trust company should 
begin is, of course, not well defined. We 
believe that it is entirely proper for the 
insured to make provision whereby the pro- 
ceeds of his insurance, instead of being 
paid in a lump sum, may be paid in install- 
ments or held at interest for a_ stated 
period. We do not believe that we should 
undertake to manage an estate or that part 
of it which arises out of life insurance 
“proceeds, by undertaking complicated 
directions as to the beneficiaries of a trust. 
We believe that the insured should pro 
vide, definitely and clearly, that the pro- 
ceeds of his life insurance, whether pay 
able in a lump sum or in installments, shall 
go to definite beneficiaries without a com 
plicated provision for succession of inter 
est. 

“This whole matter has been the sub- 
ject of exhaustive study by a committee of 
the Association of Life Insurance Counsel 
and that Association has gone on recotd 
as favoring the report ef. the committee 
which recommends, in some detail, the gen- 


eral principles which I have stated above. 
It is my understanding that most, if not 
all, of the life insurance companies are 
confining themselves in this respect to the 
recommendations laid down by that com- 
mittee.” 


Views of Henry Moir 


Hensy Moir, president of the U. S. 
Life, said: 

“Iam much interested in the question 
raised as to the extent to which life in- 
surance companies should undertake to 
execute trusts in settling their policies. 
The subject is one which has been de- 
veloping for several years. When a 
life company does undertake such a trust 
it relates solely to the proceeds of the 
company’s own life policy, and the dis- 
tribution of such proceeds amongst the 
beneficiaries. Accordingly the life com 
panies are not really entering upon func 
tions which are peculiar to a trust com- 
pany, although some few trusts created 
in settling life insurance policies assume 
an intricate character calling for ex- 
pert legal advice. 

“The life insurance companies repre 
sent the greatest single influence in 
building up estates, and all large estates 
thus created are distributed through 
exccutors or administrators. To a 
greater and greater extent the trust com- 
panies are being employed for such ser- 
ices, because they are much more ef 
ficient than individual executors. The 
life insurance companies and the trust 
companies accordingly supplement the 
work of each other and are of great 
mutual assistance. 

‘But the province of life insurance is 
diferent from that of the trust company. 
V/hen a policy is effected for the protec 
t.on of individual beneficiaries, it is al 
ways best that the proceeds be made 
payable direct to these beneficiaries. 
Ihere is no need for complicating the 
payment of life insurance policies by 
making the probate of a will necessary, 
o- by introducing other troublesome 
processes which are a part of the dis 
tribution of an estate by an executor. 
Prompt—nay immediate—payment — of 
life insurance monies is a feature of the 
business and a blessing to the bene 
ficiaries. The payment of taxes and 
many other practical matters are all in- 
fluenced by the direct payment of the 
proceeds to a named beneficiary. 

“With this thought in view we can 
draw a clear line of demarcation be 
tween the proper functions of a life in 
surance company and the functions of 
a trust company in the administering of 
estates. The proceeds of a life insur- 
ance policy, when wanted for named 
beneficiaries, should be paid to those 
beneficiaries by the life insurance com- 
pany, even if so paid in a complex man- 
ner approximating to a trust. In those 
cases where the proceeds of the policy 
are wanted for other purposes, and have 
to pass through the estate of the in 
sured, waiting for probate of the will, 
ete., then it is better for all parties that 
a trust company should function and 
undertake these duties. 

“If these differences are kept in view 
the life insurance company and the trust 
company will work together in perfect 
harmony and with great mutual ad- 
vantage. | might add that the charter 
provisions of life insurance companies 
sometimes have considerable influence 
upon the extent to which they should 
attempt to carry out trust requirements.” 


DISCUSSED BY EXECUTIVES 


Relations between trust company execu- 


tives and life insurance companies were 
discussed at a meeting of head officials of 
life insurance congue on Thursday. 
R. B. Augustine, district manager at 
Richmond for the Mutual Life of New 


York, celebrated his fifteenth anniver- 


sary with the company recently by writ- 
ing an application for $100,000 straight 


life insurance which went through O. K. 


in due course of time. 
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THE PASS KEY— 


ALL the ODDS a SALESMAN asks ARE: 


To be admitted within the door. 
To be invited to have a seat. 
To be granted a chance to talk. 


ALL the ODDS a PROSPECT asks ARE: 


To be frankly advised of his needs. 
To be intelligently informed of insurance advan- 


tages. 


To be properly covered with adequate protection. 


ACCIDENT AND HEALTH INSURANCE— 
IS THE PASS KEY—THAT OPENS— 


FOR THE SALESMAN, the opportunity to 


acquire desirable information. 


FOR THE PROSPECT, the opportunity to 


receive wholesome advice. 


ACCIDENT AND HEALTH INSURANCE— 
HAS BEEN PROVEN—AN ALLY— 


FOR THE SALESMAN, 
unlimited field of prospects. 


FOR THE PROSPECT, in providing an in- 


valuable form of protection. 


THE SAME COMMISSION HERE AND 
HEREAFTER—THIS YEAR AND NEXT 


MissouRI STATE LIFE 
INSURANCE Co. 


HOME OFFICE, ST. LOUIS 


LIFE 
HEALTH 
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in providing an 





M. E. SINGLETON, President 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 
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In January, Dis- 


The Value trict Manager H. F. 
of Calls and Coonrod of the 
Interviews Southwestern De- 


partment of the Illi- 
nois Life, decided to keep an accurate 
account Of one thousand consecutive 
insurance calls. For the reason that 
he works in sparsely settled territory, 
writing most of his insurance on the 
lives of country school teachers, a great 
part of his time is taken in covering 
the distance between prospects. 

\s his complete record shows he was 
able to interview 7 out of every 10 
called on. He insured 22.90 per cent, of 
wll prospects visited; and more than 
33.33 per cent. of all interviewed. The 
average value of all the calls was $5.25 
and the average return per interview 
was $7.51. The months of February, 
March and August, 1924, and January, 
1925, show the highest average value of 
hoth calls and interviews. 

This record made by Mr. Coonrod 
cught to inspire every life insurance 
salesman to keep tab on his own activi 
ties ina similar way. 


tion with Ordinary Life, showing him 
how he could be sure of at least 6% on 
his $20,000 during the lifetime of his 
beneficiary, and par for the securities 
at her death. 

“He pondered a moment and did a lit 
tle figuringe—‘6% on $20,000, $1,200 a 
year, $100 a month.’ This evidently made 
him realize the inadequacy of his present 
‘load, for he asked, ‘What is the rate 
on $20,000 more?’ Then when I asked 
him if the additional $20,000 would be 
sufficient, he said, ‘No, make it $50,000.’ ” 

x ok Ok 


There has been no 


A Plan for little discussion as to 
Inheritance how Inheritance Tax 
Insurance insurance should be 


made payable. In 
some cases it is better to have the insur 
ance payable to the insured’s estate, or 
to his executor or administrator. There 
is one objection to this method, how- 
ever, as in almost every state the insur- 
ance itself is subject to Federal Estate 
taxes and State Inheritance Taxes, points 
out the Equitable Life of Towa. 
The other method that may be fol 





Report of Calls 


1924 Calls Interviews 
PAMGAEY oicleveteeccn eee 90 60 
PGUSGAIY 66 diexciesieladias 32 22 
| ner rere 54 42 
1.0) SO Oe eae 69 56 
DMN chroot at ocala sel 90 66 
REE one ie cs re waar 63 48 
aE Te CTE ren 63 40 
Dl ee Nearer ys 20 
SOTROMINEE 6 cc5.6 boc e 104 76 
GENO cuca osc Camas nes 131 78 
NOVGMDED ..c<cscsecess 105 74 
IGEOINNOE sccis tek cee 89 64 

1925 
January to the 26th..... 88 54 

ORGAN -catecas enc oes 1000 700 


Average Average 
Commis- Commis 
sion per sion per 


Sales Commission Call Interview 

15 $334.46 $3.60 $5.57 
7 234.45 7.32 10.65 
15 324.00 6.00 7.71 
25 577.87 8.37 10.32 
17 515.54 5.72 7.81 
13 288.37 4.38 6.00 
12 338.81 5.38 8.47 
Za 250.79 11.40 12.50 
24 507.28 4.88 6.67 
24 444.50 3.40 5.70 
23 491.40 4.68 6.57 
22 387.09 4.32 6.04 
25 564.20 6.41 10.45 
229 $5,258.76 $5.25 $7.51 





Commenting on his record Mr. Coon- 
rod writes: 

“This record is based on policies actu- 
ally issued and delivered. I am _ sure 
that it has been worth while for me to 
keep the record. My first-year commis- 
sion for 1924 was 36 per cent. greater 
than that for 1923; and while I do not 
think this increase was entirely due to 
keeping a record of all calls, yet I think 
the keeping of such a record had a 
great deal to do with the increase in 
commissions,” 


x Ok Ok 
R. U. Darby, gen- 
Answering: eral agent for the 


“I’m Loaded Massachusetts Mu 
With Insurance” tual Life at Balti 
more, had an inter 
esting experience, told in the company’s 
paper “The Radiator,’ of how he met 
the familiar objection, intended to close 
the interview: “I’m loaded with - life 
insurance.” 

“T called at the office of a ‘hard-boiled’ 
prospect, one of the ‘never again’ type.” 
says Mr. Darby. “When I had stated 
the reason for my call, he informed me 
in a very blunt way that he was ‘loaded 
with insurance.’ Then he turned his back 
and proceeded with his mail. I think I 
rather surprised him when I said, ‘Fine, 
but tell me how. it is invested, for he 
snapped out, ‘What do you mean?’ ‘Just 
this,” was my comeback. ‘Someone must 
invest the $20,000 when your insurance 
claim is paid. Why not let us serve you 
now?’ IL continued with an explanation 
of the Survivorship Annuity in conjunc- 


lowed is to make the insurance payable 
to the chief legatee of the insured’s 
estate in his own right, as the insurance 
up to $40,000 can then be administered 
intact. However, the effectiveness of 
inaking Inheritance Tax insuratice pay- 
able to some individual heir depends en 
tirely upon that heir’s reliability in the 
inatter of applying the insurance to pay 
Inheritance Taxes on the entire estate. 
Quite often an heir would be quite re 
luctant to take a large sum which was 
made payable to him, individually, and 
apply it toward paving the expenses 
of administering a total estate which was 
to be divided up among a number of 
other heirs. 

However, under this latter plan, there 
will be no Inheritance Taxes on the 
proceeds except in a very few states. It 
the decision in the famous Frick case 
is upheld by the United States Supreme 
Court, there will be no Federal Estate 
Tax on life insurance proceeds in any 
amount provided they are not paid to 
the executor, administrator, or trustes 
of the estate. If that decision is not 
“pheld, insurance estates payable in this 
way will be exempt only in amounts up 
to $40,000. 

x *k * 
Second Vice-Presi 
Education dent William J. Gra 
Policies Liked ham, of the [Equitable 
by Women Society, who addressed 
a large meeting of 
Maryland club women at Greensboro, on 
Tuesday, February 3rd, on the “Value of 
Life Insurance,” reports the extraordinary 








NEW POLICY 
Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 
Loans at end of 2nd year 


The Manhattan Life Insurance Co. of New York 

















reputation for stability and fair dealing 


their business 


interest of all its policyholders 
JOUN BARKER, Vice President 





Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 
FREDERIC H. RHODES, President 
This Company has always pursued those policies In the conduct of its business that have given it a high 


Has always rendered the highest grade of service to its 


policyholders, 
Hlas always extended reasonable assistance and encouragement to its representatives to develop and hold 


Its policy contracts give to each individual insurer full protection, safeguarding, at the same time, the 


ROBERT H. DAVENPORT, Secretary 





interest taken in Educational Fund In 
surance. After the meeting adjourned so 
many individual groups asked for further 
information on this subject as applied to 
their children that Mr. Graham would 
have been utterly swamped had it not been 
for the presence of John Price Hyatt, 
who had arranged the meeting and who 
was happily accompanied by several of the 
agents of the Equitable. Needless to say, 
the desired information was speedily sup 
plied. “That the Educational Policy is 1 
natural and interesting approach,” said Mr. 
Graham, “is evident on a mere study of 
the case, but the extent of the interest 
of those club women in this policy was a 
real eye-opener to me.” 
HART TO SPEAK 

Hugh D. Hart, of Hart & Eubank agen 
cy of the Aetna Life in Greater New York 
will speak at Indianapolis this week before 
the life underwriters association, en route 
to the Denver sales congress where he will] 
deliver seven different talks before various 
eroups. 





AGENTS who can SELL 
as well as WRITE 


Can always be given an interesting 
proposition, much territory still 
awaiting capable representatives. 
Your inquiries will have consid- 
eration. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 


PORTLAND, MAINE 











FRANK J. HAIGHT 
CONSULTING ACTUARY 


Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 
Des Moines, lowa 


























DES MOINES 








S1x Years of Marching On 


We now announce 1924 as the sixth successive 
year in which the Bankers Life Company has 
shown a gain in new business production as 
compared with the preceding year. The total 
for 1924 will reach $150,000,000. 


| BANKERS LIFE COMPANY 


GEO. KUHNS, President 





IOWA 




















problems 


THE ANSWER 


There are plenty of cross-word puzzles appearing in the field of action 
every week, such as getting prospects, ascertaining their needs, build- 
ing interviews and completing the business. 


Home Office service can be of value in solving each one of these 
The organization of The Lincoln National Life Insurance Company, builded by officers 


who have carried rate books themselves and who know the difficulties of the field and 
their solution, gives every assistance to the fieldman’s problems. 





Lincoln Life Building 








The Lincoln National Life Insurance Company 


Now More Than $345,000,000 in Force 


Fort Wayne, Indiana 
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THE EASTERN. 
UNDERWRITER 





This newspaper is owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpor- 
ation, office and place of business 86 
Fulton Street, New York City. Clarence 
and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Associate Editor; 
Jerome Philp, Associate Editor. The ad- 
dress of the officers is the office of this 


Axman, President 


Eager, 


newspaper. Telephone number: Beek- 
man 2076. 

Subscription Price $3.00 a year. Single 
copies 25 cents. Canadian subscriptions 


$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 
Entered as second-class matter April 
1907, at the Post Office of New York 
under the actof March 3, 1879. 
KINGSLEY’S FINE AD. 


Chere is not a better writer of advertis- 


ing copy in the United States than Darwin 


I’. Kingsley, president of the New York 
Life. The publication of the eightieth 
annual statement of the New York Life 
in the form of a personal message to seven 
and a half million people who own New 
York Life policies combined philosophy, 
knowledge and advice in a manner that 
could not:well have been excelled. The 
theme of discourse was that improvi- 
dence is just as real and just as danger- 


ous as disease and that the poverty which 
follows both is He dis- 


cussed the responsibilities of his policy- 


worse than either. 


holders toward their neighbors and toward 


their families and said: “The future wel- 
fare of your neighbor’s children and 
his own security in old age are your 
concern. You have observed the beneficent 
work of life insurance. Why not talk 
seriously to your neighbor about what you 
know? Has it brought you peace of mind? 
ell him so. Has it taught you to save 


Show him how. 
out of life for 
you know your children will 
be provided for? Explain that to him.” 
of the best kind covering 
good effects of which 
who 


money ? Are you getting 


more yourself and your 
wife because 
This is advice 
a wide range, the 
will not yet seen 
the light of day, an unborn generation. 


reach many have 


rERANS TO RE 

Sullivan, the 
who 
list of 
the other 


TWO VE’ 
Mark 


affair 


TIRE 

writer on public 
material. to a 
an article 
tenure of 


syndicates his 


long wrote 


newspapers, 
about the 


members of the 


clay short 
office of the 


this country 


cabinets in 
short 
with the long span of 


and contrasted these 
ervice 
head life 


some illustrations 


pe riods of 


years of insurance executives. 
might 


referring to 


He gave and he 


have gone farther by fire 


insurance as well, which would be par- 


time in 
approaching retirement of E. 
president of the Fire Associa- 


ticularly apropos at the 
of the 


C. Irvin,’ 


present 
view 


tion, and John B. Morton, vice-president 
of the Fire Association, two interesting 
characters. 

Mr. Irvin is considerably older than 


Thomas A. 


same age 


Edison and Mr. Morton is the 
as Mr. Edison. For a great 
many years Mr. Irvin has been prominent 
insurance; but while Mr. Morton 
held a number of positions such as presi- 
dent of the Eastern Union, he was not 
well-known to the rank and file of insur- 
ance men until a few years ago when he 
was made president of the National Board 
of Fire Underwriters. Then suddenly this 
insurance officer who had worked so long 
and faithfully at his desk 
loomed into nation-wide 
is doubtful 


in fire 


for so many 


years prominence 

there has 
ever been a National Board president who 
had more color and better mixing abilities. 
He traveled extensively, 


because it whether 


made numerous 
piled up an amazing number of 
new friends, did things with a dash, gave 


out and 


speeches, 


clever interviews 


had a rare 
degree of courage. He was a hit of the 
first proportion with local agents. If he 


had only been fifteen years younger there 
is no telling what heights he might have 


reached in fire insurance. Such personal- 
and Mr. Morton will leave 
fire insurance happy in the knowledge that 
his passing from the ranks will leave some 
sad hearts behind. He is a little bit of a 
fellow same size as Sam Tup- 
per, the South- 
and both of them have drunk copi- 
ously at the fount containing the milk of 
human kindness. 


ities are rare 


about the 
Queen’s manager in the 


cast 


NOT TO AFFILIATE 


Newark Managerial Association Will 
Not Be Part of National Association; 
Y.-M. C. A. Course Discussed 

The Newark life managers, at their 
informal luncheon on Wednesday at the 
Newark Athletic Club, came to the defi- 
nite decision that their association would 
take the form of a social organization 
and would not be affiliated with the na- 
tional association. They have planned 
for four get-together luncheons a year, 
omitting the summer months, and will 
have a different manager in charge of 
each meeting. From time to time speak- 
ers will be invited to address the men. 
William A. White, John Hancock man- 
ager in Newark, will be in charge of 
the next meeting in April. 

L. H. Calvert, educational director of 
the Newark Y. M. C. A., presented a 


contemplated life insurance course to 


the general agents present, which met 
with enthusiasm. This Y. M. C. A. 
course covers sixteen weeks, two eve- 


nings a week, and will be supplementary 
to the agency training. A committee 
was appointed, with Paul R. Wendt, 
Equitable of Lowa, chairman, to work 
with Mr. Calvert in selecting the cur- 
riculium and instructors. 


LEAVES SURETY “ASSOCIATION 

The Metropolitan Casualty is out cf 
the surety association. President Rowe 
charges it tried “to use the big stick” 
against the Metropolitan by demanding 
withdrawal of its plan of merit rating 
for Check Alteration bonds. 

Il. J. Canty, former general counsel 
of the London G. & A., has joined the 
i Se Casualty ou staff. 


HEAD BRANCH OFFICE 

The new branch office recently opened 
by the Federal Surety of Davenport, lowa, 
at Detroit, Mich., is under the manage- 
ment of Eugene H. Allen and William E. 
Jackson as associate manager. Mr. Allen 
has specialized for a number of years along 
surety lines and will have charge of these 
lines while Mr. Jackson will handle the 
casualty business. 


PROMOTED BY NATIONAL 
Vhe National Surety has promoted C. M. 
\bbott to assistant secretary and William 
A. Nunlist and G. M. Goldin have been 
made assistant general solicitors. 


More Power For 
New York Department 
Sought In New Bills 


12 DEPARTMENTAL MEASURES 


New Company Act Most Drastic; 
creased Penalty For Violation 


Of Law By Agents 


In- 


A flock of twelve departmental insurance 
bills have made their appearance at Al- 
bany and were introduced in the Senate 
and Assembly by Mr. Bouton and Mr. 
Wheatley, chairmen of the two insurance 
committees, respectively. The tendency of 
all of the legislation embodied in the 
twelve bills is to increase the power of 
the superintendent of insurance and 
tighten the grip of the department upon 
control of corporations subject to its regu- 
lation. 

A bill conferring most drastic powers 
and evolving in a sense a new theory in 
relation to new insurance corporations is 
contained in an amendment to Section 10 


of the insurance law. ‘This bill sets up 
the principle that before a new company 
may be allowed to begin business the 


superintendent must be satisfied “that pub- 
lic convenience and advantage will — be 
promoted” by allowing such corporation 
to engage in business. The decision of the 
superintendent is final and the amendment 
provides for no court relief, although such 
right would probably be held to exist un- 
der the common law provisions of the 
civil practice act in relation to right of 
action or relief. 
The bill in part follows: 


10. Certific ate 


investiga- 
tion by superi 


proposed corporation; 
refusal or approval; corporate names number 
of directors. When application is made to the 
superintendent of insurance by any persons de 
siring to become incorporated as an insurance 
corporation, or for authority to transact the 
business of insurance in thig state, under or pur 
suant to any declaration and charter presented 
for filing in the insurance department, or any 
amended declaration or charter required by law 
to be filed, or to be approved by the superin 
tendent, the superintendent shall not file such 
declaration and charter or grant such certificate 
of authority until such declaration and charter 
shall have been examined by the attorney-gen 
eral and certified by him to the superintendent 
to be in accordance with the requirements of 
law. Upon the presentation of an application to 
hecome incorporated as an insurance corporation, 
or for authority to transact the business of in 
surance in this state, and before such examina 
tion is made by the attorney-general, the super 
intendent of insurance shall ascertain from. the 
hest sources of information at his command and 
by such investigation as he may deem necessary 
whether the public convenience and advantage 
will be promoted by allowing such proposed cor 
poration to engage in business. The superin 
tendent shall also ascertain in) like manner 
whether there is reasonable promise of adequate 
support for the proposed corporation. After the 
superintendent shall have satisfied himself he 
such investigation whether it is expedient and 
desirable to permit such proposed corporation to 
engage in business, he shall endorse upon the 
declaration over his official Signature the word 
“approved” or the word “refused” with the 
date of such endorsement. Tn case of refusal he 
shall forthwith return said declaration and char 
ter, so endorsed, to the proposed incorporators 
from whom such declaration and charter were 
received. In case of approval he shall thereupon 
forward such declaration and charter to the 
attorney-general for examination and certifica 
tion, 


of, attorne y-general; 
of 





Balance of section same as before. 


x ok Ok 
Liquidation 
Another bill amends section 63 of the 
Insurance Law, in relation to liquidation 


of delinquent insurance companies. This 
is practically the same bill as the one in- 
troduced late in the session last year and 
confers upon the department additional 
powers in the sequestration of securities 
and assets of a delinquent insurance cor- 
poration under liquidation. The bill is 
worthy of careful study by the legal 
staffs of all insurance corporations. 
x * x 


A third bill amends section 91 
insurance law in 
authority of 


of the 
relation to certificate of 
agents of life, health and 
casualty corporations increasing the pen- 
alty for violation by adding the words “in 
addition to any other penalty,” shall for- 
feit to the state the sum of $500, ete. 
Kok 


\ fourth measure amends section 138-a, 
increasing the license fee of public ad 
justers of fire companies from $25 to $100 

(Continued on page 32) 








THE HUMAN SIDE 

















MIRIAM C, 


HAMILTON 

Miss Miriam C. Hamilton, the sixteen 
vear-old daughter of Isaac Miller Ham 
ilton, president of the Federal Life, has 
been elected a member of the board of di 
rectors of that company. She is Senator 
Hamilton’s only child, is well educated, 
has traveled extensively and is one of two 


women who have been elected to the led 
eral’s board. The other is Mrs. Jacob 
Baur, who is prominent in social and busi- 


ness lite in Chicago. Two other women 


have been recognized by the Federal Life 
administration, Miss [Esther Jensen and 
Miss Clara Shenk being elected assistant 
secretaries. Miss Jensen was a_ stenog 
rapher, then became assistant claim ad 
juster, then chief claim adjuster in_ the 
accident and health department. Miss 


Shenk studied shorthand at night and has 
been with the company in the life de- 
partment for thirteen years. 


* * * 


Miss Maude E. Inch, assistant sec 
retary of the Insurance Society of New 
York, is being congratulated upon her re 
turn to the insurance library Monday oi 
this week after an absence of several 
months. Miss Inch suffered a broken leg 
while on her vacation last Fall. She was 
en route to the West Indies when the 
vessel ran into a storm and she was. se 
verely injured. 

Ok Ok 


Rowland Dearden, vice-president of 


The United States Review Publishing 
Company, Philadelphia, played the leading 
role in “The Man Who Stayed At Home,” 


a World War drama of three acts, as 
presented under the auspices of Oak Lane 


Post No. 263 American Legion, at the 
Association Hall, Germantown, ( Philadel- 
phia) last week. Mr. Dearden has been 


rehearsing the production for some weeks, 
a work for which he is well qualified. 
“Ro” Dearden enlisted in the Navy on the 
day this country declared hostilities, be 
came a wireless operator on the “Penn 
sylvania” and was subsequently head wire 
less operator on the “Kansas.” After that 
he was for some time stage manager for 
one of David Belasco’s traveling companies. 
oR 


E. M. Linville, president of the 
York Indemnity Co., is en route 
Panama Canal and the Pacific coast. He 
sailed on the “Manchuria.” Another 
passenger was Oswald Kirkby, the golf 
champion, who is also an insurance 
agent, 


New 
to the 


* * * 


Nora Vincent Paul, 
“The National 
members of the 
clation in) New 


vice-president of 
Underwriter,” will address 
American Women’s Asso 
York on March 12. She 


will tell something of the achievements of 
women in the world of business. 
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FIRE 





INSURANCE 





Eureka-Security 
Enters New York 


PERCY B. DUTTON MANAGER 


New York State Department at Roch- 
ester Adds One More to Its 
Group of Companies 
The Eureka-Security Fire and Marine 
of Cincinnati, Ohio, has joined the other 
fire companies associated in the New York 
State Department, at Rochester, New 
York, under the management of Percy B. 
Dutton. The Eureka Fire and Marine be- 
gan business in 1864 and in 1922 the 
Security Insurance Company, also of Cin- 
cinnati, was merged, the name being then 
changed to the Eureka-Security Fire and 

Marine. 
The management is the same as_ for- 





PERCY B. DUTTON 


merly conducted the two separate com 
panics and is capable and in excellent 
repute. The loss-paying record of the 
two companies merged to form this one 
was excellent under all conditions, and 
the volume of business written is in propor 
tion to the company’s resources. In 1923 
and 1924 the premiums written were con- 
siderably increased and the company is 
planning a consistent extension of their 
field. 
Total Assets $1,721,000 

The annual statement of January, 1925, 
shows total assets $1,721,000, capital $250,- 
Q0O and surplus to policyholders over 
$901,000. 

In associating with the other compan- 
ies in the New York State Department, 
under the management of Mr. Dutton, re 
insurance facilities are provided through 
the various companies managed, as well 
as other large facilities, so that the local 
representation of this company will be a 
valuable asset to any agency. 

The New York State Department is 
now in its twentieth year and supervises 
business of .the following companies: 
Superior Fire, of Pittsburgh; Capital lire, 
of Concord; Allemannia Fire, of Pitts- 
burgh; Georgia Home, of Columbus, Ga.; 
United American, of Pittsburgh, and the 
Eureka-Security Fire & Marine, of Cin- 
cinnati. 

Mr. Dutton has successfully conducted 
a general agency for twenty years and 
this hespeaks for the Eureka-Security the 
same conscientious management which ha 
characterized the handling of other com- 
panies in the New York State Department, 


C. F. Shallcross Talks 
From WEAF Station 


MESSAGE ON FIRE PREVENTION 





Pennsylvania Fire’s Own Orchestra 
Also Broadcasted; Message 
Well Received 





The opportunity afforded radio own- 
ers to hear the president of a fire insur- 
ance company came on Thursday night 
through WEAF, when President Cecil F. 
Shallcross, asked to speak as the president 
of an American company a century-old, 
gave some succinct facts about fire preven- 
tion following a concert given by an or- 
chestra of employees of the Pennsylvania 
lire. 

Mr. Shallcross is a chief executive who 
stands high in the esteem of insurance 
agents not only because he sees that his 
companies are able and willing to furnish 
them with coverage of a wide variety 
and most extensive writing facilities, but 
he understands the importance of keep- 
ing his companies in the van in the mod- 
ern requirements of advertising, litera- 
ture, talking points of all kinds. 

The various posters, stickers, pamphlets, 
folders, ete., of the group of companies of 
which he is the head, have made a hit 
with agents and hundreds of thousands of 
various pieces of literature have been 
distributed by the agents to the general 
‘public. 

Many of them are in the form of re- 
minders, calling the public’s attention to 
some form of insurance which it should 
have. Even bridge whist rules have been 
made available for agents as well as 
guides to the city of New York, “No 
Smoking” signs, and the latest has been 
a radio log which already has a circulation 
of nearly 200,000 copies. 

It naturally gave agents considerable 
pleasure to hear Mr. Shallcross over the 
radio as it brought the name of the Penn 
ylvania lire to the attention of many 
thousands of people. Moreover, it was 
important information which the presi- 
dent of the Pennsylvania Fire gave to the 
public, as he was able to impress the num- 
her of fatalities resultine from fires—five 
human lives lost a day—especially where 
there has been carelessness, attributed 
for the most part to fires resulting from 
smoking, loose use of matches, ete. 

It will he recalled that Mr. Shallcross 
was the first fire insurance president to 
make effective use of the talking machine 
record in a nation-wide way. 


NO ANNOUNCEMENT YET 
There is considerable interest among 
executives regarding what will be the 
affiliations of the new Travelers Fire and 
the Independence Fire. 


SUCCEEDS HODGDON 
Harry W. Berhberich is the new special 
agent of the Ohio Farmers for Western 
Pennsylvania and Western Maryland, suc 
ceeding Edward Todgdon resigned. 
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ASSETS : - 
PREMIUM RESERVE 
OTHER LIABILITIES 
SURPLUS 


J. A. KELSEY, Gen. Agent 
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Marine and Fire Insurance Company, Limited 
Statement June 30, 1924 
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Editorial 

THE JUNIOR BROADCASTER makes its initial 
appearance to the readers of this insurance 
journal as a small edition of the regular 
monthly publication of the Ohio Farmers 
Insurance Company. 

Tue JUNIOR BROADCASTER hopes to bring 
to you regularly the news and views of the 
Yompany. We will be very glad to know 
if it interests you. 

W. F. Kyle, director of the Ohio Farmers, 
is also a vice-president of the Cleveland 
Trust Company, Cleveland, Ohio. 


D. W. Crane, secretary of the Ohio Farm- 
ers, has requested agents not to write 
leakage insurance on pocket flasks. 

The Seventy-seventh Annual Meeting of 


the Thirty-fourth Annual Meeting of the 


Le Roy on January 20 and 21. Over 200 
agents were present and they were almost 





ing they had ever attended. 








‘on household goods as well as on build- 
the Ohio Farmers Insurance Company and ings. 


Ohio Agents Association was held at| “We pledge our unqualified support to 


| Insurance Agents.” 
unanimous in declaring it the best meet- | 


Agent S. A. Lockwood, Freehold, New 
Jersey, gave a very interesting talk when 
he accepted the Ivy Trophy, won by the 
New Jersey Association of Ohio Farmers 
Agents for the year 1925. Director A. L. 
Vorys made the presentation address. 


Ohio agents of the Company have the 
services of D. P. Ely, expert inspection 
engineer, who was formerly with the Ohio 
Inspection Bureau. 


Windstorm, tornado, and cyclone insur- 
ance has the call for February and March. 
The Lorain storm of 1924 proved again 
that tornadoes know no bounds and, as a 
consequence, Ohio Farmers policies are 
being written in greater quantities than 
ever. 

Winstorm insurance should be written 


the officers of the National Association of 
(From a_ resolution 
adopted on January 21 by Ohio Farmers 
agents.) 








TRAVELLING SHOW BURNS 


Many Cars Lost in Kansas City Auto 
Exposition; Rollins, Burdick & Hunter 
Had Line 


The $1,500,000 fire loss in the American 
Roval Live Stock Pavilion, Kansas City, 
last week, where the Kansas City auto 
show was being held, is the old story of 
the supposedly fireproof building with the 
wooden roof. This building, valued at 
$750,000 was a total loss, while hundreds 
of fine cars which were on exhibition were 
destroyed. Three hundred passenger cars, 
representing fifty manufacturers, were on 
display, in addition to motor trucks and 
twenty motor busses. It is understood 
that this display was the original New 
York automobile show “on the road” with 
stops planned at Chicago, Kansas City 
and ending up in Los Angeles. The flames 
started from defective wiring in the flimsy 
decorations several hours after the doors 
had been closed for the night. A watch- 
man discovered it in its incipiency but the 
flames spread so rapidly that the firemen 
when they arrived could do little. The 
pavilion was a wreck by early morning. 

Rollins, Burdick & Hunter were the 
brokers. 
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$6,217 ,482.66 
1,275,981.53 
531,624.00 
4,409,877.13 


G. Z. DAY, Asst. Gen. Agent 
TOT TTT) 
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RATING ORGANIZATION BILL 


ing Body to Control Commissions 
and Agencies 

Following the decision of the New 
York Court of Appeals to the effect that 
the New York Fire Insurance Rating 
Organization did not have the legal 
power to make further rules with re- 
gard to commissions and brokerages and 
limitation of agencies, there has been 
introduced in the legislature at Albany 
a bill amending Section 141-A by re- 
quiring ratings organizations to adopt 
“reasonable rules” for regulating com- 
missions and brokerages and for limi- 
tation of agencies and other acquisition 
expenses. This bill was introduced early 
this week. 


THIRTY COMPANIES MEET 





Companies With Importers and Export- 
ers in Rating Organization Fight 
Discuss Recent Decision 


To discuss the recent decision in the 
case of the Importers & Exporters (and 
about thirty other companies) against 
the New York Fire Rating Organiza 
tion, which was lost by the Rating Or 
ganization, the companies who began 
the action met in Goldman & Unger’s 
law office in lower Broadway yesterday 
and decided about their future plans 
of action under the decision. 


NEW YORK TAX LAW BILL 

An important amendment to the tax 
law, affecting insurance companies indi- 
rectly, has been introduced in the New 
York Senate by Courtlandt Nicoll, Repub- 
lican, New York City. The law now pro- 
vides for a straight tax of 1 per cent. on 
the capital stock of banks and trust com- 
panies. Under the new bill the entire taxa- 
tion system is revised, and banks, banking 
associations, trust companies and other 
financial corporations and associations, 
foreign bankers and investors would be 
taxed a straight 4% per cent. on their 
profits in the same way as business cor- 
porations are assessed, 
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Senator Kennedy’s 
Favored Broker Bill 


WOULD STOP PRACTICE HERE 


Measure Aimed to Prevent Dictation of 
Fire Insurance Lines Where 
Property Is Mortgaged 


Senator Kennedy, Democrat, of New 
York, has revived an old bill which first 
made its 1914 adding 
a new section 100-a to the insurance law 


appearance around 


prohibiting any insurance corporation as 
imposing as a condition of a loan on real 


property that the fire insurance on the 
buildings be placed through a_ particular 
broker or with a specified company. This 


measure has in the past been directed prin 
the Metropolitan Life. 
More time has been consumed in the de- 


cipally towards 
bate of this measure on the floor of the 
Assembly during the many times it has 
any other bill 
fund measure 


The bill fol- 


than on 


state 


introduced 
the 


been 
except exclusive 
of workmen’s compensation. 
lows in part: 

The people of the State of New York, repre- 
sented in Senate and Assembly, de enact as fol- 


lows: 
Section 1. Chapter thirty three of the laws 
of nineteen hundred and nine, entitled “An act 


in relation to insurance corporations. constituting 
chapter twenty eight of the consolidated laws,” 
io hereby amended by inserting therein, after 
section one hundred, a new section, to be section 
one hundred-a, to read as follows: 

§100-a. Certain conditions prohibited in the 
making of loans. Neither a trustee, director or 
officer of a life insurance company shall direct 
or require a borrower of such company, upon 
mortgage, to negotiate any policy of insurance 
on the mortgaged property through a particular 
insurance broker or brokers or attempt to 
divert to any particular broker or brokers the 
patronage of borrowers from such life insurance 
company or refuse to accept an insurance policy 
on the property mortgaged or proposed to be 
mortgaged because it was not negotiated through 
a particular insurance broker or brokers 


$2. This act shall take effect immediately. 











UNDERINSURED PROPERTIES 


Local Agent Points Out Cases Where 
Assureds Are Only Partially Cov- 
ered Against Fire 


Recently a dwelling house fire occurred 
in a small town located in up-state New 


York. Due to the deep snow which 
measured twenty-seven inches on the 
level, the fire apparatus could not be 


brought to the scene of the fire and the 
inevitable result was a total loss. The 
house was valued at $25,000, yet it was 
insured for only $3,000. 

There are many similar examples of 
underinsured properties which have 
burned down that could be found. In 


this way an example of the evils of 
underinsurance could be chosen from 
every section of the country. Writing 


to the Home Insurance Company, an 
agent says: 

“These examples could be discussed in 
an article in ‘News From Home,’ together 
with photographs of the properties where 
available and statements of the amount 
of loss and the total insurance carried 
In this article the suggestion could be 
made that each local agent use in his 
advertising the details concerning such 
loss or losses which have occurred in his 
immediate vicinity as described in the 
‘News From Home’ article. Based on 
concrete and specific facts, this advertis- 
ing should prove very effective. Can you 
suggest the best way to go about the ob 
taining of this material?” 


REGISTERED MAIL COVER 

Bankers and investment houses cov 
ered under the Hartford’s Registered 
Mail Policies are fully protected when 
they send registered mail by aeroplane. 

Chubb & Son, managers for the Hart- 
ford’s Marine Department, have asked 
Hartford agents to announce this to 
their clients because of the fact that a 
great many inquiries have been re- 
ceived regarding the extent of the Reg- 
istered Mail coverage. 





Q. J. PRIOR, President 








INCORPORATED 1868 


Che Stmiexd Fire Inemrance Co. , 


OF NEW JERSEY i 
TRENTON, N. J. 





BILLBOARD ADVERTISING 


Used Extensively In Chicago 
Critchell, Miller, Whitney & Bar- 
bour; Printed In Colors 


Critchell, Miller, Whitney & Barbour, 
a leading Chicago insurance agency, is 
using billboards in that city. The material 
used is .twenty-four sheets, covering the 
panel billboard, of which there are about 
one hundred. 

The announcements are printed in bright 
colors and the names of the lines featured 
are Fire, Liability, Compensation, Explo- 
sion, Automobile, Plate Glass, Life, Acci- 
dent, Tourists’, Surety, Burglary, Bonds. 


By 





NEW TECHNICAL COMMITTEE 


At a recent meeting of the committee of 
the Institute of London Underwriters the 
decision was taken to appoint a technical 
and clauses committee under the chairman 
ship of FE. F. Nichols (underwriter, the 
London Assurance), to consider all ques- 
tions relating to clauses, and also to deal 
with technical questions submitted by trade 
associations. 

Tt is understood that the object which 
the committee of the institute have in view 
is to foster a closer relationship between 
underwriters and merchants and, no doubt. 
the appointment of a committee to deal 
with the questions raised by traders will 
have the desired effect. 


ONE MORE OBJECT LESSON 


South Dakota has had another eye- 
opener to the dangers of state fund in- 
surance. In 1913 the legislature stopped 
insuring the public buildings in the reg- 
ular insurance companies and established 
a State Insurance Fund, paying into it 
the premiums which otherwise have 
gone for insurance. Less than $150,000 
is available in this fund, while a loss 
of over $300,000 was suffered in January 
by the burning of the main buildings of 
the state normal school at Spearfish. The 
board of regents will ask the legislature 
to appropriate the money necessary to 
rebuild it. An effort will be made to 
repeal the State Insurance Fund law, in 
order that the state may be adequately 
protected against fire losses hereafter, 
and that it may be possible to replace 
burned buildings promptly without wait 
ing for a session of the legislature. 

In this, South Dakota is merely re 
peating the disastrous experience of 
Minnesota, where also the fires were 
usually in the state normal schools. The 
general experience in the Northwest on 
state funds, hail, fire and surety has 
been unsatisfactory, but so far the radi- 
cal influence has been sufficient to pre- 
vent the repeal of the state fund laws.— 
From “The Insurance Post.” 





T. E. Braniff, of Oklahoma City, had 
a New York visitor last week. 





LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 












Neal Basectt, President 

Jebn Kay, Vice-Pres. and Treas. 
Wahte Bitven, Vice-Pres. and West. Mgr. 
A. H. Hassin, 


FIREMEN’S 


INSURANCE CO. 
of Newark, N. J. 


Organised 1855 


Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital .......*$3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. 8,181,979.10 


Net Surplus... *3,501,61{.22 





pee . . -$14,683,599.22 


Policyholders’ Surplus, 
$6,501,619.22 


“As changed April, 1924. 





Henry M. Gratz, President 

Neal Bassett, Vice-Pres 

John Kay, Viece-Pres. and Treas. 
Watte Bliven, Vive-Pres. and West. Mer. 
Davis G. Vaughan, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


THE 
Girard F.sM. 


INSURANCE CO. 


of Philadelphia 


Organised 1853 
Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital ........$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities.. 2.949 ,854.39 


Net Surplus.... 1,075,257.08 


WO ovens . .$5,025,111.42 
Policyholders’ Surplus, 
$2,075,257.08 














Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Walte Bliven. Vice-Pres. and West. Mgr. 
John A. Snyder, Secretary 

A. H. Hassinger, Seeretary 

Wells T. Bassett, 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organised 1854 


Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital ........$ 600,000.00 


Reserve Reinsur- 
ance Fund and 


Reserve for all 
other liabilities.. 


Net Surplus.... 


2,208,445.09 
865,373.90 





Total .........$3,673,818.99 


Policyholders’ Surplus, 
$1,465,373.90 








Net Surplus 



















H. M. Schmitt, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 

Waite Bliven, Vice-Pres. and West. Mgr. 
Thos. A. Hathaway, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 


Organised 1866 
Statement January 1, 1934 
ASSETS AND LIABILITIES 
Capital ........$1,000,000.00 


Reserve Reinser- 
ance Fund and 
all other Habili- 
ties 


2,938,245 94 
..- -1,819,295.35 





Tota] .........$4,757,641.29 


Surplus to Policyholders, 
$1,819,295.35 
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Financed Automobile Insurance 


In view of the fact that approximately 
70% of the new automobiles sold in 1924 
were purchased on the time payment plan, 
it is imperative that insurance companies 
look into this extensive volume of auto- 
mobile insurance on new cars. It is true 
that many of these cars are financed 
through automobile finance corporations, 
but an equal proportion of such financed 
cars are handled by dealers direct with 
their local banks. 

Insurance companies should review this 
phase of automobile financing, because 
their policies protect the banker’s invest- 
The average bank, when loaning 
assisting in the financing of 


ment. 
money or 
time payment sales of automobiles, over- 
looks some general factors oi protection 
and possibilities of loss that are well known 
to the average soundly operated finance 
corporation, and they are that the col- 
lateral supporting financed automobile 
paper show comaim three major lactors 
ol salety—a good credit risk, buymg a 
yood car from a good dealer, 


Requirements for Safety 


Analyzing the three absolutely necessary 
requirements to the initial satety of auto- 
mobile commercial paper we find that 
a good credit risk is one that has ability 
to pay for the obligation pilus the willing- 
ness to pay. in short, the purchaser must 
have a legitimate occupation with an in- 
come sutlicient to meet Current expenses in 
addition to the obligations assumed in the 
purchase and upkeep of an automobile. 
the automobile buyers willigness to pay 
for his obligation can be saiecly gauged 
by a thorough investigation into his 
honesty, character and morals. The good 
credit risk is the focal point around which 
finance automobile business revolves and 
without this chief and essential factor no 
linanced automobile paper is sound. 

A good car being the second necessary 
factor of safety devolves itself into an 
automobile of a grade within the price 
class of the purchaser and a type of car 
that fits into the buyers economic scheme 
of things. lurthermore, the car must be 
one that has a dependable market and 
manufactured under conditions that stab- 
ilize its resale value. In other words, the 
automobile must be within the sate dis- 
tance of the buyers pocketbook and not 
be a Packard bought on a Ford income. 
{t must fill a want either from the stand- 
point of business necessity or to provide 
diversion for a family and permit them to 
travel for pleasure, to enlarge their scope 
and add to the contentment of home life 
and thus indirectly increase the productive 
value of buyer. The automobile must be 
of good manufacture and have a sufficient 
demand created so that it may be quickly 
and easily resold without loss in the event 
af repossession on default in payments. 


The Good Dealer 


The good dealer means a combination of 
elements of safety. He must be one whose 
business reputation is unquestioned, whose 
financial ability is sound if he endorses 
purchasers’ notes, and who handles a make 
of car that is well marketed and soundly 
financed by the manufacturer. 

Reviewing the foregoing, and with all 
due respect to the judgment of bankers, it 
can be truthfully said that a bank is not 
equipped to economically and safely handle 
automobile paper from local dealers. The 
finance corporation is able to do this profit- 
ably and safely and economically, however, 
because it has large volume distributed 
over wide territory with corresponding dis- 
tribution of risk. It has organized 
thoroughly the machinery necessary to 
collect, repossess or resell cars on the de- 
faulted paper. It has set aside reserves to 
care for contingencies of conversion and 
collision losses. In fact, all the ramifica- 
tions of a highly specialized business have 
been concentrated into the conservatively 
and properly operated finance corporation 
so that it supplements the granting of credit 
on automobile paper to such an extent that 


the banker cannot afford to loan money 
on automobile collateral except through 
the medium of finance corporation 
trusteed paper whereby the bank is en- 
tirely relieved from all risk of loss. The 
insurance company carrying fire and theft 
insurance on cars financed through local 
banks by dealers may well consider the 
desirability of such insurance as compared 
with the good finance corporation account. 

The East=rN UNDERWRITER recently 
stated that there are approximately 600 
finance companies operating in the United 
States, but of these we can only consider 
50 survivors over the long stretch of 
future financed automobile business. Those 
finance companies who are disregarding the 
three vital factors: Good Credit, Good Car 
and Good Dealer will not be buying auto- 
mobile paper any longer than it takes the 
forces of financial safety to cast them 
upon the rocks. 

The volume of automobile insurance on 
new financed cars has approached the 
point where it is absolutely essential that 
the insurance company protecting financed 
automobile paper should thoroughly analyze 
the methods of the financing interests. 
This is absolutely vital in the general 
question of producing a profit on this class 
of automobile insurance and the key notes 
of a good credit buying a good automobile 
from a good dealer are supplemented in 
no small degree by the personnel and 
operating ideas of the finance corporation. 
This latter factor is partially responsible 
for profit or loss to the insurance company 
and the good credit risk buying a good 
automobile from a good dealer cannot be 
found among the insurance writings for 
uny finance company that does not have the 
proper executive supervision. 

Fire and Theft Cover 

One of the insurance companies’ prin- 
cipal objections to writing finance corpora- 
tion automobile business is the fact that 
proper underwriting of the business is 


hampered by the fact that the fire and 
theft coverage must attach immediately 
upon the acceptance of a contract by the 
limance corporation, Cancellation of any 
specilic policy in the general run of busi- 
hess is not practicable because of the 
volume of business handled and the fact 
that the fnance corporation equity must be 
protected at all times. This feature of 
the business has been handled in some in- 
stances by the issuance of a special con- 
tract to guarantee protection of finance 
corporation interest on such specific policies 
as the insurance company desires concella- 
tion. However, under the plan of only 
writing fire and theft insurance for finance 
corporation that adhere strictly to the 
rule of good credits buying good automo- 
biles from good dealers this phase of the 
automobile insurance problem vanishes into 
thin air. 

It is very essential that the financing and 
insuring interests co-operate to the limit. 
In fact, the best results can only be ob- 
tained by the frank discussion of their 
mutual problems. The automobile insur- 
ance company needs the finance corpora- 
tion and vice versa. Neither one can ex- 
pect to operate apart from the other over 
a period of years, nor can one dictate to 
the other. The part that both play in the 
upbuilding of the automotive industry is 
entirely too important a one to be jeo- 
pardized by discordant notes. ‘The rela- 


«tions between the two interests must be 


very close and friendly, 

In the adjustment of losses on finance 
automobile business it is necessary to build 
up a service organization of adjusters cap 
able of efficient and diplomatic handling of 
claims. ‘The finance corporation depends 
on automobile dealers for their business 
and the dealers receive their business from 
the public who hold the fire and theft in- 
surance policy payable to the finance com- 
pany. It is readily seen that in the 
scheme of things the automobile dealer, 
though not mentioned in the policy, has 
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W. L. LERCH, Manager 
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Great American, 
Insurance Company 


NewPork  e~ 


INCORPORATED - 1872 


STATEMENT JANUARY 1, 1924 
CAPITAL 


$12:500:990.90 
12,465, 360.86 
46.282.041.02 


LOSSES PAID POLICY HOLDERS 


$154,469,515.82 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$24,965,360.86 
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a critical interest in any adjustment as 
lar as the finance company is concerned 
and a iriendly interest as regards the car 
buyer. ‘Lhe adjuster must consider all 
these phases when adjusting claims on 
linance company business and sometimes 
his task oi leaving all parties satished 
seems a superhuman one. 
Fraudulent Claims 


‘Lhe question of fraudulent claims on the 
finance automobile insurance business is 
hot as serious as some underwriters firmly 
believe provided the finance company lives 
up to the all important rule of accepting 
Good Credit Kisks buying Good Automo- 
biles irom Good Dealers. When this rule 
is disregarded it is obvious that the loss 
rauo ot the insurance company will in- 
crease and the percentage of fictitious 
clauns advance proportionately, 

Uccasionally, some insurance companies 
have advocated the inclusion of a policy 
condition for finance automobile business 
specilymg that insurance is void if the 
purchaser becomes delinquent in his pay- 
ments. ‘There is some merit to such a 
provision, although it might be used as a 
weak crutch to support the inefficient 
collection system of a poorly operated 
linance Company. 

One worthy restriction, however, that 
has been used by some insurance companies 
makes the msurance policy void if the 
automobile is ever used for the 1ilegal 
transportation of liquor. No matter how 
strict the credit invesugation scheme used 
by a linance company there will be a cer- 
tain few of the bootlegging fratermity slip 
through and it is most essential taat the 
provision that voids the policy for illegal 
transportation of liquor be advertised to 
all financed automobile policy holders in 
order to reach the undesired few. 

lor the prolitable writing of finance 
automobile insurance it is also vital that 
proper statistics be gathered promptly each 
month showing territorial and car classi- 
ications because general business condi- 
tions vary in different sections of the 
country and insurance losses rapidly follow 
business depression in any locality. 
l‘urthermore, the operations of thieving 
gangs can be promptly checked through 
concentrated effort if any given locality 
suddenly develops a penchant for theft 
losses on any certain type or class of 
automobile. 

Eliminating Bad Risks 

Over the past few years the financing 
of automobiles has been in the boom stage. 
Local companies have sprung up all over 
the country, like mushrooms and _ local 
banks have accepted and discounted dealers’ 
paper in the retail sale of automobiles. 
‘loday, the automobile finance business is 
settling down for the long pull and we 
will find the local finance company and 
the local banker rapidly eliminated from 
the field, unless they accept only those 
Good Credit Risks buying Good Auto- 
mobiles from Good Dealers. The insur- 
ance company that does not insist upon an 
equally high standard of policy holder will 
find its experience equally unsavory, and 
the development of the financed automobile 
insurance field will be retarded rather than 
advanced in keeping with the motor indus- 
try that it supports. 





JOINS BOSTON AND OLD COLONY 

William T. Bode, who is now special 
agent for the Central Fire Insurance 
Company of Baltimore in western Penn- 
sylvania, will join the Boston and Old Col- 
ony on March 1 as special agent for west- 
ern Pennsylvania, western Maryland and 
West Virginia. He will be associated 
with special agent, H. T. Case of these 
companies. Mr. Bode has a wide circle 
of friends in western Pennsylvania. 





HAS $2,000,000 SURPLUS 
The City of New York Insurance Com- 
pany wound up the year 1924 with assets 
of $4,500,000 and surplus to policyholders 
of nearly $2,000,000. 





The Continental Bond Corporation, 
Wilmington, Del., underwriters, chartered 
under Delaware laws, has filed certificate 
of statement and designation in the office 
of secretary of state to enable it to do 
business in New York State. 
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Deeds rather than Words 


One of the greatest talking 
points of an agent selling fire 
insurance is the adjustment 
service his agency will render 
through its personnel and its 
companies in the event of loss. 


But these are only meaning- 
less words which operate to 
the discomfiture of the agent, 
unless his companies will back 
up his statements with deeds. 
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maintains a salaried staff of 
over sixty adjusters located in 
the various states and Canada 
whose sole duty is to adjust 
and pay losses. They give ac- 
tion when and where action is 


needed. 


Such a loss service, backed 
by the financial strength of the 
Largest and Strongest Fire In- 
surance Company in America, 
is of inestimable value to 
agency development. 
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Agents’ Mid-Year Meeting 





Says National Ass’n 
Is Stronger Than Ever 


EXECUTIVE COMMITTEE REPORT 





Chairman Jones Reviews Milwaukee 
Declaration Events; Praises N. Y. 
Underwriters Agency Move 





l’ollowing is the report of the executive 
conunittee of the National Association of 
Insurance~ Agents presented at the mid- 
winter convention last week in Savannah 
by Cliff C. Jones, of Kansas City, Mo., 
chawman of the executive committee : 

The National Association of Insurance 
Agents is to-day bigger, broader, stronger, 
more influential and more respected than 
it has been in its entire history of nearly 
thirty years. But it has not attained this 
eminent position overnight; on the con- 
trary, only as the result of much hard 
work, many sacrifices and conscientious 
study on the part of those who have had 
the welfare of the association at heart in 
the years that have elapsed since its or- 
ganization. 

Sometimes it is a difficut matter to real- 
ize that the solution of a vexing problem 
often lies just beyond the horizon. In the 
early days of the association certain funda- 
mental principles and problems engaged the 
attention of its officers. ‘to some the an- 
swer seemed impossible of attainment. 
Nevertheless constant activity and sincer- 
ity of purpose brought forth the solution, 
so that to-day these old-established prin- 
ciples have become firmly 
grounded in agency practice. 

Our attention is now directed to ques- 
tions just as important to the agency 
forces of this country as those which 
vexed our predecessors, requiring equally 
constant and sustained attention before a 
solution that will be recognized as a neces- 
sary part of agency practice is found. 

Events Since Last September 


rooted and 


At this time is is our duty to report to 
the members of the National Association 
certain events of major importance since 
the last annual convention at Milwaukee in 
September, 1924. The convention adopted 
but one resolution, that is now known as 
the Milwaukee Declaration. It has pro- 
voked much discussion throughout the 
country as a declaration of great and un- 
usual interest. - : : 

in October, 1924, the Executive Com- 
mittee met in New York City to consider 
the Milwaukee resolution and the injunc- 
tion contained therein, to point the way 
whereby the members might actively sup- 
port and make effective the declarations 
that members of the National Association 
owe their allegiance to those companies 
whose loyalty to our principles for the 
preservation of the American Agency Sys- 
tem is unquestioned and that it is incon- 
sistent and undesirable for any member of 
our association to represent any company, 
when in the judgment of our Executive 
Committee, its practice is intentionally and 
continuously in violation of these prin- 
ciples. ; 

The committee first and logically de- 
voted itself to a statement of fundamental 
principles, as follows: 


National Association Principles 


“The National Association of Insurance 
Agents holds this truth to be self-evident: 
that its members owe their allegiance to 
those companies whose loyalty to its prin- 
ciples for the preservation of the Ameri- 
can Agency System is unquestioned. 

“Kor nearly thirty years the organized 
agents of the United States have been de- 





veloping principles for the purpose of 
stabilizing the business of insurance. 

“These principles form the foundation 
upon which the National Association has 
been built and their recognition is neces- 
sary for the preservation of the American 
Agency System. Briefly stated, they are 
as follows: 


1 Agent’s ownership of expirations (except in 


cases of fraudulent practices). 
2. Non-overhead writing. 


3. Protection of local agents against the com- 
petition of non-resident brokers in that all lines 
should be written in accordance with the condi- 
tions to which the risk is subject locally. | 

4. Discontinuance of the practice of appoint- 
ing financial institutions, their officers or em- 
ployees as company representatives in competi- 
tion with established agencies. | 

5. Limited agency representation of the same 
company in the same territory. 

“The Executive Committee of the Na- 
tional Association feels that its long es- 
tablished policy of conference and co- 
operation will provide a ready means for 
the application of these principles and for 
the amicable and equitable adjustment of 
every question that has arisen or that may 
arise between companies and agents. Such 
questions as agency limitation, qualification 
of agents, the observance of proper local 
board rules, and every other question con- 
cerning fair agency competition and ade- 
quate public service should be adjusted by 
and through this medium.” ; 

Consideration was given to and evidence 
presented of the alleged violations of these 
principles, as a result of which the follow- 
ing resolutions were passed (naming the 
Firemen’s and Northwestern National). 


Annex Problem Solved 


| referred early in this report to the 
necessity of constant and sustained effort 
to bring about the general establishment 
of desirable principles. We have just wit- 
nessed the probable final solution of a 
trouble that was considered by many to be 
impossible to settle. 1 speak of the incor- 
poration, announced last week, of the New 
York Underwriters’ Agency, followed by 
the proposed incorporation of the Roches- 
ter department of the Great American. 
‘This recent action showing the general 
trend of several prominent insurance com- 
panies to eliminate annexes, is a source of 
much gratification to all friends of insur- 
ance. 

What a remarkable tribute at once to 
our policy of conference and co-operation 
and the ideals of the National Association 
—to improve the standards of the insur- 
ance business! You have paid your indi- 
vidual and sincere tribute to the action of 
these companies previous to the formal 
opening of the conference. 

No poor words of mine shall attempt to 
say what this means to us. You know it. 
But, I will ask, is there not a lesson for 
us here in the application of the principle 
of conference and co-operation in making 
effective the Milwaukee Declaration? 





Agents to Carry On 
Campaign Started at 
Milwaukee Meeting 


(Continued from page 1) 


connections with the Firemen’s or the 
Northwestern National over periods of 
years which they hate to see go by the 
board. Standing to lose whichever move 
they make, these agents have as yet 
made none. 

Gerrard Haines, president of the Sa- 
vannah local board, is a Firemen’s rep- 
resentative in that city. It was he who 
cast the solitary vote against the execu- 
tive committee’s recommendation men- 
tioned above. Mr. Haines is popular in 
Savannah and has been a strong local 
board man for many years. It is only 
the present bank agency issue which has 
led to a difference of sentiment and 
Haines is only one of a large group un- 
willing to fight for a cause in which they 
are not directly involved. 


Ranks Not Following Leaders 
Quite obviously the extraordinary sit- 


uation now existing has caused consid- 
erable embarrassment to officers and 
other leaders of the National Associa- 
tion who were instructed by the Milwau- 
kee convention in the single resolution 
passed there to have a showdown on the 
principles of the national organization. 
These leaders have gone ahead fear- 
lessly, conscientiously believing them- 
selves in the right, but others have failed 
to follow. E. M. Allen of Helena, Ark., 
a member of the executive committee 
and a past president of the National As- 
sociation, has resigned the Firemen’s, 
and so have other leaders representing 
either the Firemen’s or the Northwest- 
ern National. There it has stopped, 
however. 

A. G. Chapman, of Louisville, at the 
beginning of the discussion on the work 
of the executive committee since the 
Milwaukee convention, expressed the 
willingness of the Louisville Board to 
have the National Association drop the 
fight against the Firemen’s if the situa- 
tion was too embarrassing. ‘The Louis- 
ville Board in that case would carry on 
the fight alone, but still be an ardent 
supporter of the national body. Mr. 
Chapman’s offer was declined by the 
action of the Savannah convention ein 
voting to continue the campaign already 
started. 


For Conference and Cooperation 


The executive committee made a state- 
ment at Savannah to the effect that the 
National Association’s policy of confer- 
ence and co-operation with companies 
on matters where a difference of view- 
point exists would continue and apply 
to the adjustment “of all questions” be- 
tween companies and agents. Following 
is the executive committee’s pronounce- 
ment: 

“The Executive Committee of the Na- 
tional Association desires to direct the 
especial attention of the members to the 
concluding paragraph of the statement 
of principles adopted by this Associa- 
tion on February 11, 1925, reading as 
follows: 


“The executive committee of the National 
Association feels that its long established policy 
of conference and co-operation will provide a 
ready means for the application of these prin- 
ciples and for the amicable and equitable ad- 
justment of every question that has arisen 
or that may arise between companies and 
agents. Such questions as agency limitation, 
qualification of agents, the observance of proper 
local board rules, and every other question 
concerning fair agency competition and ade- 
quate public service should be adjusted by and 
through this medium. 


“We wish to remind our members, as 
well as the insurance companies, that this 
practice will be followed in the applica- 
tion of all the principles and activities of 
this Association and in the adjustment of 
all questions that have arisen or that 
may arise between companies and 
agents. The Executive Committee and 
officers of this Association should en- 
deavor to bring about a proper under- 
standing of these principles by the mem- 
bers of this Association and the com- 
panies to the end that deviations may 
be reduced to a minimum and the bene- 
fits of proper practices be enjoyed by 
the companies, the agents and the 
public.” 


Say Other Companies Will Be 
Mentioned By Name 


In the corridors of the De Soto there 
was considerable talk about the extent 
to which the bank agency controversy 
would be carried by the National Asso- 
ciation. It is generaly meant to be un- 
derstood by leaders of the Association 
that the present fight is not directed 
against the Firemen’s with an intention 
to persecute a single company, but in 
order to defend a principle subscribed to 
by local agents everywhere. Other com- 
panies which are intentionally violating 
the bank agency principle will later be 
mentioned by name and given just as 
prominent publicity as has been given 


the Firemen’s and Northwestern 
tional, it is predicted. 

Bank agencies exist in large numbers 
in the Middle-West especially. In many 
districts local agents have no complaints 
to make about such appointments as they 
are considered perfectly logical combi- 
nations, just as the linking of real estate 
selling and insurance in the same office 
is not frowned upon. In other districts 
local agents solicit bank connections as 
they are considered valuable. These, of 
course, are not real bank agency ap- 
pointments for the fire insurance com- 
panies do not name banks as_ their 
agents, but the agents who do represent 
the companies and who are legitimate 
insurance sellers have established close 
contacts with banks in their towns so 
that for all intents and purposes they 
become bank agencies. 

This whole question is so broad and so 
involved that among the members of the 
National Association themselves it is be- 
coming difficult to differentiate between 
a bank agency that is detrimental to the 
interests of agents and that which must 
be recognized as a legitimate appoint- 
ment in view of peculiar local conditions. 

Consideration of the executive com- 
mittee’s report, published in other col- 
umns of this issue, reviewing the action 
taken against the Firemen’s and North- 
western National, was deferred until the 
afternoon session last Wednesday, the 
first day of the Savannah convention. 
The delegates had just returned from a 
delicious southern barbecue at the Shrin- 
ers’ Country Club on the banks of the 
Savannah river and were in good spirits. 
But that didn’t deter them from speak- 
ing plainly once the convention was 
called by President Moffatt, who urged 
those present to temper their remarks. 


Na- 


Growth of Association’s Principles 


Mr. Moffatt expressed the hope that 
the National Association would secure 
the whole-hearted co-operation of agents 
and companies alike for the preservation 
of those principles which are considered 
just and equitable by virtue of their 
being tested by experience for years and 
years. The present high status of the 
National Association had not been at- 
tained over night and the principles sub- 
scribed to were not the fruits of fancy, 
but shaped and developed out of a vast 
background. 

“It is only practical and sane to do 
business with those companies holding 
the same ideals as ourselves,” President 
Moffatt stated. “It is inconsistent to do 
business with companies which fail to 
abide by the traditions and principles of 
our business. These principles have now 
been set down in writing for the first 
time by the executive committee. What 
are you agents going to do with them?” 

President Moffatt then threw the 
meeting open for general discussion. A. 
G. Chapman of Louisville was the first 
to take the floor, as the Firemen’s fight 
originated over a bank agency appoint- 
ment in that Kentucky city. He read a 
prepared statement which began by the 
offering, already mentioned, to have the 
National Association drop the Louisville 
fight if it so desired. However, Mr. 
Chapman believes the fight to be just. 

In reciting the accomplishments and 
strength of the National Association, 
Mr. Chapman declared that even now 
special agents are restrained from ini- 
tiating practices inimical to the local 
agent only because of the National Asso- 
ciation. Were the association to quite, 
the local agency business would be dis- 
rupted, he said, and local agents would 
not long own even their expirations. 


Be Loyal or Get Out, Says Chapman 


Mr. Chapman wondered why agents 
can be so inconsiderate and inconsistent 
as to remain in the state associations 
and the national association and still rep- 
resent those companies adjudged in vio- 
lation of principles. Self-interest sets in, 
and members by their inaction weaken 
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the position of the National Association. 
Kither be loyal to principles or get out, 
was Chapman’s advice. 

Membership seems to be divided at the 
present time, Mr. Chapman continued. 
A crisis has now been reached. Either 
a reorganization or a strengthening of 
the National Association must follow. It 
cannot afford to continue on the present 
basis. It cannot continue to adopt princi 
ples which some respect and others do 
not. 

As a solution of the 
Chapman recommended that the Na 
tional Association remain as it is, an 
educational institution keeping its princi 


problem Mr. 


ples, with each member knowing his 
duties and acting only for such com 
panics which respect the modest but 
high standards of the National Associa 


tion. Keep the membership within those 
qualifications, he concluded. 

C. P. Waliord, Jr., chairman of the 
executive committee of the Virginia 
State Association, thought the whol 
would be settled with patience 
and hard work. He believes the agents 
have not given the problem thorough 
consideration, but that if they have back 
bone to stick by their resolutions vic 
tory will come in time. 

L. ‘T. Dobie, president of the Virginia 
Association, was more direct in his re 
marks. He declared bluntly: “We eithe 
out our principles or we repudiate 
ourselves. We don't repudiate our ex 
ecutive committee. It has merely done 
what we ordered it to do. Why have 
National Association: In re 
demand ot years 
protect the 


question 


Carry 


we the 
sponse toa ayo lor al 


organization to agents’ in 


terests. So many things we are tree 
from today are results of the National 
\ssociation’s work in the past. Ii we 
don't stand by our association we are 
not entitled to the respect we seek.” 

(Gy. A. Petrie, president of the Loutsi 
ina Association, gave it as his opinion 
that the vision of success is nearer today 


than at any time. The step forward now 
is merely the culmination of years o1 
It is up to the agents them 
follow the lead of the 


preparation 
selves to 


execu 
tive committee. The Milwaukee Dec 
laration he declared to be the greatest 
recruiting argument ever presented -to 


the agents of the country. 
At this point A. G. Furman, past presi 
dent of the South Carolina Association 


moved that the convention accept. the 
report of the executive committee anid 
adopt the principles of the National As 
sociation as contained in the report. 


Why Enforcement Is Difficult 
(). G. Strong, of Cleveland, one of the 
clearest thinking men in the National 
\ssociation, in discussing the motion, de 


scribed the legal peleiicssciiians between 


the national and state associations and 
brougkt out why state bodies have not 
been able actually to enforce the Mil 
waukee Declaration. The National As 
sociation is composed of state associa 
tions, he said, and not individual mem 
et Pheretore it is outside of the 


national body to tend to 
fix qualifications for membership in stat 
State associations today 
definite set of principles 
must subseribe to upol 
result there is no way to 
force resignations of members who fail 
© live up to the Milwaukee Declaration 
Mr. Strong asked that be found 
{ practicable for the bodies to 


rights of the 


association 

are without a 
which 
joining. As a 


members 


Wavs 
state 


amend thet constitutions to include the 
principles of the national organization 
his step was initiated at the next ses 
sion when the executive committce 


brought in its recommendation embody 
ing Mr. Strong's ideas 

Fire insurance underwriting conditions 
differ in different states, Mr. Strong 
pointed out, and, therefore, it is up to 
each state to set its own requirements 
for membership. However, insofar as 
possible state associations should bring 
their constitutions into line with the Na 


tional Association principles. The matter 
of enforcing the Milwaukee Declaration 
is up to the state bodies themselves. Each 
should decide for itself whether its mem 
bers are living up to the principles con 
tained in its own constitution. Mr. Strong 
was warmly applauded for his talk. 

Hl. HH. Thornton, Pensacola, 
minced no words when he declared the 
Savannah convention should endorse all 
the principles and then go home and 
clean house immediately. 

The motion presented by Mr. 
was then unanimously carried. 

Cliff Jones, Kansas City, chairman ot 


Fla., 


keurman 


the executive committee, said the com 
mittee would give serious consideration 
to Mr. Strong's ideas. The body which 


accepts membership of agents should b 


the one to enforce the rules, he said. In 
other words, it was up to the state as 
sociations to incorporate the National 


\ssociation principles and then enforce 
them, and also keep a select membership 


What About Girard and Others 


South Carolina, H. J 
created stir when he suddenly 
about the other companies in the 
firemen’s group, the National Ben 
Franklin, Girard and Mechanics. “Aren't 


\n agent trom 
() Neil, 


asked 


they as guilty as the -Firemen’s’” he 
asked fhe question was parried and 
leit: unanswered. 


\t this point a motion to adjourn to 
the followmg day was offered. Discus 
sion on the Firemen’s fight bad fallen 
off with sudden abruptness and Presi 
dent Motfatt asked whether it would not 
be better to resume the next morning 


But the lull was not due lack of in 
terest. Several agents were aching to 
vet up and talk frankly but hesitated 
to speak out with the press present. No 


one seconded the motion to adjourn and, 
while everyone was cagerly waiting tol 
the next move, Id Allen sensed the 
situation and moved that the conven 
ton go into executive session ih 

motion was and the convention 
hall cleared of all except members o 


the National 


passed 


Association. 


Fred J. Cox Speaks 


lt is understood that during the 
Gerrard Haines, of 
and others somewhat hostile 
paign of the National Association, spoke 
in defense of their own position. red 
J. Cox, of Perth Amboy, N. J., delivered 


closed 
Savannah, 
to the cam 


( Ssion 


a strong address on the value of the 
National Association and what it means 
to every agent. Others brought out the 


plendid co-operation of the companie 
with the agents on most questions that 
have arisen so far. At the every 
one felt better for having got his griev 
ance off his chest 

whole question 


close 


Phis did not come up 
again until about the middle of — the 
Phursday morning session when the ex 
ecutive committee's recommendation was 
presented, O. G. Strong was on his feci 
immediately with a warning to the 
agents not to accept the recommenda 
tion unless they are going to agree defi 
nitely to undertake to revise state as 
sociation constitutions to the effect that 
it is undesirable to have as members 
who do not support principles o: 
who do support hostile companies. [1 
is up to the bodies to enforce the 
principles, he declared, and it must mean 
the exclusion of members who do not 
live up to the revised constitutions. 

Mr. Chapman, of Louisville, expressed 
himself in favor of the recomme ndation 
Phe one big thing to keep in mind is to 
vo on in the same direction with thi 
movement, removing obstacles graduall, 
until the original aim is achieved finally. 

‘The Milwaukee Declaration 
we are going somewhere and we 
keep on going,” said Mr. Chapman. 

The recommendation was then put to 
a vote, with all voting in the affirmative 
with the exception of Mr. Haines, of 
Savannah, 


those 


State 


Means 
musi 





Fire Sweeps Hotel 
As Convention Ends 


TWO TOP FLOORS DESTROYED 


Agents Rescue Baggage In Face Of Fire, 
Smoke and Water; G. E. Turner 
« Saves Woman 

‘Two hours after the National Associa 
tuon of Insurance Agents had concluded 
its mid-winter conference at the Hotel De 
Soto in Savannah, Ga., last Thursday at 
2:30 P. M., fire broke out on the top story 
of the hotel, swept through most of the 
two upper floors and for a while threat- 
cned to destroy the entire building. Only 
through the heroic efforts of the Savannah 
fire department was the fire confined to 
tie upper part of the hotel, but even so, 
the DeSoto will be closed for several 
as the rooms and corridors down 
were drenched with water and the 
decorations seriously damaged by smoke. 

Most of the delegates te the agents 
convention had not left the DeSoto when 
the fire was discovered. Some were in 
their rooms and others were out sightsee- 
ing or playing golf on the nearby courses. 
As the fire started on the sixth, or top 
floor, the hotel guests were able to escape 
safely, many of them waiting long enough 
to pack their suitcases and trunks and drag 
them downstairs to the street. It was an 
orderly retreat before the smoke and 
flames which gradually crowded down the 
stairs forcing those who tarried longest to 
leave before their escape was cut off. 

Only those who had rooms on the fourth 
and fifth floors in the front part of the 
hotel lost their luggage by fire. A few 
others had their baggage stolen after it 
had been carried to the street and left 
for identification by the proper owners. 
All the officers and members of the execu- 
tive committee of the National Association 
were staying at the DeSoto with members 
ot their families. A check-up after the 
fire showed that they had escaped with 
comparatively little loss to their personal 
belongings. 


W eek Ss; 
stairs 


Turner Saves Woman Guest 
George I. Turner, general manager of 
the Casualty Information Clearing House 
at Chicago, who addressed the convention 
on compulsory automobile insurance, is the 
only insurance man credited with partici- 
pating in a human rescue at the fire. Mr. 
lurner remained in his room after the 
warning had been sounded to collect some 
of his belongings. It soon became appar 
ent, however, that it would be dangerous 
to remain longer, as halls and stairways 
were rapidly filling with smoke. Starting 
toward an exit, Mr. Turner discovered 
woman intent on continuing her packing. 

Realizing the peril which the woman 
was subjecting herself to, Mr. Turner 
urged her to grab what she could com- 
fortably carry and run. She was reluctant 
to leave at the moment believing herself 
safe for several minutes yet. Mr Turner 
differed with this viewpoint and without 
waiting for further argument, grasped 
the woman by the arm, it is reported, and 
forced her to accompany him out of the 
hotel. It was only two or three minutes 
afterward that the downward sweep of 
the flames cut off the floor which Mr. 
Turner had left. 

The fire, which started at 4:30, was not 
Drought under control until about two 
hours afterward. Nearly the entire fire 
fighting force of Savannah responded to 
the general alarm sent in after it was seen 
that with a high wind blowing the hotel 
could not easily be saved. The wings of 
the hotel were least damaged, the fire be- 
ing confined to the front half facing Bull 
street. For nearly an hour after the fire 
started there was a steady procession of 
local agents, permanent winter guests and 
employees in and out of the DeSoto 
carrying trunks, handbags and hotel con- 
tents. Even the heavy barbershop chairs 
were removed from the basement. Mean- 
while torrents of water were streaming 
down stairs and through ceilings, soaking 


those participating in the salvage work. 
Most of the insurance men and their 
families moved over to the Savannah 
Hotel after the fire, to remain there until 
they could recover ‘their baggage. It was 
unanimously considered fortunate that 
this fire had not started during the night. 
FRANK ‘STODDART OFFICE 
National Association Resolution About 
Incorporation of New York Under- 
writers Agency 


Members of the National Association vi 
Insurance Agents unqualifiedly expressed 
their approval of the incorporation of the 
New York Underwriters’ Agency of the 
Hartford Fire at their mid-winter con 
vention last week at Savannah, Ga. ‘The 
association and its leaders consider this 
removal of one of the biggest and most 
powerful annexes from the underwriters’ 
agency group a triumph for the principles 
of the National Association. 

Ihe Savannah convention voiced its ap 
proval of the step taken by sending a tel 
gram of commendation to the Hartford 
and New York Underwriters’ Agency and 
by passing unanimously a resolution ex 
pressing satisfaction. The resolution fol- 
lows: 

“lor many years the National Associa 
tion of insurance agents has declared the 
continued maintenance of annexes in con- 
nection with company representation. We 
have agreed with the Insurance Commis 
sioners of this country that ‘the plan is 
wrong in theory and bad in practice, un 
fair to agents and subversive to the best 
interest of public service.’ 

“We desire at this time to express our 
deep satisfaction at the recent action ot 
the New York Underwriters’ Agency in 
announcing its incorporation, thereby en- 
dorsing one of the outstanding principles 


of this association. We believe that be 
cause of its honorable and successful rec 
ord of more than half a century this 


action of the New York Underwriters will 
redound to the benefit of the fire insurance 
business as a whole and make possible at 
an early date the entire elimination of one 
of the most serious menaces which has 
threatened to disrupt the harmonious rela 
tions between companies and agents.” 

James L. Case, Norwich, Conn., past 
president of the National Association, de 
clared with regard to the incorporation ot 
the annex that what was said to be im 
possible has come true. And so with other 
principles of the association. They, too, 
will be just as widely respected in time 
A. W. Neale, Cleveland, another past 
president of the association; O. G. Strong, 
also of Cleveland, and others, spoke of the 
step taken by the New York Underwriters 
as one of the greatest achievements ever 
gained by the national organization since 
its foundation. 


CRITICISMS OF U. & O. CLAUSE 

There was considerable criticism of the 
use and occupancy forms now in use ex 
pressed by local agents at Savannah. They 
said it was generally conceded that the 
U. & O. form required full co-insurance 
but beyond that it was incapable of uni- 
form interpretation. Adjusters themselves 
fail to agree as to what the policy actually 
covers. An agent from Buffalo, N. Y., 
told of an assured who had been sold 
the wrong form by an agent in ignorance 
but when the loss occurred the insurance 
company, although not legally liable, had 
been liberal in its adjustment paying the 
assured for the losses against which he 
imagined himself protected. 

Ward McPherson, New York, said he 
would like to see the U. & O. forms 
simplified and standardized. 3en L. Agler, 
Youngstown, Ohio, suggested that forms 
be submitted to agents for consideration 
before being adopted by the companies, 
as the agents are the persons in closest 
touch with assureds. Dry goods retail 
lines are rapidly going to reciprocals, he 
said, because store owners cannot secure 
from stock com- 


the covers they want 
panies. 
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Take Stand Against 
Compulsory Insurance 


AT THE SAVANNAH CONVENTION 


National Assn. Votes to Accept Report 
of Committee of Nine; to Support 
Accident Prevention 


One of the two resolutions adopted 
last week at the mid-winter meeting of the 
National Association of Insurance Agents 
at Savannah, Ga., condemned compulsory 
automobile liability insurance as_ the 
proper means for solving the problem of 
increased auto accidents in this country. 
While the resolution does not specifically 
take a stand against compulsory automo- 
bile covers it, nevertheless, accepts the re- 
port of the Committee of Nine, including 
agents and company executives, which 
came to the conclusion that steps taken to 
reduce auto accidents would be a greater 
benefit to mankind than giving inadequate 
compensation to those who are injured. 

Following is the resolution adopted at 
Savannah : 

“Legislation providing for compulsory 
automobile liability insurance is now be- 
ing considered by many state legislatures. 
Such measures are generally dratted with- 
out full consideration of the issues and 
interests involved or of the proper end to 
be attained. The question is serious, 
affecting not only insurance but the entire 
fabric of the commercial and economic 
wor Id. 

“Lhe report of the Committee of Nine 
clearly states the position of the various 
iusurance interests in the matter, and the 
brief accompanying it provides the argu- 
ments supporting their position. We, 
therefore, recommend 

“That the report of the Committee of 
Nine be accepted and adopted as the posi- 
tion of this Association; that the report 
and the accompanying brief be sent to 
every member of this Association, and 
that the officers of the various State As 
sociations be urged to give this matter the 
most effective publicity that local condi- 
tions dictate to the end that the general 
public may be properly informed on the 
question of compulsory automobile —lia- 
bility insurance, and the position of the 
National Association in reference thereto.” 


Turner Enumerates Bad Features 


President Moffatt of the National Asso- 
ciation introduced the subject of com- 
pulsory automobile insurance as one of the 
first matters on the program when the con- 
vention opened its initial session last Wed- 
most insidious problems presented to the 
public today. It promises, he said, to give 
more difficulty than many other apparently 
more momentous questions. As a member 
of the Committee of Nine Mr. Moffatt de- 
clared himself as favoring prevention of 
accidents rather than insurance legislation. 
Local agents have the responsibility of 
protecting their business against adverse 
legislation and in order to give the agency 
leaders gathered in Savannah a clear in- 
sight into compulsory automobile insur- 
ance Mr. Moffatt asked General Manager 
George E. Turner of the Casualty In- 
formation Clearing House of Chicago to 
explain the situation. 

It is the intention of the National Asso- 
ciation to launch a campaign in each state 
to carry out the suggestions contained in 
the report issued by the Committee of 
Nine. 

Mr. Turner’s analysis of compulsory 
automobile insurance was one of the clear- 
est and most easily understood explana- 
tions heard in some time. He began by 
admitting that people had a right to pro- 
pose that some remedy be found to allevi- 
ate suffering resulting from the increasing 
frequency of- auto accidents. Compulsory 
insurance has been hit upon as one idea, 
as part of a program of financial respon- 
sibility. Nearly every state is now engaged 
in casting about for some solution with 
insurance as the means to the end. Mr. 
Turner said he viewed it as most unwise 
to legislate without due consideration of 
all factors. 

Prevention of accidents is the goal to 
be reached, rather than mere payment for 
loss of life or limb, Mr. Turner continued, 
and he listed nine or ten different kinds of 
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automobile accidents where insurance 
would not apply even though it was car- 
ried by every auto owner. 

Another point against compulsory insur- 
ance is that it is mose likely to lead to 
state insurance. It is dangerous from the 
agent’s point of view because the state 
will exercise greater supervision than be- 
fore, and commissions will be severely 
cut. From every angle an agent’s income 
is endangered by any sort of compulsory 
insurance. As to rates, they would be in- 
creased in the opinion of the speaker be- 
cause the companies would have no con- 
trol over favorable selection of risks, hav- 
ing to accept whatever was offered them 
or compel the creation of a state fund. 

Accidents would probably increase under 
compulsory insurance, Mr. Turner said, 
for the responsibility for safe driving is 
lifted from the shoulders of car owners 
and shifted to the insurance companies. In 
the end compulsory insurance would help 
in isolated cases only and be of no benefit 
to the public as a whole. Mr. Turner con- 
cluded by urging the agents to go home 
and inform their legislators that they (the 
agents) are seeking the same goal, acci- 
dent reduction, but that compulsory insur- 
ance will be of no real widespread benefit 
to anyone, nor will it help at all in cutting 
down the number of accidents. 

A. Giberson, Alton, IIL, told of the 
campaign being ‘conducted against com- 
pulsory automobile insurance by the 
American Automobile Association, which 
is sending out bulletins to its members 
condemning insurance legislation. H. E. 
McKelvey of Pennsylvania said a bill had 
been introduced in the legislature of his 
state to prevent the issuing of auto licenses 
to aliens. 


Not to Make Issue of 
Wanamaker Incident 


INSURANCE CAME UNSOLICITED 
President Moffatt ‘Tells of Letter From 
Vice-President Catlin of North 
America Explaining Case 
‘Lhe National Association of Insurance 
Agents is not going to make an issue out 
of the Wanamaker insurance case. Presi 
dent T. C. Moffatt of the National Asso- 
ciation made this clear last week at the 
mid-winter conference at Savannah when 
he responded to a question put by one of 
the members asking for the facts behind 
the taking of the insurance on the Wana- 
maker store in Philadelphia from a promi- 
nent broker and placing it direct with the 
Insurance Company of North America. 
Mr. Moffatt said he had received a per- 
sonal letter from Vice-President Sheldon 
Catlin of the North American, which had 
not been written because of the Wana- 
maker incident, but which contained ref- 
erences to it. Mr. Catlin wrote that the 
newspaper accounts of the transfer were 
correct, and the insurance had come to 
the company absolutely unsolicited. Mr. 
Wanamaker has been ill recently and has 
been out of town, so that he has not been 

available for information. 

The whole move is as much of a mys- 
tery to officers of the North America as 
to any one else. However, no policy writ- 
ing agent has suffered through the change, 
and it is not the North America’s inten- 
tion to depart from its established custom 
of the past in getting its business through 
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local agents and brokers. The extensive 
advertising campaign being conducted by 
the North America urging the placing of 
as evidence of the company’s position, Mr. 
insurance through local agents is offered 
Moffatt said. 





Savannah 
Sidelights 











Those attending the mid-winter conven- 
tion of the National Association of Insur- 
ance Agents, held last week at the Hotel 
De Soto in Savannah, Ga., were much 
impressed with President Thomas C. Mof- 
fatt of Newark, as president and presiding 
officer. In that capacity he has none of 
the big stick attitude about him nor does 
he try to rin things single-handed. Still, 
with a soft voice and engaging smile he 
can control and guide his audiences with 
apparently little effort. Mr. Moffatt has 
an attractive personality and a manner 
that commands attention and respect. He 
did not make any address as_ president, 
deviating from that precedent in order 
not to create an atmosphere of formality 
at the convention. After a few opening 
remarks he turned the convention over to 
the agents for discussion purposes, but 
always kept a restraining hand upon the 
reins. 

+ 29 


Executive Committee Works Hard 


every member of the National Associa- 
tion’s executive committee was present 
with the exception of Percy H. Goodwin 
of San Diego, Cal., and he was ordered 
not to come to Savannah because of im 
portant association work to be done on 
the Pacific Coast. Those present included 
Cliff C. Jones, chairman, Kansas City; 
IX. M. Allen, Helena, Ark.; James T. 
Catlin, Jr., Danville, Va.; Frank L. Gard- 
ner, Poughkeepsie, N. Y.; Walter T. 
Greene, Milwaukee, Wis.; David J. Main, 
Denver, Colo., and Donald G. North, New 
llaven, Conn. The executive committee 
was the busiest set of men in Savannah. 
It met almost continuously day and night 
jor three days preceding the convention, 
and for many hours between sessions at 
the De Soto. 

k * & 


Connecticut Field Cleared 


Donald G. North, member of the ex- 
ecutive committee from New Haven, and 
former president of the Connecticut Asso 
ciation, said that since the agency qualifi- 
cation bill had been in effect in his state 
last year, the number of agents had been 
reduced from 15,000 to 7,500 and the num- 
ber of inside brokers from 700 to 42. 

+ * * 


Conference on Agents’ Qualifications 


President Moffatt announced that there 
would be a conference on Tuesday of this 
weck in New York City between repre- 
sentatives of the National Association and 
members of the National Joard of Fire 
Underwriters on the question of agency 
qualification requirements. 

* &ce 


F. & C. Recognizes Expirations 


President Moffatt announced that the 
Fidelity & Casualty of New York had an- 
nounced its recognition of the National 
Association’s principle of ownership of 
agents’ policy expirations. 

+ 


A. B. White of West Va. a Fighter 


. B. White, Jr., president of the West 
Virginia State Association, was one of 
the most popular agents at Savannah. He 
is credited with having worked for three 
months entirely in the interests of his 
association without having touched his per 
sonal affairs, this work being connected 
with the commission reduction order in 
West Virginia and that placing of thag 
state on a sole agency basis. Having ac~ 

















February 20, 1925 





— 














1720 1925 


Sey Bit NA) 
ies oe ie 
V4 ee 


A.D.1720 





OVER A HALF CENTURY IN THE UNITED STATES 


U. S. BRANCH 
84 William Street New York City 
John H. Packard, United States Manager 
Everett W. Nourse, Assistant Manager 


From the Charter granted in 1720 to 
THE LONDON ASSURANCE 


“To make Assurances of Houses, Warehouses, Goods, Wares and 
Merchandise from Accidents by Fire which tends to the Publick 
Good and Security of Many who have been and may be Preserved 


from the Ruin and Impoverishment which otherwise might ensue 
from such Calamities.” 





It is only natural that with such an ideal of public service 
the Corporation has prospered and endured and by its 
record may be rated as among the very strongest of the 
world’s successful insurance organizations. This year 
marks the 52nd anniversary of the entrance of The Lon- 
don Assurance into the United States and the 205th of 
its world wide activity. A permanent dependable fire 
office that has the confidence of its agents and those with 
whom it transacts business. 





Che Manhattan Fire and Marine Insurance Co. 
84 WILLIAM STREET 
NEW YORK CITY 


John H. Packard, President 
Everett W. Nourse, Vice-President 


Frederick A. Jehnsten, Secretary 


J. M. Mendell, Vice-President 
Wm. Schaefer, Asst. Secretary 
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cepted the new commission rate of 20% 


tlat for West Virginia the local agents 
there insisted on sole agencies in every 
city, town and village. So far 126 com- 
panies are on a sole agency basis, and 
underwriters’ annexes are excluded. At 
the outset of the campaign over 250 local 
agents pledged themselves not to repre- 
sent any companies having more than one 
agent in an allotted district. 
* * * 


Case’s Life-Long Job 

James L. Case, Norwich, Conn., past 
president of the National Association, has 
a life long job as toastmaster and speaker 
upon all gracious occasions. He delivered 
an eloquent response to the address of 
welcome made by the Mayor of Savannah 
and also announced the resignation of 
Assistant Secretary Hervey W. Laird from 
the National Association, at the same time 
voicing the sentiments of the Association 
for Mr. Laird. ‘ 

Regret Hervey W. Laird’s Going 

Mr. Laird, who left Savannah for Lake- 
land, Fla., to go into the agency business 
there, received a gift in the form of a 
sum of money from his friends at the mid- 
winter meeting. President Moffatt made 
the presentation talk. Mr. Laird became 
very popular with members of the Na- 
tional Association during his connection 
with it. 

* * * 
Urges Sacrifice for Principles 

E. B. Dunning, of Duluth, Minn., who 
was unable to get to Savannah, sent a 
telegram urging universal support for the 
National Association principles and action 
even to the point of personal sacrifice. 

* * * 


Read the Insurance Papers 
O. G. Strong of Cleveland, Ohio, recom- 
mended that every agent read the insur- 
ance trade press carefully to secure full 
information on current subjects. If this 
were done more regularly agents would 
be more fully informed on pressing sub- 
jects before they came to conventions, 
he said. 
x * * 
Annual Meeting in October 
Fred C. Childs, president of the Kansas 
City local board, extended an invitation 
to hold the annual convention in Kansas 
City during the second week of October. 
This invitation was accepted. 
* 


Expressions of Sympathy 

Expressions of sympathy were extended 
by the convention to Mrs. E. W. Beards- 
ley, widow of the late E. W. Beardsley, 
an agent of Hartford, who died recently, 
and to relatives of J. B. McKee, agent at 
Nashville, Tenn., who passed away sud- 
denly early this month. 

* & & 
Lists Latest Accomplishments 

A. W. Neale, Cleveland, past-president 
of the National Association, listed several 
happenings which he considered concrete 
achievements of the agents’ organization 
during the last six months. He mentioned 
the St. Louis and Chicago agency limita- 
tion arrangements, the Connecticut qualifi- 
cation bill, the sole agency success in West 
Virginia and the incorporation of the New 
York Underwriters Agency. 

« * « 


Ernest Palmer Speaks 

Ernest Palmer, manager of the Chicago 
Board of Underwriters, was present at 
the Savannah convention and briefly de- 
scribed the agency situation in Cook 
County. 

* * © 

Woodworth Memorial Committee 

The Woodworth Memorial Committee, 
consisting of Past-Presidents George D. 
Markham, of St. Louis; E. C. Roth, of 
Buffalo, and Charles F. Hildreth, reported 
through Secretary Walter H. Bennett that 
the first presentation of the memorial will 
be made at Kansas City this October to 
the person judged to have done the most 
for insurance during the past year. The 
memorial will consist of a plaque contain- 
ing a likeness of the late C. H. Wood- 
worth and a fitting inscription. None of 
the members of the memorial committee 
were at Savannah. 


How Grievance Committee Works 

Rk. P. DeVan, Charleston, West Virginia, 
chairman of the National Association’s 
grievance committee, reported that the 
committee will not take up an agent’s 
complaint until that agent has himself 
brought his grievance to the attention of 
the company committing the alleged fault. 
If that procedure is unavailing then the 
grievance committee will take action. 
Complaints are coming in to the griev- 
ance committee in fair numbers, Mr. De 
Van stated. 





United States Fire Shows 
Fine Statement For 1924 


The United States Fire has published 
its one hundred and first annual statement 
showing substantial progress achieved dur- 
ing 1924. Assets are now $21,779,988, an 
increase of $3,155,469 over 1923. Net 
premium writings of the company last 
year were $13,268,000 or $1,374,999 greater 
than during the previous year. The net 
surplus is now $5,762,419, an increase of 
over $959,000. The capital is $2,000,000. 


WORLD F. & M. GROWING 
The World Fire & Marine Insurance 
Co. of Hartford, wrote net premiums for 
1924 of $485,015. Its assets at the end 
of the year were $2,302,000 and surplus 
to policyholders $1,904,000. 


JOHN B. MORTON TO RETIRE 





Vice-President of Fire Association to 
Leave Insurance After Sixty 
Years in the Business 


John B. Morton, vice-president of the 
Fire Association of Philadelphia and for 
many years prominent in fire insurance, 
will retire on April 1, when E. C. Irvin 
retires as president and becomes chairman 
of the board. Mr. Morton is seventy-six 
years of age and wants to retire in order 
to spend his remaining years free from 
executive cares. He says he has a ten- 
year play program mapped out. 

Mr. Morton was born in Philadelphia, 
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SUN 
INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH 
55 Fifth Ave. - New York 
WESTERN DEPARTMENT: 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
PACIFIO DEPARTMENT: 





N. W. Cor. Sansome and Sacramento Sts. 
San Francisco, Cal. 





agency of Thomas J. Lancaster. 


April 1, 1848, a descendant of an old 
family which had originally been granted 
1,500 acres of ground by William Penn 
in the Southwark section of the city. 
He went to Philadelphia grammar schools 
and in 1865 became a clerk in the general 
In 1873 
he went with the Fire Association as chief 
Clerk in the agency department and has 
been with the company ever since. 
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If you had seen Frank Bell 


risking life and limb to rescue a fair lady’s 
golf bag from the smoke, flame and water 
of the De Soto Hotel fire during the meet- 
ing of the National Association of Insur- 
ance Agents—you, too, would now be a 
booster for Personal Effects, Tourist Bag- 
gage and Salesman Sample Floaters. 
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Hartford Promotes - 
Several Executives 


THREE NEW SECRETARIES MADE 


Gilbert A. Russell, C. S. Kremer and C. 
S. Timberlake; A. W. Tyrol Assist- 
ant Secretary; Company’s Big Year 


At the annual meeting of directors 
oi the Hartford Fire Insurance Com- 
pany three assistant secretaries were 
promoted to be secretaries and a new 
assistant secretary was elected. Gilbert 
A. Russell, Charles S. Kremer and Chan- 
ning S. Timberlake are the assistant 
secretaries promoted, and Alfred W. Ty 
rol, office manager, was promoted to be 
assistant secretary. 

Financial statements 
President R. M. Bissell and disclosed 
the prosperous year recently closed. 
fhe company’s surplus increased $l, 
297,371 during the year including a spe- 
cial reserve tund of $1,000,000 that was 
set up. Jic company’s increase in assets 
over the previous year was $3,534,288, the 
total as of December 31, being $78,027, 


were read by 


872.42. 
The company’s statement ot assets, 
based on market values, follows: United 


States bonds and treasury certificates, 
$15,590,921.50; bonds of other govern- 
ments, $2,009,128; state, county and 
municipal bonds, $5,399,777.44; railroad 
bonds, $11,209,913; public utility bonds, 
$8,504,090; miscellaneous bonds, $1,480, 
483; railroad, bank and miscellaneous 
stocks $12,562,935; cash in banks and 
trust companies, $4,460,558.59; premiums 
in hands of agents in course of collection, 
$9,927,005.87 ; accrued interest on bonds 
and mortgages, $584,518.20; real estate 
unincumbered, $3,872,485; loans. on bonds 
and mortgages, first lien, $753,300; re 
insurance due on losses paid and other 
assets, $1,000,156.82; total, $87,027,872.42. 

Liabilities: Capital stock, fully paid, 
$8,000,000; reserve for unearned pre 
miums, $45,415,804.09; reserve for out- 
standing losses, $6,908,790.39; reserve for 
taxes and all other claims, $1,219,500; 
special reserve, $1,000,000; net surplus, 
$15,483,771.34; total, $78,027,872.42. 

The financial statement of the Hart- 
ford Accident & Indemnity Co. follows: 
Assets, government bonds, $7,040,300 ; 
state, county and municipal bonds, $2, 
058,080; railroad bonds, $1,261,340; muis- 
cellaneous bonds, $4,075,250; stocks, $1,- 
795,422; real estate mortgages, etc., 
$380,849; cash in offices and banks, $1,- 
858,552.94; premiums in course of col- 
lection, $5,160,661.92; interest accrued, 
$171,646.11; sundry assets, $500,603.94; 
total, $24,308,825.91. 

Liabilities: Reserve for claims and 
suits, $9,219,373.44; reserve for unearned 
premiums, $8,703,780; reserve for com- 
missions, $1,041,851.56; reserve for pre- 
miums over 90 days, $425,133.23; reserve 
for taxes $445,543.06; reserve for sundry 
bills and the like, $53,458.21; reserve for 
bills receivable and unadmitted assets, 
$69,686.41; capital paid in, $1,000,000; net 


surplus over all liabilities, $3,350,000; 
total, $24,308,825.91, , 
Alfred W. Tyrol, the new assistant 


secretary, has been active in the insur- 
ance business for eighteen years and has 
been most successful, demonstrating his 
executive capacity in his efficient man- 
agement of the office. He advances from 
the position of office manager. He left 
the Hartford High School in 1906 and 
entered the employ of the Orient Insur- 
ance Co., with which company he re- 
mained for eleven years, becoming ex- 
aminer. He was assistant agency super 
intendent for the Concordia Insurance 
Co. of Milwaukee and returning to 
Hartford seven years ago identified him- 
self with the Hartford Fire. Assistant 
Secretary Tyrol lives at No. 61 Freeman 
Street, is married and has two children. 
He is the son of Louis Tyrol, of Ashley 
Street. 

Secretary Gilbert A. Russell was suc- 
cessful as a field representative of the 
Hartford Fire and was elected assistant 
secretary in March, 1920. 

Secretary Charles S. Kremer has been 





with the Hartford Fire several years 
and was promoted to be assistant secre 
tary in March, 1920. 

Secretary Channing S. Timberlake was 
recognized by his election as assistant 
secretary a few years ago. 


CAMDEN FIRE’S STATEMENT 

The following is the financial statement 
of the Camden Fire Insurance Association 
on January 1, 1925: 





Oo ec ere a eer $1,500,000 
INCE: SOUS soos vos re ohices 2,207,665 
Reserve for Unearned Premiums 4,489,001 

Reserve for Losses in Process 
of Adjustment.............. 828,584 
Reserve for Taxes............ 150,000 
Reserve for all other Claims.. 39,900 
$9,215,150 
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$50,000 INSURANCE FIRM 


Lunham & Martin Company, Inc., 
New York City, has been chartered at 
Albany with $50,000 capital to engage in 
the insurance business. R. F. Beech, 
32 Pearsall Avenue; A. C. Alexander, 
2961 Boulevard, Jersey City, N. J., and 
IX. A. Mayer, 121 West 69th Street, New 
York City, are directors and subscribers. 
Ik. T. Murdoch, 120 Broadway, is at- 
torney for the corporation. 





Typical Letters Which Went to Martin 


One of the most pleasant features of 
the recent celebration by A. G. Martin, 
manager of the Northern Assurance, of 
his fortieth year with that company, was 
the receipt of dozens of letters and tele- 
grams from agents of the Northern. 


Mr. 


the agency force as is the head of any 


Martin is in as close touch with 
company with production divisions. Two 
typical letters follow: From F. E. Voter 
(Voter & Knowlton, Farmington, Me.): 

“I! have been informed that you have 
manager of the Northern Assur- 
ance Company for forty years to-day. 
I congratulate you on your long service 
with the company. 


been 


“T have been an agent for the company 
for thirty-two It seems to me 
both must have been faithful 
to our trust to serve the company for 


years. 
that we 


so long. As I am now seventy-six years 
old, | shall lay down my 
here, but hope to be on the job for a 


soon labors 


few years longer. I hope that you may 
come to Maine and I may have the 
pleasure of meeting you.” 

From the Pittsburg Insurance Agency, 
Pittsburg, Tex.: 

“Please accept our congratulations on 
this remarkable record. It is a record 
of which any man should be proud, and 
I am sure you have the best wishes of 
the entire force of local agents through- 
the country. We wish for you a 
continuation of a long and successful 
connection with this good company. 


out 


“Our agency represents twenty-seven 
of the best fire insurance companies, 
and out of the twenty-seven companies 
represented we are pleased to advise you 
that the Northern is the leading com- 
pany of our agency. We appreciate the 
liberal underwriting principles of the 
company, and trust that we may be able 
to give you an even better business in 
the future than we have been in the 


past.” 








through. 


Chicago, Ill. 








cated in the congested value district of a 
city, was being torn down—shows the rear 
of a fire place chimney that has very nearly burned 


Directly behind the burned bricks were dry laths 
ready to catch fire any time, 

Poor construction of this kind is a double menace 

because there is no way to detect it from the out- 


Western Dept. 








A HIDDEN MENACE! 


T HIS photograph—taken while the building, lo- 


side. 


bricks 


to come. 


SPRINGFIELD FIRE & MARINE INSURANCE CO. 


Head Office, Springfield, Mass. 





This chimney should have been torn down 
and rebuilt with a double thickness of good, new 
for if the building had caught fire thou- 
sands of dollars of property in the immediate 
vicinity would have been in danger. 
In every community there are scores of buildings 
waiting to burn—-where a few dollars spent in 
necessary repairs would make them safe for years 
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San Francisco 
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Praise Action of 
N. Y. Und. Agency 


IT’S AGENTS 





SEND LETTERS 

Many Come From South, Where Com- 
pany Entered At Time When Insur- 
ance Protection Was Sorely Needed 





The decision to incorporate the New 
York Underwriters Agency made a real 
hit with the eight thousand or more 
agents of that company, and as soon as 
the announcement was made letters an1 
telegrams of congratulation began to 
pour in. An interesting phase of this 
situation is that many of the letters came 
from the South, where the New York 
Underwriters Agency entered, soon after 
the war, an action greatly appreciated 
in that section. 

Some of the letters received by the 
New York Underwriters Agency follow: 


William Goldsmith, Greenville, S. C. 


“T am glad to add my continued ap- 
proval of your agency and your office. 
As you know, my position has been for 
many years that your agency was an 
exception to the Underwriters’ agencies 
heing organized in the last few years. 


“Although personally feeling and 
knowing from expressions made by 
other agents that it was not necessary 


for vou to incorporate your company to 
hold the continued loyalty of many of 
vour agents, I believe you have adopted 
the wise plan in view of the situation 
regarding Underwriters’ agencies. 

“Tt will be a pleasure for me to con- 
tinue as your agent and to co-operate 
with you in all matters that I believe 
will be of mutual interest.” 


J. P. Edrington & Co., Memphis, Tenn. 


“The members of this organization 
sincerely extend to you their congratu- 
lations and good wishes, hoping that the 
future may be filled with continued and 
increasing friendships and the abundant 
security of prosperity.” 


Real Estate & Trust Co., 
Oxford, N. C. 


“We had hoped for several vears that 
you would incorporate, and now wish 
to congratulate you upon vour decision. 

“While hoping that your organization 
could see its way clear to incorporate, 
we have at no time allowed that hope 
to prejudice our relations with your 
office. We have in the meantime at all 
times and places said that the New York 
Underwriters Agency should not be 
classed with the mushroom underwriters 
agencies that have sprung up in the past 
eight or ten years. We, in the South, 
can appreciate this more than may be 
possible in some other section of the 
countrv, and it is our belief that the 
support you have had in the South 
throughout all the controversies of re- 
cent years has made their appreciation 
manifest to you in no uncertain manner. 
This has certainly heen particularly true 
in North Carolina, where your friends 
headed by that splendid man, Walker 
Taylor, have thrown themselves into the 
breach whenever the honorable name of 
the New York Underwriters Agency has 
been assailed. 

“Tt was the writer’s (John R. Hall) 
privilege, as president of the North Car- 
olina Association of Insurance Agents, 
to delegate to Colonel Taylor, as North 
Carolina’s representative on the Resolu- 
tions Committee of the National Asso- 
ciation, at both Hot Springs and Buf- 
falo, where, as you know, he stood fast 
and fought with his usual zeal for justice 
and fair play. 

“We look with confidence equal to 
that expressed by you to the future. be- 
lieving that the organization you have 
built in the field will respond in no un 
certain manner and carry the newly or 
ganized New York Underwriters Agency 
Corporation forward to heights of suc 
cess beyond those anticipated by you.” 


Greenville 


Williams Camden, 


Insurance Agency, 
+ Cc 

“We beg to offer our sincere con- 
gratulations upon the formation of the 
New York Underwriters Agency Cor- 
poration and to wish for it a continuanc: 
of the success which you have so justly 
earned as general agents of the New 
York Underwriters Agency. While we 
who have represented you have always 
realized that you were in no way similar 
to the usual ‘underwriters, we are glad 
that you will now be entirely removed 
from even the shadow of reflection in 
this respect. 

“Your records show that this agency 
has represented you in Camden, through 
its predecessors, since 1865. Truly a 
long association that could not have ex 
isted unless the contact had been pleas 
ant and profitable. May an even greate: 
span of years of like association stretch 
into the future.” 


Lanphier & Co., Springfield, III. 

“We have been agents of the New 
York Underwriters Agency for almost 
twenty-five years and during that time 
have learned to admire your attitude 
towards the public and towards your 
agents, but have been really distressed 
at the position which the ‘underwriters’ 
squabble’ during the past few years has 
forced upon the New York Underwriters 
\gency. 

“We are delighted, both for you and 
for the general situation, to have this 
step taken, as we know it will have a 
tremendous effect in insurance circles 

“We are particularly pleased here in 
Illinois, where the situation was becom 
ing acute and where we believe your 
action will force into action a number 
of the larger companies of the modern 
‘underwriters’ which have no real place 
in this business. We wish you every 
success and will do our bit towards help 
ing you achieve your goals.” 

William A. Alexander, Warren, Pa. 

“T hasten to extend my warmest con 
gratulations. The New York Under 
writers agency has been in this office 
a great many years, and my acquaint- 
ance with your firm dates back to the 
time of Alexander Stoddart and the days 
when underwriters agencies, as we know 
them now, had not come into existence. 
I have never looked at this movement 
with favor or felt that in the long run 
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they could work anything but disrup- 
tion to the agency system, but I have 
never considered your agency in the 
same class with the others, and I think 
most everyone felt the same way, but, 
in order to escape such difficulties as 
were besetting the others, I could not 
see any alternative but to incorporate, 
and I have been expecting this action 
for some time. 

“Your office and the Hartford Fire 
Insurance Co. are always the first to 
realize the needs of the business and 
to put them into execution, and it is 
usually some time later when others fall 
into line. I feel that the step you are 
taking is exactly what is needed and is 
being done in the broad and_ liberal 
manner that I would expect, and I wish 
vou every success.” 

James L. Case, Norwich, Conn. 

“May I express my sincere, personal 
appreciation of your announcement? 

“From a very close, personal contact 
with many agents in thirty-five different 
states during the two terms I served as 
president of the National Association, 
[ am very confident that your action 
will be received with great favor. I 
have never heard, during the period of 
controversy, anything but the highest 
praise given to your organization, and 
the common expression from coast to 
coast was “The New York Underwriters 
Agency is different from all others.’ 

“T most sincerely believe that your 
action, together with what was done by 
the management of the Philadelphia 
Underwriters some months ago, will do 
much to rid the insurance business in 
America of the problem which has been 
most perplexing. 

“When I purchased the 
ler & Co. 
the New 


James FE. Ful 
Agency, as of August 1, 1924, 
York Underwriters Agency 


came into this office, and I assure you 
it will be a pleasure for me in coming 
days to endeavor to build up your 
business in this territory.” 


M. A. Lasater, Pauls Valley, Okla. 

“All right; go ahead, 
expecting any better service. 
had.” 


but I am not 
It can’t be 


HERE’S A NOVEL REQUEST 


Prominent Insurance Agent Wants Pol- 
icy Protecting Client Against Wilhelm 
Becoming Kaiser Again 
“Don’t think me crazy for the favor | 
am about to ask you, because I have all 
my faculties, but there is a man in this 
town who gets all his information from 
the Bible and while he is somewhat of a 
crank he is perfectly normal and is willing 

to back his judgment. 

“The proposition is this: He wants 
rates from the Lloyds Insurance (who 
are the only ones | suppose who would 
entertain this proposition), to write a 
policy from $10,000 to $100,000 that Kaiser 
Wilhelm, the former Emperor of Germany, 
will not be put on the throne in the month 
of November, 1925. He is willing to take 
the policy for thirty days, or for a year 
from November Ist. The applicant bets 
ten to one hundred thousand dollars against 
the premium that the Kaiser will be placed 
on the throne in the month of November, 
1925. 

“If you will be good enough to make 
inquiries from the Lloyds, or tell me who 
to inquire from I would appreciate it very 
much, and you will do this agency a favor. 

“I think it is easy money myself for 
the company, and as the Lloyds are sup- 
posed to write anything I don’t see any 
reason why they shouldn’t make a rate on 
this proposition.” 
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Missouri Bill to 
Insure Bank Deposits 


PRESENTED BY “SEN. PAINTER 


Would Make This [en Compulsory 
for Missouri Banks; Decrease 


in Failures Would Result 


The ineffectiveness of state bank exam 
inations in Missouri to safeguard the de- 
posits therein has led to an effort to obtain 
drastic legislation requiring the — state 
hanks and trust companies to take out in- 


surance for the protection of all their 
deposits, a total of $900,000,000, accord- 


ing to the last quarterly reports. 

Senator Painter of Carrolton, President 
pro tem of the Senate and leader of the 
Democratic majority in that section of the 
legislature, and Senator Hamlin of Spring 
field, chairman of the Senate Committee 
on Insurance, decided to introduce’ the 
depository insurance measure, They 
reached this decision as a result of the 
startling revelations made before the Sen 


ate committee that has been probing the 


Missouri Department of Finance. The 
insurance bill was presented to the Senate 
m Kebruary 13th. 

Senator Painter said that he was firmly 
of the opinion that the only way to safe 


vuard the money of depositors is to require 


all banks to take insurance for the pro- 
tection of their deposits. Under the new 
hill no bank which failed to take out in 


surance on deposits would be permitted to 
continue in business, and failure to comply 
with the law would result in the liquida 
tion of the bank by the State Department 
of Finance. A bank carrying the insur 


ance would be relieved of supervision by 
the State Department. The measure fur- 
ther contemplates that within thirty days 
after a bank failure the insurance com- 
pany protecting the deposits should pay 
the depositors in full and take over all the 
assets of the bank and either liquidate or 
reorganize the institution. 

Some members of the Senate have ob- 
jected to Painter’s insurance plan on the 
grounds that the protection would cost too 
much. Painter has replied that while he 
did mot have exact figures on hand, banks 
in good shape could buy such insurance 
at comparatively low cost. 

“T am confident,” he said, 
measure becomes law _ it 
every bank in Missouri and that bank 
failures will become virtually a thing of 
the past. It would increase confidence in 


“that if this 
will strengthen 


state banks and be worth to them every 
penny they would pay out in insurance 
premiums. It would also probably lessen 


the number of banks, 


benefitting the good 
banks.” 


Nerth River Assets Gained 
Over $2,584,000 During 1924 


The North River this week presented 
its one hundred and third annual state- 
ment which contained many excellent 
figures. ‘Total assets are now $14,907,925, 


an increase of $2,584,525 over 
premiums written in 
OOO a gain of 
\fter setting up 
tions, the North 
plus beyond all 
which with the 
a surplus — to 
$5,240,000, — this 
$657,404 over the 
1923. 


1923. Net 
1924 reached $9,662, 
$1,462,000 for the 
reserves for all obliga- 
River shows a net sur- 
liabilities of $3,240,387, 
capital of $2,000,000 gives 
policyholders of — over 
being an inerease” of 
previous best record in 


year. 





Aetna Life Promotions 


(Continued from page 9) 


isions, and in February, 1906, was clected 
to the office of assistant secretary ol the 
accident and liability department. Since 
then he has had supervision of accident 
and health underwriting, and also has 
been influential in’ the development and 
expansion of the department. 

C. G. Hallowell, promoted from as 
istant secretary to secretary of the ac- 


cident and lability department of — the 
\etna Life, and from department assist 
amt secretary to department secretary of 
the Aetna Casualty & Surety Co., and the 
Automobile) Insurance Co., has been a 
member of the Aetna organization since 
March, 1912. 
He was born 
County, Indiana, 
an surance 


March 12, 


and began 


1889, in Scott 
his career as 


man at the age of sixteen 
years, Starting as a clerk in the lederal 
Union Security Co., at Indianapolis. 
Later, he went to the Banker’s Surety, 


and from that position to one as assist 


ant general agent at Indianapolis for the 
Kidelity & Deposit. In 1911) he was 
appointed assistant secretary and manager 


of the casualty department for the Federal 
Union Surety Co., where he ‘remained 
until employed by the Aetna. In 1914 
he was made manager for the Aetna Life 
at Lansing, Mich. and four years later 
went to New Orleans as manager. He 
was called to the Home Office in 1919 to 
become assistant superintendent of agen 


cies, and in February, 1923, was elected 
assistant secretary of all the Aetna Life 
companies. 

G. C. Ashley, advanced from = depart 


ment assistant 
secretary of the 
tv, has identified 
vlary department for nearly twenty 
years. He secured employment asa 
stenographer with the Actna Life com 
pames in 1904, and was made manager of 
the burglary department several years ago. 
In 1918 he was eleeted to the 
sistant secretary. 


secretary to 
Actna ¢ 


department 
asualty & Sure 


been with the bur 


office of as 
Hubbard’s Experience 

Charles T. Hubbard, 
secretary of the Automobile 
entered the services of the Aetna Life in 
January, 1918, and was assigned to assist 
in preparing special liberty loan advertis- 
ing. When this work was completed, 
he became secretary and later assistant 
to Vice-President C. Tl. Remington. Mr. 
Hubbard was born in Hartford, June 2, 
1894, and attended the local grade and high 
schools. fe spent one year in newspaper 
work, and in 1912 secured employment in 
the Security Trust Co. as manager, from 
which beginning he advanced to the po- 
sition of teller. Having a keen interest in 
the advertising and sales promotion work, 
he resigned from the bank in 1917 in or 
der that he might devote a large part of 
his time to the preparation of magazine 
articles on business subjects. 

Fred Maeccabe, promoted from manager 
of the foreign marine department to as 
sistant secretary, was born in léngland 
May I1, 1892. ITlis insurance career be- 
gan with an apprenticeship in the Liver- 
pool office of the Standard Marine. Te 
entered the service of the Aetna Life 
organization im April, 1919, as marine 
loss manager of the Automobile Insur 


new assistant 
Insurance Co., 


ance Co., at the New York office. In 
1921 he took over the handling of certain 
of the Automobile’s European interests, 
and in 1923 was instrumental in effecting 
the marine agency agreement between the 
Automobile Insurance Co., and the Lon- 
don Assurance, whereby the latter became 
the marine managers in the United King- 
dom for the Automobile Insurance Com- 
pany. He was transferred to the Home 
Office in January, 1924, with the title of 
foreign marine manager. 














EDW. J. 


PERRIN, JR. 
Logan Bidle, who becomes an assistant 
secretary of the accident and liability de- 
partment, joined the Aetna organization 
twelve years ago as a special agent in the 
Chicago branch office. In 1916 he was 
transferred to the St. Louis branch office 
as associate manager, and three years later 
he became a special representative of the 
llome Office agency department, travel- 
ling through the middle west territory. 

He was called to the Tlome Office in 
October, 1919, to assist im organizing the 
Group Disability department. When this 
department was consolidated with the 
group life department four years later, 
he was transferred to the accident depart- 
ment, 

Harold W. Hough, promoted to the po 
sition of cashier for the accident and lia 
bility department of the Aetna Life, and 


also of the Aetna Casualty & Surety 


and the Automobile, came to the Aetna 
Affiliated Companies from — Collinsville, 
Conn., in 1898, and obtained immediate 


employment in the — cashier’s 








department. 





Many of the Leading 
Agencies in the United 
States now Represent 


The 


WORLD 


Fire and Marine Insurance Co. 


HARTFORD, CONN. 





Capital, $1,000,000 Surplus, $1,000,000 





RALPH B. Ives, President 





Why Not You? 





Fire 

Automobile 

Inland Marine and Coastwise 
Tornado 

Rain, Hail 

Rent, Rental Value 
Leasehold 

Use and Occupancy 
Profits 

Sprinkler Leakage 
Registered Mail 

Parcel Post 

Tourists’ Baggage 
Salesmen’s Samples 
Transit Floaters 
Automobile Truck Transit 
Explosion 

Riot and Civil Commotion 





‘* Then give to THE WORLD the 
best that you have and the best 
will come back to you.’’ 




















National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1924 


DOA ERGRRRAR RERSUN GAUSS RS UDI SND eSN NER eRaeEbeNes $ 2,000,000.06 
RESERVE FOR ALL LIABILITIES.......ccccccccccccccccscvccecse 20,599,377.77 
eI Sais os rN ears wos bauy vies cs we Sakniocuin deacon 9,101,570.58 
CONTINGENT RESERVE FUND ..............cccccccseccccceees 500,000.00 
PPNEON sais Sanu aivs cesnns ase oan ee ceed odie aca eek ae ees acer 32,200.948.35 
TOTAL SURPLUS TO POLICYHOLDERSG....................-. 11,661,570.58 

H. A. Smith, President S. T. M il, ’ 

Se oan, es ces axwell, Secretary R. M. Anderson, Ass’t See’y 


Roulet, Ass’t Secretary F. B. Seymour, Treasurer 
7 Cowee, Ass’t Secretary 
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{surance CoMPANYor NEW 


CONNECTICUT: 
Cash Capital $500, 000.00 









Tornado, Automobile | 


1641 


{surance ©. 
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New Haven, Conn. 


Marine, Hail, Use and Occupancy, Sprinkler Leakage, Riot and Civil Commotion 
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Agency Limitation As 
Seen by G. B. Fisher 


PRESIDENT HARTFORD BOARD 


Thinks Action of New York Underwrit- 
ers’ Agency of Extreme Import- 
ance; His Views 

The Hartford Board of Fire Under- 
writers is the second oldest board in the 
United States and the views of G. Burgess 
lisher, president of that board, were asked 
relative to how he thought the incorpora- 
tion of the New York Underwriters’ 
Agency would affect agency limitation in 
this country. He said: 

“Acknowledging receipt of your request 
for expression of my views as to the 
probable effect the incorporation of the 
New York Underwriters’ Agency will have 
on the question of agency limitations 
throughout the country, would say I be- 
lieve it heralds the final and satisfactory 
elimination of a problem that has been 
perplexing to insurance commissioners, 
discouraging to agents and not without its 
worriments to company executives. 

“| believe the system of underwriters’ 
agencies has been economically wrong and 
while the development to which you refer 
Was in some ways a pleasant surprise, no 
real. student of the business has ever 
seriously doubted that the seemingly end 
less elasticity which has made it so rapid 
of growth and difficult of 


cure 
ultimately be also its undoing. 


would 


Situation Seems Clear 


“The situation seems clear to me. When 
annexes of this sort were first devised 
companies then carrying what 
really amounts to a duplicate agency force, 
derived therefrom distinct advantages and 
were perhaps rightfully entitled to the 
fruits of their shrewdness. Later the cus 
tom became so general that shared by the 
many the advantage to the individual com- 
pany became less. No great proportion of 
companies carrying underwriters’ agencies 
are in a position to finance such annexes 
hut those who can will undoubtedly do so. 
Qpposition which is widespread and per 
sistent will overtake and annihilate those 
that remain unincorporated and thus will 
the advantage return to and be again en 
joyed by the few. 

“This is just the development for which 


the few 


AGAINST EVANS BILL 


Beha Encourage Brokers’ Association 
People Fighting Lawyer-Agent 
Measure 
Not a voice was raised by favor of the 
vans bill, at the New York Assembly 
Insurance Committee hearing conducted 
by Chairman Wheatley, which measure 
proposes the promiscous granting of 
the right to act as agent or broker to 
attorneys-at-law, but there was oppo- 
sition in plenty. After the other oppo- 


sition had been heard Superintendent of , 


Insurance James A. 
you would like to 
towards the Evans 
the bill,” the 


3eha said: “Perhaps 
know my _ attitude 
Bill. [ am against 
Superintendent laconi 
cally remarked. Those speaking against 
the measure were John J. Canning, 
president, Brooklyn Insurance Brokers 
Association, Stuart Brown, representing 
various realty associations and B. M. 
Harris, secretary, Fire, Marine and 
Liability Brokers Association. Mr. 
Harris read a resolution of the associa 
tion which brought out the fact that the 
bill is discrimination in favor of a cer 
tain class, it would result in loss of in 
come to the state and would render 
erforcement of the anti-rebate law more 
difficult if not impossible. Mr. Evans 
of Brooklyn, the introducer of the bill 
was not present at the hearing. The 
Chairman declared the hearing closed on 
it, although he stated that an opportunity 
wilt be given Mr. Evans to present evi 
dence in its support at a later date. 
Phere is very little chance of this bill 
being reported by the Committee. 


— 
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agents have been patiently waiting. The 
atmosphere has been tremendously cleared 
and as individuals and through boards 
and associations they will now strive as 
never before, to push across the big drive 
that will ultimately bring about suitable 
limitation of company representation. De- 
prived of their Gibraltar wise executives 
will abandon a fight where temporary vic- 
tory was of but doubtful value and shape 
the affairs of their companies to conform 
with conditions as they must ultimately 
be. There is only just so much property 
to be insured and a multiplicity of agents 
does not appreciably increase the aggre- 
gate premium income. Business can be 
handled more advantageously through 
wisely selected and fewer agencies and 
many companies are now coming to this 
realization. Agents, too, must co-operate 
in the impending reform and, the public 
cag? een P 


may be counted upon to realize its ad- 
vantages. 

“Our board (the second oldest in the 
United States) with its large membership 
and wide influence has always favored the 
single agency system, but has permitted 
representation of underwriters’ agencies. 
What action, if any, they may now take 
in consequence of the changing conditions, 
it would be quite improper for me to fore- 
cast and this letter is, of course, merely 
an expression of my personal views.” 


Cyrus E. Pattee, insurance man of South 
Bend, Ind., was recently elected Circuit 
Court Judge of St. Joseph County, Ind. 
In point of service, Mr. Pattee is one of 
the oldest representatives of the Fidelity 
Deposit, having been appointed in 1899, 
nine years after its organization. 


) 
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HOME F. & M. STATEMENT 


The assets of the Home. Fire & Marine 
Insurance Company in 1924 increased $400,- 
000: the reserves increased $170,000. The 
increase in net surplus was $270,000, mak- 
ing the policyholders’ surplus $2,430,000. 

President Levison stated, in confirmation 
of the previous public announcement, that 
the directors had decided that the company 
has now reached a point where it can be 
considered on a permanent dividend-paying 
and had 
declared a quarterly dividend of 40c. per 


basis accordingly the directors 
share payable on March 31st next which 
is on the basis of 16% per annum on the 
par value of $10. 
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How Separation Looks 
To Western Editor 


FIXED PRINCIPLE, SAYS DREW 


Lion and Lamb will Not and Can’t Be 
Expected To Dwell In Amity; 
The Future 


sy CYRUS K. DREW, 
Report,” 


opinion complete 


E-ditor “Insurance Denver 


In my separation of 
the two classes of commission-paying com- 
panies in the western territory is a fixed 
which the 
ment of fire insurance 


principle upon future develop- 
There has 
heen already too far-fetched a pretense of 


the lion and the lamb lying down together 


hinges. 


in amity. It simply can’t be done with 
safety to the lamb and nobody is going to 
irgue, either, which end of this analogy 
fits the lamb. 


Had there been universal respect among 


Bureau companies for the so-called Con- 
ference Agreement regarding mixed agen 
cies, there would have been no occasion 
for the Montreal action of the Union. 


Reading the language of that memorable 
Montreal statement, one is struck by the 
injustice to many companies in its sweep 
ing generalization, for it is therein set forth 
that the action was taken because of failure 
of “Bureau companies” to live up to the 
terms of the agreement not to pay excess 
commissions in mixed agencies. That is 
unfair to quite a number of Bureau com- 
panies, even the most rabid Union defend 

ers will concede. That it is, however, 
proper condemnation of the secret tactics 
practiced by certain other Bureau com- 
panies (their names are well known), is 
equally true. 


Underground Agreements 


The position of the Union companies 
was made more conspicuous and less easy 
by what may charitably be named “insin- 
cerity” among some agents, who loudly 
advertised their virtues through their na- 
tional organization, while privately indulg- 
ing the vice of illicit commission relations 
with some of the brethren of the other 
camp. Tt was the underground agreement 
vice that killed the mixed agency theory 
of equity and impartiality. Local agents of 
the type just referred to made this illegiti- 
mate practice possible. 

To-day the Union seeks to clear every 
agency formerly wrongly maintained on 
the Utopian expectation of a fair and hon 
orable break with companies of the 
Pureau persuasion, thus bringing all of the 
latter under the sweeping condemnation 
(in many instances unfairly) to meet a 
situation of dishonorable practices in- 
dulged by the few. 

Cost To Both Sides Will Be Heavy 

The cost is going to be heavy to both 
sides, but it will be justified. Years will 
clapse, although perhaps not more than 
five. before the alignment is again where 
it should always have been permitted to 
remain—the proper designation that goes 
with those that are of the “Ins” and the 
labeling so all may read who run, of those 
who are “furninst.” The organization (the 
“ins’”) is the Union; the present Bureau 
affiliation, just day before yesterday, so to 
speak, were non-Union. That is the actual 
line-up now. The hope of the future is in 
the justifiable expectation that the decent 
ones of the Bureau affiliation (and there 
are a great many of them) will see the 
futility of adhering to a distinct organi 
zation which harbors certain malcontents 
and non-conformists whose agreements 
with their fellow companies cannot be re 
lied on and whose methods should not 
entitle them to honorable membership in 
any organization. It would he far better 
for the future serenity of the business if 
the old war alignment of “ins” and “outs” 
could be extended sufficiently to permit of 
identifyine those companies that simply 


do not “helong,” vet seek to reserve to 
themse!v -s every advantage for themselves 
in everv agency problem arising. 


So, therefore, T look for a long con- 
tinued and growing strength of Union de- 


termination to rid their agencies of 
untrustworthy companions. That may even 
he stretched to include some of their own 
membership, in which event (for nobody 
assumes all Union companies to be the 
penultimate of perfection) there will be 
adequate machinery for proper classifica- 
tion and treatment of the offenders. The 
Bureau boys can rest assured that there 
will remain to their selection an ever-grow- 
ing crew of agents seeking only the top 
price for their connections and who can 
he d@pended on to turn a cold shoulder to 
all companies agreeing to a combination 
to keep down the price of the services they 
render. 

If a true canvass were to be made of 
the National Association of Insurance 
Agents I suspect it would be just as easy 
as it was in the case of the famous Mil- 
waukee resolution, to put over the declara- 
tion as a fundamental principle of the 
“American Agency System” that an agent 
is entitled to receive the highest competi- 
tive figure in the market by way of agency 
commissions, and that every self-respect- 
ing agent should either resign companies 
paying lower commissions or get out of 
' organization. 

Pardon my levity. 

Separation has already cost the Union 
companies quite a considerable sum in the 
aggregate. The Bureau boys are riding 
the top wave high, wide and handsome just 
now, but that is a merely temporary align- 
ment which a few years will level. 

When the two classes are fixed in 
cleared agencies of their own kind, the 
sum total of the result will probably not 
he noticeable, so far as premium income 
is concerned, Both classes of companies 
will he better off after all, and the hope 
of a larger and better organization where 
sanctuary may be found for the depend- 
able ones of the present Bureau affiliation 
Icoms brightly ahead. 





RESTRICTED OPERATION 


Mutual Fire Insurance Company of 
Germantown and Its Vicinity Can Do 
Business in But Three Counties 


William H. Emhardt. 
Germantown Mutual 
Company of German- 
rounded out thirty years of 


On February 1, 
president of the 
Fire Insurance 
town, Pa., 
service. 

Among fire underwriters the Mutual 
Fire Insurance Company of Germantown 
and Its Vicinity (which is its correct cor- 
porate title), is known and valued for its 
dependability, cordiality and uniformly 
correct practice. As of December 31, 
1924, it had assets of more than two 
million dollars and one-third of a million 
of reserve. For some years all of its 
policies have been non-participators car- 
rving full tariff rates. 

By the terms of its charter, the com- 
panv is restricted to Philadelphia, Mont- 
gomery and Bucks counties, Pennsyl- 
vania. 

SPEAKS IN BOSTON 

Carroll DeWitt, Den Most Loyal 
Grand Gander of the Blue Goose, was 
a speaker at the New England Pond in 
Soston at its annual dinner and meeting 
on February 13. In addition to being a 
most capable underwriter, Mr. DeWitt is 
a speaker who has been in demand at 
a large number of banquets in the in- 
surance business. His graceful style and 
pleasant personality have made him a 
drawing card. In some respects he is 
one of the best of the “pinch hitting” 
orators; that is, when a fire insurance 
organization is pressed for a speaker and 
wants a well-known figure in the busi- 
ness, there has been a tendency to ask 
Mr. DeWitt to come to the rescue, and 
his good nature has frequently made him 
accept, to the pleasure of all concerned. 

Mr. DeWitt is chairman of the finance 


committee of the Insurance Society of 
New York. 





WEST VIRGINIA MEETING 
The West Virginia Fire Underwriters 
Association will hold its annual meeting 
at the Bellevue-Stratford, Philadelphia, on 
Wednesday and Thursday, March 11 and 
iz. 














‘Royal Exchange Assurance’”’ 


Fire and Automobile ‘Lines 


Car & General Insurance Corporation, Limited 
Automobile Liability Insurance 


83 MAIDEN LANE, NEW YORK 











COCHRAN TO HEAD COMPANY 


Will Become President of Fire Associa- 
tion Upon Retirement of E. C. 
Irvin on April 1 


James W. Cochran, vice-president of 
the Fire Association of Philadelphia, was 
last week elected president.of the company 
by the board of directors effective when 
President E. C. Irvin retires and accepts 
the chairmanship of the board on April 1. 
Mr. Cochran has been in the fire insur- 
ance game for many years and has held 
a prominent position among his associates 
ever since twenty-five years ago he organ- 
ized and conducted the Ohio inspection 
bureau, the first of the rating organiza- 
tions in the Middle-West to publish ad- 
visory rates. 

Later Mr. Cochran was in the general 
agency business in Texas as a member of 
Smith & Cochran at Dallas. He joined 
the Fire Association as manager of the 


western department at Chicago. A keen 
student of fire insurance, Mr. Cochran 
made excellent progress with the com- 


pany in the west and performed valuable 
service on several important committees 
in Chicago. About six years ago he was 
brought east to the Home Office as vice- 
president, which position he has filled most 
satisfactorily. 





HAS ASSETS OF $45,000,000 
The Aetna Insurance Company of Hart- 
ford, wrote net premiums for 1924 of 
$24,946,576. Its assets at the end of the 
year were $45,000,000 and surplus to policy- 
holders, $16,429,000. 


AETNA BUYS LAND 

Last week the Hartford insurance cir 
cles were surprised to learn that the 
Aetna Insurance Company had purchased 
part of the estate of the late Francis 
Goodwin on Woodland street. It is un- 
derstood that the new site will be used 
for a new home office building. It is ex- 
pected that during the year the house now 
on the premises will be removed and 
building operations will begin, it being 
the plan of the company to house certain 
departments there. It is understood that 
the main offices will not be moved at this 
time, but will follow later. 








INSURANCE 
HARRY C. FRY, Bi President 
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. tt Treasurer 


LOGUE a. & CO., Ine. 


7 FOURTH AVENUE PITTSBURGH 














SPECIAL AGENTS’ 
An opportunity is offered to ambitious men to 
connect with r -_ kno own brokerage office tor 
This office has 
facilities for ‘sentites large accounts and for 
giving the right kind of cooperation in all 
parts of the United States. To the man who 
would get into the best paying end of the 
insurance business, this opportunity Is ad- 
dressed. Reply, giving full details, which will 
be treated confidentially. 
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AuG. J, LUEDKE, vice-pnes. 
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A Sign of Good Protection 





Pree feesieance Garacavef Mame 


Writing: 
Fire Use and Occupancy 
Lightning Rents 
Windstorm Sprinkler Leakage 
Tornado Explosion 


Riot and Civil Commotion 
Wm. E. WOLLAEGER, eresivent 


GEO, P. MAYER, tno vice-pres, 
ROBERT H. MOORE, ass'T sacy. 


CASH CAPITAL: ONE MILLION DOLLARS 


HERMAN AMHOS, sap vice on is, 
A.C, MEEKER, ase seer. 














The North River Insurance Ce. of 
New York 

Richmond Insurance Company of 
New York 


United States Merchants & Shippers 
Insurance Company 

New York State Fire Ins. Co. of 
Albany, N. Y. 

Union Fire Insurance Ce. ef Buffalo, 
New York 


fF. M. Gund, Manager, Western Depart- 
ment, Freepert, Illineis 
Hines Brothers, Managers, Seuthern 
Department, Atlanta, Georgia 





CRUM AND FORSTER 
110 WILLIAM STREET—-NEW YORK CITY 
REPRESENTING 


United States Fire Insurance Co. of 
New York 

British America Assurance Co. eof 
Toronto, Canada 


Western Assurance Company ef 
Toronto, Canada 
Potomac Insurance Company of 


Washington, D. C. 


United States Underwriters’ Pelicy 
of New York 


W. S. Jackson, Manager, Pacific Coast 
Dept., San Francisco, California 
Cobb Glass & Co., Managers, Nerth 
Carolina Dept., Durham, Nerth 
Carolina 
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Bruns Gets Good Wishes 
of Success in New Post 


PRESIDENT OF EXCELSIOR 


Company Moves to New Quarters; No 
Announcement Made Yet of 
Appointments 





lrederick V. Bruns, the new president 
of the Excelsior Insurance Co. of Syra- 
cuse, has received a large number of mes- 
sages of good wishes as he has a large 
number of friends in the business, especially 
among local agents who remember his 
service to the business as president of the 
New York Association of Insurance 
Agents. He was a constructive type ot 
association president, his meeting empha- 
sizing the salesmanship note. He was also 
the man who suggested “Read Your Pol- 
icy’ Week, which was taken up immedi- 
ately by Frank Gardner, then president of 
the association, and which resulted in some 
remarkably good publicity for the business. 

Letter to Stockholders 


The letter to the stockholders and agents 
of the Excelsior about the company’s new 
plans follows: 

Gentlemen: At a meeting of the 
directors of the [Excelsior Insurance 
Company of New York held on Feb- 
ruary 2, the entire Board of Directors 
and all of the officers of the company 
tendered their resignations. Certain 


of these resignations were accepted 
and new officers and directors were 
elected. On the attached sheet you 


will find the names of the officers and 
directors as now constituted. 

It is the aim of the new president 
to proceed in a careful, conservative, 
and | hope, intelligent manner to del- 
velop the Excelsior Insurance Com- 
pany into a worth while organization. 
Our first step has been to move the 
offices of the corporation to the top 
floor of a six story fire resistive build- 
ing, at 312-14 South Warren Street. 
The new quarters give us approxi- 
mately twenty-six hundred square feet 
of floor space, good light, and an 
almost ideal arrangement for the prac- 
tical and efficient administration of the 
business of the company. We are now 
negotiating for the services of a very 
high grade insurance executive to 
come to us as Vice-President and 
General Manager. It is our purpose 
to see that the technical administra- 
tion of the company is in absolutely 
responsible insurance hands. 

At the present time, all of the risks 
of the company are re-insured 100%. 
This arrangement will continue, we 
hope until the re-financing of the com- 
pany is accomplished, or until such 
time as the insurance department feels 
that we are ready to proceed as a 
direct writing company. Through the 
secretary you will very shortly hear 
of the details in connection with the 


AUTO THEFTS DURING 1924 


Number of Cars Stolen In 28 Cities In- 
creased As Did Recoveries; 10,000 
Taken in New York City 


Automobile thieves were nearly 50% 
more active in twenty-eight large cities 
in 1924 than in 1923 and more than 100% 
more than in 1918, C. A. Vane, general 
manager of the National Automobile 
Dealers’ Association announced this week 
in St. Louis. Mr. Vane said that the per- 
centage of cars recovered also was greater 
than in previous years, due to police 
vigilance and certificate of title laws. 

In the twenty-eight cities 57,771 auto- 
mobiles were stolen and 47,484 recovered 
last year, the figure for recoveries being 
1% greater than in 1923 and 12% higher 
than in 1920 and 1921. New York City 
led in stolen cars with 10,064 of which 
7,101 were recovered. Los Angeles was 
second with 7,326 thefts and 5,100 recov- 
eries. Detroit was third with 7,187 cars 
stolen and 6,029 recovered. In Chicago 


4,946 were stolen and 4,038 recovered. 


may be asked of you, I earnestly hope 
will be granted. 

To each of you I want to offer the 
best that I have in me, to develop our 
company, so that in a reasonable time 
the Excelsior Insurance Company of 
New York will take its place among 
the insurance institutions of this coun- 
try as a well-managed, progressive, 
and absolutely financially sound insti- 


tution. To this end, I bespeak your 
counsel, co-operation, and absolute 
support. 


FREDERICK V. BRUNS, 
President. 
The Officers 

The officers of the Excelsior are Mr. 
Bruns, president; Robert Dey, president of 
Dey Bros. & Co., retail dry goods, Syra- 
cuse, first vice-president; W. H. Start, 
retired merchant, second vice-president ; 
Albert A. Copeley, insurance agent, third 
vice-president, and Virgil H. Clymer, 
lawyer, secretary-treasurer. Among the 
directors are W. H. A. Munns, agent; 
Elmer T. Eshelman, president of the City 
3ank Trust Co., Syracuse; and John H. 
Brown, president of the Madison County 
Trust and Deposit Co., Oneida. 

No announcement has been made yet of 
the Indemnity Executive. It is understood 
that several] men are under consideration 
for this position. 





Missouri Policyholders Paid 
$1,981,000 in Taxes Last Year 


Policyholders of Missouri last year paid 
in insurance licenses, taxes and fees a total 
of $1,981,450, although the expenses of the 
Missouri Insurance Department totaled 
but $89,296, according to a bulletin issued 
by the Insurance Department of the 
United States Chamber of Commerce. 
The balance of the funds exacted from the 
Missouri policyholders went into the gen- 
eral state funds. 

The bill which contemplates taxing 
domestic insurance companies on their 
capital and surplus and unassigned funds 
would dip into the Missouri policyholders 
for several hundred thousands additional 
each year if the legislature passes the 
measure. 


Leaves Fire Association; 
New Assistant Secretaries 
Richard N. Kelly, Jr., secretary of the 
lire Association, Victory and Reliance, 
Philadelphia companies, has resigned, after 
thirty-five years with the Fire Association. 
His resignation was accepted with regret 
by the board of directors. At the same 
time three new assistant secretaries were 
elected, they being Edwin S. Gault, John 
T. McKale and Edgar R. Dannels. All 
have been with the companies in the group 
for many years. 


PHILADELPHIA CHANGES 

The Philadelphia Fire Underwriters’ 
Association has announced the following 
agency changes: 

Appointed—J. _-H. 
Wheeling Fire, H. Hackenberg & Son 
for the United American, McLean & 
Quirk for the Urbaine Fire, Frank Snow- 
den for the Granite State. 

Discontinued—Arnold & Wannemacher 
for the United American, Clarence A. 
Krouse for the Liberty, Lichtman & Wan- 
nemacher for the Granite State Fire, Wal- 
ter Linn & Co. for the Urbaine, and B. D. 
Zimmerman for the Wheeling. 


Bartlett for the 


SUPPLEMENTARY AUTO REPORT 


‘The report of the committee of nine on 
financial responsibility for automobile ac- 
cidents has been issued in pamphlet form 
with a supplementary memorandum which 
sets forth some aspects of the problem 
presented by proposed and pending legisla- 
tion for the compulsory establishment of 
the financial responsibility for automobile 
accidents. 


JOINS FIRE ASSOCIATION 
The Independence Fire has been elected 
a member of the Philadelphia Fire Under- 
writers Association. 
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Independence Making» 
Strong Appointments 


WILL SOON ADD SIDE LINES 





Newman & MacBain Have Company 
Here; Thompson & Jones in Balti- 
more; F. S. North in Binghamton 





Keen interest has been manifested in the 
appearance of a “running mate” for Inde- 
pendence Indemnity Co. under the name of 
Independence Fire Insurance Co. The em- 
blem of the latter company closely re- 
sembles that of its better-known associate, 
having the same elliptical outline contain- 
ing the same famous tower of historical 
Independence Hall, but, in the case of the 
fire insurance company, the background 
consists of clouds instead of rays and the 
name is displayed in black letters instead 
of in white letters as with the Independence 
Indemnity. 

Under its original name of Independence 
Insurance Co., the organization was 
launched in 1910. Since that time it has 
conducted a successful fire insurance busi- 
ness, mainly in the Eastern States, its busi 
ness having reached a total of $1,982,000 
in premiums, while losses paid amounted 
to $993,000 and declared dividends were 
$130,000. 

In passing under its new management 
the name was changed and all of the liabil- 
ities were re-insured, so that it started 
business January 1, 1925, as the Independ- 
ence Fire Insurance Co. with no outstand- 
ing liabilities. The fire company will add 
automobile to the coverages written and 
soon will write the so-called “side-lines.” 

The agencies already appointed are those 
of Stokes, Packard, Haughton and Smith, 
Philadelphia; Newman & MacBain, New 
York City; Thompson & Jones, Baltimore, 
and Fred S. North, Binghamton, N. Y. 
Other important appointments are now 
pending. Independence Indemnity agents 
will be given preference in the placing of 
the fire company, but appointments will not 
be confined to them. 





SECOND RUSSIAN MAY QUIT 
New York Insurance Dept. Takes Steps 
To Liquidate United States 
Branch; Soviet Troubles 
Superintendent of Insurance James A. 
Beha has started court proceedings for the 
liquidation, under Section 63 of the In- 
surance Law, of the Second Russian In- 
surance Company’s affairs in this country. 
The action was brought in Supreme Court, 
First Department, before Justice Wagner, 
by making application for an order to 
show cause why its affairs should not be 
liquidated under the law, the order being 

returnable February 20. 

The Second Russian has been involved 
in some notable litigation in the case 
brought against its American branch by 
red S. James & Co., in an effort to col- 
lect claims against the Second Russian, 
which has been assigned to Fred S. James 
& Co., by the Eagle, Star and British 
Dominions Insurance Company of London. 
This case was recently decided in favor 





The company is net yet affiliated with 
either the Eastern or Western Unions. 
Nevertheless, it will stand for the best 
traditions of the business and will uphold 
the rates of the organizations in whose 
territories it operates. 

A. B. Roome, active vice-president of the 
Independence Fire, is a well-known insur- 
ance man. 

Besides Charles H. Holland, who is 
president of the company, as well as of 
Independence Indemnity Co., the board of 
directors consists of Richard Haughton 
of Stokes, Packard, Haughton & Smith, 
Philadelphia; R. A. Mansfield Hobbs, New 
York City; C. Stevenson Newhall, Phila- 
delphia; George R. Packard of Stokes, 


Packard, Haughton & Smith, Phila- 
delphia; William CC. Sproul, Phila- 
delphia (former Governor of Pennsyl- 


vania) ; Jos. Wayne, Jr., president, Girard 


National Bank, Philadelphia; James M. 
Willcox, president, Philadelphia Savings 
Fund Society, Philadelphia; George W. 


Childs of Childs, Young & Wood, Chicago; 

Clarence H. Geist, president, C. H. Geist 

Co., and Rollin P. Grant, vice-chairman, 
ig Bank-Columbia Trust Co., New 
Ork, 


NEW YORKSHIRE SPECIAL 

Senator K. Gray, at present with the 
Home’s special agency staff in Kentucky, 
will on March Ist represent the Yorkshire 
as state agent in that territory. 

Mr. Gray is particularly well qualified 
for State Agency work, having for five 
years been branch manager and _ inspector 
with the Kentucky Actuarial Bureau prior 
to his connection with the Home. 


ELECTED ASSISTANT SECRETARY 
George EF. Townsend was elected assist- 
ant secretary of the Fireman’s Fund at a 


meeting of the board of directors held 
ebruary 4 in San Francisco. He will 


have supervision of the company’s business 
in California, Arizona and Nevada. Mr. 
Townsend has had thirty-four years of ex- 
perience in the insurance business, all on 
the Pacific Coast. 
New Jersey Statement for 
1924 Shows Good Progress 

The New Jersey gained over $300,000 
in net surplus last year. While part of 
this was contributed by — stockholders, 
the showing made in the company’s annual 
statement is good. Admitted assets 
amount to $3,240,101, an increase’ of 
$445,428. The company increased its un- 
carned premium reserve approximately 
$93,000. With a capital of $1,000,000 
plus the surplus there is ample protection 
for policyholders. The New Jersey 's 
under able management and is making 
steady progress. 
of James & Co., by the Court of Appeals. 
The attorneys for the Second Russian set 
up the defense that by reason of the 
Soviet Government’s decrees the corpora- 
tion had ceased to exist, and therefore 
could not be sued. To this contention, 
Justice Cardozo in his decision replied: 
“The shades of dead defendants do not 
appear and plead.” 
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How Laid Up Tonnage 
Affects Underwriters 


SLIGHT CHANGE IN TOTALS 
English Marine Men Tesing to Reduce 
Percentage of Accounts on Ships 
Out of Service 





Some few months ago, when the an- 
nouncement was made that there was a 
large decrease in the number of vessels 
laid-up, and also, that a large amount of 
tonnage had been scrapped, English under- 
writers took hearst and not unnaturally 
looked for an improved condition of affairs. 

Unfortunately, although scrapping is 
still being carried on to some extent and 
many low’ valued  vessels—undesirable 
from an insurance point of view—are pass- 
ing out of existence, the amount of laid-up 
tonnage for the last quarter of 1924 com 
pares very unfavorably with that of the 
earlier quarters of the year, although less 
by 190,000 tons net than the figures of a 
year ago. ‘ 

When the improvement in the figures 
of laid-up tonnage became apparent, own- 
ers, their brokers, or agents were not slow 
to point out to underwriters the improved 
condition of affairs, and in the severe 
competition for business and in the hopes 
of entering on a better era, in certain cases 
concessions were made in rates. So 
strenuously were the improved conditions 
urged that these concessions were almost 
compulsory in order to retain connections. 

It is a well-known fact that most un- 
derwriters are of an optimistic turn of 
mind, and, particularly when a _ revival 
seems imminent, this feeling is apt to 
spread, Even a slight hardening in values 
is a matter of joy for hull underwriters, 


since claims on a higher value will un- 
doubtedly be less and also will be better 
spread. Undoubtedly rates are largely 


framed on any improved outlook and are 
largely influenced on the assumption that 
the vessels on which the risks are under 
written will at least be fairly actively em- 
ployed during the currency of the policy. 
When, therefore, the pendulum commences 
its backward swing, and the number of 
laid-up vessels again commences to in- 
crease, the underwriter commences to look 
askance, since the return premiums for 
“laying-up” eat very heavily into premium 
incomes. 

The full force of these return premiums 
is, obviously, not immediately felt, but it 
becomes a very noticeable and unpleasant 
factor in the closing of a time account. 
In fact, some return premiums for laying- 
up have been known to be claimed in the 
fourth year of an account, a circumstance 
which is by no means fair to underwriters, 
and practically indefensible. Generally 
speaking, there is no reason whatever for 
such a length of time to be allowed to 
elapse, and it is a point which might well 
be made a matter for consideration by the 
Institute. Underwriters themselves are 
not in a position to keep tab of the laying- 
up of all insured boats, and it has been 
hinted that sometimes these claims are 
purposely held back until after renewals 
have been arranged, in order to make the 
account look -better than it really is and 
thus influence lower rates. 

Writing on the question of laid-up ton- 
nage, the Journal of Commerce says :— 

“No underwriter keeps’ figures on so 
meticulous a basis as to know the amount 
of net tonnage he insures in an account, 
and even were he to do so he would have 
to take the proportion which the amount 
of tonnage laid-up bears to the amount 
of tonnage in existence, and apply the re- 
sult obtained to his underwriting figures 
before he can make even a rough esti- 
mate of the effect upon those figures which 
the amount of tonnage laid-up in port is 
likely to have. 

“On the other hand, every underwriter 
knows that he is certain to insure a very 
large number of the vessels represented 


by the figures in the returns of laid-up 
tonnage, and that when those figures are 
high his account will be more affected by 
laying-up returns than when the figures 
are low. It has been argued that a high 
percentage of laid-up tonnage is good for 
underwriters, since the older and _ least 
efficient vessels are the first to be laid 
up, and therefore, those which remain in 
commission are the better insurance risk. 
This may have been true prior to the war, 
but today, especially in view of modern 
underwriting methods, it would seem that 
an underwriter requires, more than ever, 
as wide a spread as is possible over which 
to average his claims, and that without 
losing sight of the necessity for dis- 
crimination in underwriting, the more ves- 
sels in which he can contrive to be inter- 
ested, the better are his chances for emerg- 
ing from any one underwriting account 
with ‘results, which, if they are not satis- 
factory, are at least the best that can be 
hoped for in these days of depression.” 


The “Ton” Fixed As Unit 
In Bulk Cargoes of Coal 


Having raised the question of the unit 
in bulk cargoes with reference to the new 
ee of Goods by Sea Act (Rule IV., 
5), Lloyd’s Underwriters’ Association has 
not let the grass grow under its feet, and 
it is now announced that after conference 
with the British Coal Exporters’ Federa 
tion and Lloyd’s Underwriters Association, 
the Documentary Committee of the Cham 
ber of Shipping has decided in the case of 
coal cargoes, that the ton is the “unit” 
and that the Chamber of Shipping coal 
bills of lading are to be amended to in- 
clude appropriate words to this effect in 
future. 

This definitely clears up the point that 
was raised. It is believed that other trade 
associations and federations will make 
similar declarations, and it is expected that 
the Chamber of Shipping will act in the 
matter very shortly. This is undoubtedly 
a case in which underwriters have been 
of service to the commercial community 
in general, for it was in the marine in- 
surance world that this point was first 
raised, and, as will be noted from the 
above, underwriters have taken a large 
part in obtaining an official decision in the 
matter. 


UNIVERSAL’S 1924 FIGURES 

The Universal Insurance Company, of 
which Talbot, Bird & Co., Inc., of this 
city, are general managers and owners, 
increased its assets during 1924 more 
than $300,000, and now has $1,758,725. 
The unearned premium reserve is about 
$7,000 more than a year ago. The net 
surplus was increased - slightly over 
$69,000. The Universal now has a sur 
plus to policyholders of $770,995, of 
which $400,000 is capital. It writes ocean 
marine, automobile and inland naviga- 
tion business. 
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MARINE BILLS AT ALBANY 

Two marine insurance measures made 
their appearance at Albany this week, 
both being introduced by Senator William 
T. Byrne of Albany, amending section 34 
and adding new section 169-a and a bill 
amending section 187 Tax Law relative to 
taxation of marine insurance premiums. 
The amendment to the Tax Law imposes 
a franchise tax of one-fourth of one per 
centum on the gross premiums of marine 
insurance corporations, as defined in sec- 
tion 150 of the insurance law, and makes 
the tax apply to the year ending December 
31, 1924. A similar measure introduced 
last year imposed a tax of five-tenths of 
one per cent. but failed to come out of 
committee, 


NEW BROKERAGE AGREEMENT 
Institute of London Underwriters Signs 
Compact Which Limits Payments 
to Brokers 
The Institute of London Underwriters 
announces the arrangement of an agree- 
ment, which has already been signed by 
the London and _ Liverpool companies, 
and comes into operation forthwith, of 
new brokerage terms. The agreement is 

as follows: 

“We hereby will not allow any commis- 
sion, rebate or reduction from premium, 
other than the 5 per cent brokerage and 
10 per cent discount (and tax, if any) 
on any original Hull business (excluding 
yachts) written in the United Kingdom. 

“Note.—If business is secured through 
an agency or branch office outside Lon- 
don, then commission is allowable to that 
agency or branch office, but must not be 
passed on to the assured.” 

On January 1 an agreement was en- 
tered into by which the London compan- 


ies were to allow no extra. brokerage, 
etc., on any cargo business written in 
London. The outstanding feature of the 


new agreement is, embodying the Hull 
business, as well as the acceptance by the 
Liverpool companies. It has been re- 
ceived with general satisfaction, particu- 
larly as of late there has been a distinct 
tendency to obtain business through of- 
fering extra discounts, which, not in- 
frequently went into the pockets of the 
assured, That is a practice to which ex- 
ception is taken in all classes of insurance, 
and the note to the new agreement, insisting 
that the assured shall not receive any re- 
bate, other than that to which he is en- 
titled, is a highly commendable feature. 

















APPLETON & COX, Inc. 


1 South William Street, 


AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,447.786.62 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,054,621.08 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Agseta, 


New Yerk 


$1,325,877.59 
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Commerce Chamber 
Endorses Hague Rules 


BILL NOW BEFORE CONGRESS 





Believes Passage Will Greatly Help In 
Getting Standard Bills of Lading; 


Deviation Clause 





At the monthly meeting of the New 
York Chamber of Commerce, held re- 
cently, a resolution was adopted recom- 
mending favorable action by the Federai 
Government on the Edmonds bill (H.R. 
11447), which embodies the attitude of 
this government on the carriage-of- 
goods-by-sea-agreement proposed at the 
Brussels Conference of 1922. The cham- 
ber is of the same opinion as marine 
underwriters with respect to the form o1 
the deviation clause, which is Paragraph 
4, Section 4, of the bill. 

The resolution passed by the chamber 
last week recommends the immediate 
passage of H.R. 11447 as substantial an | 
effective adoption of the rules of the In- 
ternational Convention drawn up at the 
Brussels Conference in 1922 and as a 
long advance toward establishing a basis 
for a uniform bill of lading. But to that 
end it recommends that the deviation 
clause be replaced by the deviation 
clause as phrased by the International 
Conference at Brussels in 1922. 

In connection with its report on the 
resolution, the chamber’s committee on 
foreign commerce and its committee on 
harbor and shipping had this to say: 

“A very active discussion of this code 
by ship-owning and cargo interests 
everywhere, says the report, culminated 
in the Diplomatic Conference at Brus- 
sels in October, 1922, attended by repre- 
sentatives of twenty-four maritime na- 
tions, among whom were delegates ot 
the United States. The conference, bas- 
ing its action on The Hague rules, 1921, 
reaching an agreement and signed a 
protocol, the so-called Hague rules ot 
present form, which will become an in- 
ternational convention upon ratification 
by the governments of the signatories. 
‘This convention will codify and unify 
the dissimilar laws and practices of the 
world’s maritime States and will estab- 
lish a recognized code of conditions 
common to ocean bills of lading. 

“This matter has been brought to the 
attention of Congress on several occa- 
sions by all interests engaged in foreign 
commerce, and there is now in_ the 
House of Representatives a bill relating 
to the carriage of goods by sea, H.R. 
11447, the enactment of which into law 
would be substantially the adoption of 
this international code. The code has 
been adopted by other countries and 
doubtless will be by all, an action made 
imperative by the exponsion and grow- 
ing complexity of foreign commerce. 

“Your committees have given ex- 
haustive study to the whole subject, 
which is not new but one of anxiety for 
many years. It is strongly recommended 
to the chamber that renewed indorse- 





ment of this international convention 
be made.” 
Walter Sammis, formerly insurance 


editor of the New York Commercial, is 


now engaged in an important insurance in- 
vestigation for V. E. Scott & Co., public 
relations, ° 


New York. 
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CASUALTY AND SURETY NEWS | 











Paul Rutherford To 
Remain In New York 


ADVANCED TO VICE-PRESIDENCY 








Has Made Fine Record As Manager In 
New York City Of Hartford 
Accident & Indemnity 





Here is some good news for William 
Street. Paul Rutherford, manager here 
of the Hartford Accident & Indemnity 
who was recently elected vice-president 
of the company by the board of directors, 
is not going to live in Hartford. At the 
same time it is understood that the title is 
something more than a complimentary 
one and he will be a real sure enough 
vice-president. He won this promotion 
because he has many qualities which are 
found in the composition of real execu- 
tives. 

Mr. Rutherford was brought up and 
educated in Baltimore and naturally 
diifted into an insurance office there when 
he left school. It was the office of the 
United States Fidelity & Guaranty. Some 
years later when Mr. Rutherford was sent 
to St. Louis by the Fidelity & Deposit 
Company, he had had considerable ex- 
perience in surety and insurance—and he 
needed it because the situation there 
couid be correctly described as “in a 
jam.” ‘Lhe general agents of the company 
had walked out with the entire organiza- 
tion to furnish the backbone of a surety 
company which had been organized, and 
it was up to Mr. Rutherford to hold the 
business and build it up from the ground. 
He did this with neatness and dispatch. 
In doing so he attracted the attention, 
among others, of Norman Rk. Moray of 
the then new tiartford Accident & In- 
demnity who was looking for a manager 
in New York City. ‘Thus it was that Mr. 
i.utherford became manager of the Hart- 
ford here in July, 1910. 

Since then he has proved himself a fine 
organizer, the premiums of the office last 
year being about $4,500,000. He has a 
staff of which any manager can be proud. 

On Tuesday of this week department 
managers of the Hartford at 110 William 
Street presented Mr. Rutherford with 
a Tiffany watch and chain as evidence 
of what they thought of him and to sym- 
bolize his promotion. We saw several of 
these department heads and asked them 
why they were so strong for Paul Ruth- 
erford. Here’s what they said: 

“He is an ideal boss because he is fair, 
sympathetic, understanding and even-tem- 
pered.” 

“After a man is put in a department to 
run it, he keeps hands off as much as pos- 
sible. If something seems to go wrong 
he will get the departmental head’s side of 
the story before coming to a decision. 
He never goes off half-cocked.” 

“He is broad-minded and _ stimulating.” 

It is therefore unnecessary to add that 
when at President R. M. Bissell’s sugges- 
tion Paul Rutherford was advanced to a 
vice-presidency, it gave lots of pleasure 
in the New York office. 


OHIO COMPULSORY COVER 

Two bills known as House Bill No. 
149 and Senate Bill No. 105, meant to 
make the insurance of automobiles within 
the state of Ohio compulsory, have been 
introduced in the Senate and House of 
Representatives in the Ohio General As- 
sembly now in session. These two bills 
are very similar and differ only in minor 
provisions, but especially in the minimum 
amount to be carried by automobile 
owners. 





DETROIT MAN RESIGNS 


Robert S. King, manager of the Detroit 
branch office of the National Surety for 
the past two years, has _ resigned his 
position as manager. Mr. King was for- 
merly manager of the office at Helena, 
Montana, and at Camden, New Jersey 


Eight Hundred Papers 
Get Surety Story 


BASED ON F. . & D’S MOVING 





Fine Publicity for Surety Business 
Printed in String of Papers from 
Coast to Coast 





One of the best publicity stunts in the 
insurance business noted in some time was 
the Fidelity & Deposit story about the 
opening of the new quarters of that com- 
pany at 55 Liberty Street, New York, sent 
out to eight hundred newspapers by one of 
the press associations. The story bore the 
headline: “Great Progress Made by Surety 
Business in U. S—Companies Have Cap- 
ital of $119,000,000.” The story, under a 
New York date line, read in part as 
follows: 

Out of the speculations of dishonest men 
has grown up one of the most important 
and influential businesses in America. The 
surety business, which was started to 
furnish protection against dishonesty and 
breach of faith, in late years has grown 
by leaps and bounds. This was emphasized 
Monday by Albert H. Wiggin, president of 
the Chase National Bank, in commenting 
upon the removal of the F. & D. to larger 
quarters at 55 Liberty Street. 

When the company started, there were 
only one or two concerns engaged in the 
business and the Fidelity & Deposit had 
only two employes. Today it has a big 
staff here, with representatives in hundreds 
of other ciies and has just been compelled 
to seck larger quarters owing to the in- 
crease in the amount of surety business 
being placed. There are many other out- 
standing concerns doing a strictly surety 
bus.ness in the United States. 

“Surety companies have done much to 
insure the safety of modern business,” Mr. 
Wiggin said. ‘Unknown risks which in- 
dividual firms could not safely assume are 
pooled by these companies in such a way 
as to make them definitely available and 
safely bearable.” 


A Great Business 


Surety companies of the United States 
now have a capital of $119,889,694 and 
assets of $1,304,133,754. In the last year 
their net premiums totaled $468,709,335. 
The companies really began by offering 
guarantee against dishonesty of public 
officials. Now bonds issued by surety com- 
panies include fidelity bonds for employes 
of mercantile and manufacturing concerns, 
for fraternal orders and for public offi- 
cials, bankers and brokers, blanket bonds, 
contract for supplies, paving, shipbuilding, 
dredging and construction work, judicial 
bonds for administrators, executors, trus- 
tees and guardians, and bond filed in con- 
nection with litigation and depository 
bonds. In addition, some companies do 
a.large burglary business, issuing many 
residence and mercantile policies, and also 
handle a large bankers’ and commercial 
check forgery protection business. 

Many of the companies are represented 
in practically every business center of the 
United States, Cuba and Porto Rico and 
also have arrangements for executing 
bonds in every part of the world. 


Helped Build Up Metropolis 
According to Vincent Cullen, manager 








P iain RICHARDSON, United States Manager. 
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of the New York office of the Fidelity & 
Deposit company, the large surety com- 
panies, through the issuance of con- 
tractors’ bonds, have provided a basis for 
the development of many business and 
residence sections in cities all over the 
United States. He cited the development 
of Park Avenue, the Grand Central dis- 
trict and upper Fifth Avenue, the Hudson 
vehicular tunnel, the ‘Interboro Rapid 
Transit tunnel, the New York and Brook- 
lyn court houses, the great tunnels and 
dams, and many other public and private 
enterprises as examples in the New York 
section. 

Defalcations of trusted employes and 
offic‘als no longer cause the consternation 
in business amd financial circles that they 
once did, since in nearly every case the 
concerns involved have taken advantage 
of surety company protection. 


U. S. CASUALTY FIGURES 
Company Has Assets of More Than 
$9,000,000; Wants to Extend 
Its Agency Plant 


On May 10, 1895, the United States 
Casualty Company began business with a 
capital of three hundred thousand dollars. 
On December 31, 1924, its financial re- 
sources were: 

Capital—One million doliars. 

Surplus to Policyholders—Over two mil- 
lion dollars. 

Reserves—Over seven million dollars. 

Assets—Over nine million dollars. 

President Edson S. Lott says: 

“Having established through years of 
careful building one of the strongest finan- 
cial foundations in the business, and having 
arranged facilities to take care of every 
type of insurable risk among the multiple 
lines which it writes, the United States 
Casualty Company now plans to increase 
largely its premium income (at present 
over $8,000,000 a year). Therefore, dur- 
ing 1925 it intends to increase largely its 
agency force. 

“It desires whole-time agents who have 
no connection with mutual or reciprocal 
organizations or cut-rate stock companies. 
It desires agents who demand a square-deal 
for their clients and who give a square- 
deal to their insurance companies. To 
such agents it gives active, intelligent and 
sympathetic co-operation.” 
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Plans of Manufacturers’ 
Liability Company 


TO OPEN OFFICE IN NEW YORK 





Will Deal With Agents and Brokers; 
10% Brokerage and 15% Off 
Manual Rates 





The Manufacturers’ Liability Insurance 
Co., of Jersey City, N. J., is completing 
plans to extend its operations whereby it 
will openly solicit and accept business 
from brokers and agents. It is understood 
that the company will adhere strictly to 
the New York Standard acquisition cost 
expenses while its rates will be 15% be- 
low bureau rates and brokers will be paid 
a commission of 10%. 

The lines of business to be written are 
automobile and general liability. 

The Manufacturers’ Liability is now 
operating in eleven states and intends to 
enter additional territory during. the year. 
It is the intention of the company to open 
a New York office at a later date for the 
convenience of brokers. 

The New York Insurance Department 
is examining the company and the exam- 
ination will be completed within the next 


few ag The officers of the company -_ 
A. . Williamson, re: 1 a oa 
ro “vice- president, and J. G. S. | eon 


secretary and treasurer. 





H. & A. CONFERENCE PROGRAM 





Many Interesting Subjects to Be Dis- 
cusssed at Midwinter Meeting in 
St. Louis Next Month 


Among the subjects that will be dis- 
cussed by various prominent insurance 
men at the Midwinter Meeting of the 
Health and Accident Underwriters Con- 
ference to be held in St. Louis, Mo., on 
March 3 and 4 at the Hotel Chase are: 
“Problems in Agency Development,” by 
R. M. Rowland, agency supervisor, Na- 
tional Casualty; “Am My Brother’s 
Keeper?” by T. Leigh Thompson, vice- 
president, National Life & Accident; “Ob- 
servations of a Life Insurance Executive,” 
by George S. Graham, president, American 
Life Convention and vice-president of the 
Central States Life; “The Part Time 
Agent,” by H. L. Brandt, agency manager, 
Illinois Mutual Casualty; “Agency Un- 
derwriting,” by F. L. Barnes, assistant 
secretary, Employers Indemnity; “Insur- 
ance as Related to Farming,” by J. S. 
Irish, assistant secretary, Iowa State 
Traveling Men’s Association. 

The meeting will open at 10:30, Tues- 
day morning and will be presided over by 
C. O. Pauley. The address of welcome 
will be delivered by Henry W. Kiel, Mayor 
of St. Louis, and the response will be de- 
livered by Ben Haughton, secretary, In- 
ternational Travelers Association, follow- 
ing which Dr. Ivan Lee Holt, of St. Louis, 
will make an address. Reports of the 


various committees will follow the opening 
addresses. 
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Marx Breaks Loose In 
College Law Journal 


COMPULSORY COVER ARTICLE 


Thirty Pages of Arguments That State 
Should Provide Automobile Insur- 
ance Protection For Injured 


“The Columbia Law Review” of Col- 
umbia University, has extended the hos 
pitality of its columns in its February 
issue to an article by Judge Robert 5. 
Marx ot Cincinnati on the subject of com- 
pulsory compensation imsurance, Ol whiucit 
ue 1s an advocate. Judge Marx says that 
luis ten years as a trial lawyer and five 
years as a Wial Judge have Convinced him 
vi Lue LUUdLy Of Lue personal iljury sult 
w> a remedy Lor We Vviciils Ut sireet ac 
cCidellls, alu OL Le Necessity Ol auoplilly 
w SUCIaL Programm wallcii Will lake laW Keep 
slep Wis wivderh progress. 

Alice ue aS,’ ale cays, “tiat the per- 
sollal llyjury sUll ad &@ WMelwOU U1 Adiiiiils- 
vuerulg justice im tue oireet accidelit Case ol 
twuday is a survival, unaer cCuanged condi 
uuns, UL al idea willclh Mas OUluiVed 1L5 
us€luiness anu wie adherence lo WIALCII Is 
Causilg Wwreparavie mijuslice, 

iakes Lots of Space 

it takes Judge Marx trom page 104 ol 
le Magaziuie wo page lyt+ w present his 
urguimeculs. 41€ says Ulal tue sale 1acts 
ure Leng Massed agaist tie adOpuon OF 
cumpuisury Compensauon iisuralce as ap 
pecaled agaist propusdis lo chlacl WOrK 
suens CUllpensallon laWs sole years apy. 

ihe sub-neads in lis aruucic, wiiich show 
Lhe spirit OL Ue Context, Lollow. 

lne Number of Street Veatns and In- 
juries a DSucial Menace, 

ihe Yersonal anjury Suit Not a Prac- 
uucal Wealls Ol Collpelsation ,; 

ihe s’ersonal anjyury Sui a Worthless 
Kemedy Wien wWeicudant is tie State, 
County or City Lngaged in Governinental 
Work; 

ithe Personal Injury Suit no Remedy 
When Vehicle not identied, Agency or 
binancial“Kesponsivility of Owner not Ls 
tablished ; 

ine Lersonal Injury Suit ls Slow, Un- 
satistactory, Wastetui and Uncertain; 

‘bne Doctrine ot bault or Negligence as 
the Basis of Liavility no Longer t’racti- 
cable; 

Compensation Insurance as a Practical 
Solution o1 the Accident Compensation 
J’roblem ; 

the advantages of Compensation In- 
surance; 

Compensation Insurance and Accident 
Prevention ; 

‘Lhe Cost of Compensation Insurance ; 

State Versus Private Compensation In- 
surance; 

lhe Constitutionality ot 
Compensation insurance. 


Compulsory 





SHORT JOINS CONTINENTAL 

fhe New York office of the Conti 
nental Casualty has appointed H. W. 
Short, Jr., as a solicitor in its surety de 
partment. Mr. Short started in the in 
surance business with the Globe Indem 
nity, in 1915, in its New York ottice, later 
becoming connected with the hdelity de- 
partment of that company. ‘wo years 
were later spent in service during the 
war, aiter which he returned to _the 
Globe, subsequently joining the staff ot 
the Indemnity Company oi North Amer- 
ica as assistant underwriter in the fidelity 
department. In 1922 Mr. Short went 
with the Commercial Casualty, in New 
ark, as underwriter in the fidelity de- 
partment. Interest in the production end 
of the business and acquaintance with 
George W. Yuengling, manager of the 
Eastern surety department, led to his 
appointment by the Continental. 


STATEMENT OF PHOENIX 


The Phoenix Indemnity in its annual re- 
port for 1924, discloses total assets amount- 
ing to $2,389,250. Its net surplus was 
$731,334, which with its capital of $500,- 
000 gives a surplus to policy holders of 
$1,231,334. 








Might Call on Lilly to 
Answer Judge Marx 


WOULD BE FAIR OF COLUMBIA 


Maryland Casualty’s Counsel Has Im- 
portant Views of Constitutionality 
of Compulsory Cover 


The editors of the Columbia Law Re 
views which in its current edition devotes 
so much space to Judge Marx’s article 
in favor of compulsory automobile in- 
surance, as indicated in another column, 
should ask for an article on the other side 
of the fence written, say, by Austin J. 
Lilly, general counsel of the Maryland 
Casualty. “The Maryland Casualty Com- 
pany has published a long discussion of 
compulsory automobile insurance prepared 
by Mr. Lilly and he handles the anti com- 
pulsory insurance side most effectively. 

Mr. Lilly says in part: 

The constitutionality of | Workmen's 
Compensation Acts is not, in essence, a 
standard by which the constitutionality of 
compulsory Automobile Financial Respons- 
ibility Acts can be measured. The Com- 
pensation Acts .are basically regulatory 
measures as between an employer and em- 
ployee, and in the last analysis are bot- 
tomed upon the contractual status. Com- 
pensation is no more than the substitution 
of one set of rules respecting liability as 
between employer and employee, for an- 
other. “Just as the employee’s assump- 
tion of ordinary risks at common law 
presumably was taken into consideration 
in fixing the rate of wages, so the fixed 
responsibility of the employer and the 
modified assumption of risk by the em 
ployee under the new system presumably 
will be reflected in the wage scale.’ The 
loss of earning power to the employee, re 
sulting from injury or death “is a loss 
arising out of the business, and, however 
it may be charged up, it is an expense of 


the operation as truly as the cost of re- 
pairing broken machinery, or any other 
expense that ordinarily is paid by the 
employer.” The law of compensation does 
not so much exclude the question of fault 
as “disregard the proximate cause, and 
look to one more remote,—the primary 
cause as it may be deemed,—and that is 
the employment itself. For this, both par- 
ties are responsible since they voluntarily 
engage in it as co-adventurers, with per- 
sonal injury to the employee as a probable 
and foreseen result.” 


Only an Incident 

lor all these reasons, compulsory com- 
pensation is within the power of the State, 
and hence it is equally “within the limits 
of permissible regulation in aid of the 
system to require the employer to furnish 
satisfactory proof of financial ability to 
pay compensation;” and “it is to be pre- 
sumed that solvent employers will not be 
prohibited from becoming self-insurers on 
reasonable terms.” See N. Y. Central 
Railroad vs. White, 243 U. S. 188; 61 L. 
ed, 667: Ward & Gow vs. Krinsky (U. S. 
Supreme court) 66 L. ed. 503. 

It will be observed that the power of 
the State to compel a showing of finan- 
cial responsibility with respect to work- 
men’s compensation is no more than a 
necessary incident in the workmen’s com- 
pensation system as a whole. The work- 
men’s compensation system is constitutional 
for many reasons, almost none of which 
are applicable to the relationship or lack 
of relationship existing between the oper- 
ator of a private automobile and any mem- 
ber of the public. 

The establishment of compulsory finan- 
cial responsibility, which is so purely in 
cidental in the one case, is the sole object 
of the legislation in the second case. Under 
this circumstance, it is a reasonable con- 
clusion that constitutional justification for 
it does not exist. 

Legislative commissions, and legislators, 
will do well to study these important as- 
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pects of the question before they under- 
take to impose upon the motor vehicle- 
operating public, under the guise of a 
remedy, what may easily prove to be, in 
the final event, the antithesis of a remedy 
und not only an oppressive burden but an 
unconsututional burden as well. 


Insurance Needs No Champion 

‘Lhere is no tair standard of comparison 
between compulsory and voluntary insur- 
ace. MWe are not dealing, and have no 
cull to deal here, with the economic vdlue 
vj uisuradnce ads such. insurance needs ho 
Cuampion, it 1s the stabilizer of com- 
merce; perhaps it 1s the very king pm 
vi our modern Civilization, without which 
the entire labric O1 it wouid collapse. Bur 
such msurance is imsurance in its natural 
slalc, the logical outgrowth ol a logical 
hecd; it 1s not imsurance warped and 
twisted mto an unnatural weapon of ot 
lense agaist the reckless; it 1s not msur- 
ance bound and shackied by oppressive 
bureaucratic regulation and control; it 1s 
MOL iisuralice thrown to the pubic as a sop 
to still its imdignation at the rising toil 
ol injury and death and the imsuthciency 
ol state Motor velhicic laws; it 1s not a 
hall-paked socialistic remedy which in cur- 
ing one Ul creates a score of others; it 1s 
not taxation ot the many tor the benetit 
o1 the tew. It is a tree, voluntary and 
Natural mstituuion, seeking and finding its 
proper level of ramilicauon and develop- 
ment mi accordance with natural laws; 
venturing ito new hields as requisite, build 
mg upon solid toundations and in the 
gut Oo practical experience; and so serv 
ig, through eltcient distribution, its 
prunary purpose ot conservation. 

Jt is submitted that m theory and prac- 
tice, Compulsory automobile imsurance as 
how sought to be apphed, is im many 
respects the contrary. 

the demand tor compulsory automo- 
bile msurance 1s as insistent and far reach- 
mg as it is illogical, Kut it is already 
obvious that a tuil and fair presentation 
ot the facts and arguments against it will 
do much to quiet the unreasoning agita- 
uuon, or at least lead to the adoption of 
the sanest available substitute. ‘Lhose who 
are most directly affected by its injustices, 
the manutacturers of and dealers in motor 
vehicles, that large army of owners which 
is recruited from every class and condi- 
uuon, irom the great centers of popula- 
tion and irom the turthest rural districts 
alike, constituting the largest single unit- 
In-iterest in the country today, and the 
rank and file of the great business of in- 
surance, all of whom.are slowly but surely 
awakening to the dangers of the situation, 
can at least demand that the question be 
most careiully and thoroughly studied, and 
can effectively protest against hasty, ill- 
advised measures. ‘They, all of them, can 
and should co-operate with Legislatures 
and the proper public officials to reach 
a thorough understanding of the neces- 
sities and possibilities of the case. Lf they 
can not stop the movement, they can shape 
it into logical lines. They can demand 
and procure the elimination of the state 
as an insurance carrier. They can insist 
upon some reasonable basis for the estab- 
lishment of financial responsibility, and a 
liberal choice of alternative methods. ‘They 
can insist upon the exercise of reason, 
justice and understanding. In fine,—to 
repeat the striking words of Mr. Nicholas 
Murray Butler, they can demand _ that 
yovernment no longer be permitted to 
absorb a steadily increasing control over 
private life and occupation and to build up 
huge, cumbersome and incompetent bureau- 
cracies to manage, at great and burden- 
some cost, activities which the highest pub- 
lic interest and the national tradition re- 
quire should be let alone. 





VENDOR AND VENDEE 


In the case of Frank Brownell vs. the 
Board of Education of Saratoga Springs, 
N. Y., the Appellate Division of New 
York State has decided that where a 
contract for the sale of land is silent 
as to insurance, the vendee is not en- 
titled to insurance money in the event 
of destruction of fire before closing date. 
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F. H. Burns Discusses 
Unjust Tax Burdens 


FAVORITISM CHARGES MADE 





Discrimination Against Maryland Insur- 
ance Companies By That State; 
Addresses Baltimore Club 
No other business offers greater oppor- 
tunities than does the insurance business, 
said F. Highlands Burns, president of the 
Maryland Casualty, in an address before 
the Casualty and Surety Club of Balti- 
more, in which he touched upon the evils 
of compulsory automobile insurance and 

unjust insurance taxation. 

“Keen competition among the companies 
has been responsible for the present yearly 
business of $450,000,000, and the work of 
competitors educates the public to the 
needs and benefits of casualty insurance,” 
he said. 

Compulsory Auto Insurance 


Following the endorsement of the Cas 
ualty and Surety Club and agents’ asso- 
ciations in general, Mr. Burns said in 
part of compulsory automobile insurance: 
“The term ‘compulsory automobile insur- 
ance’ is an unfortunate one; it tends to 
cast upon insurance companies the oppro- 
brium likely to follow upon the agitation 
for and the possible enactment of such 
measures.” Continuing, he said that the 
matter under discussion is financial respon- 
sibility for motor vehicle accidents. The 
word “insurance” should not appear in 
measures which seek to fix the financial 
responsibility. 

Taxation Burdens 


In commenting upon the unjust burden 
on casualty and surety companies incor- 
porated under the Maryland law, Mr. 
Burns stated: 

“Such companies incorporated in other 
states, and doing business in Maryland, do 
not have to carry this burden. Other com- 
mercial institutions in the states are not 
taxed so heavily; for instance, banks pay 
only 1 per cent., whereas the Maryland 





Casualty and surety corporations pay the 
full city rate, which in 1924 was $2.90. The 
three casualty companies incorporated in 
Maryland paid about a half million dollars 
in taxes to the city and state last year; of 
this amount the Maryland paid about 
$215,000. 

“During the last session of the legisla- 
ture a bill was passed making the capital 
stock tax on such companies $1.50 instead 
of the full city rate, which it is at present. 
The governor saw fit to veto the bill. No 
other state imposes any capital stock tax 
on casualty and surety companies incor- 
porated under its laws, with the exception 
of Connecticut, which means that these 
companies are penalized to the extent of 
about a half million dollars for being 
Maryland corporations.” 





Auto Suspension Rule 

In discussing the new automobile sus 
pension rule the Globe Indemnity says: 
Policies written to cover automobiles oper- 
ated in specified parts of the country where 
severe Winter conditions exist may be sus- 
pended in accordance with the rule which 
hecame effective October 1, 1924. 

This is a fair rule, though a dangerous 
one unless properly and carefully used. 

Assureds who desire to take advantage 
of it should be made acquainted with trou- 
hlesome possibilities. They should be made 
to fully understand that no liability insur- 
ance attaches during the period of sus- 
pension applying to accidents involving 
claims for damage occurring anywhere, or 
arising from the use, maintenance or own- 
ership of such cars. If cars are taken out 
for the briefest period that is done at the 
risk of the assureds. 

The Company recognizes no coverage on 
such cars during the period of suspension 
and during that period assureds, and not 
the Company, carry such burdens as may 
develop. 

It is our duty to our assureds to make 
clear to them the position they are in 
during the period of suspension. Insurance 
exists or it does not exist—there are no 
half-way measures. When the insurance 
is suspended it does not exist! 
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The Poor Carry Little 
Disability Insurance 


NEWSPAPER POLICIES PROVE IT 








North American Accident Had Placed 
One and a Half Million of Those 
Contracts by Fall of 1924. 





The accident coverage given by news- 
papers to annual subscribers in circula- 
tion boosting campaigns in most cases 
constitutes all the disability insurance 
which these people carry. That is one 
of the interesting discoveries which has 
been made by the North American Acci- 
dent. A. E. Forrest of that company 
told Thr EASTERN UNDERWRITER that by 
October 1, 1924, the North American had 
placed 1,460,818 of these policies cover- 
ing automobile accidents. A check on 
5,000 indemnity claims indicates that not 
more than 5% carry any other disability 
insurance. They are not solicited. “It 
does not pay the commissioned agent to 
go to the people reached through news 
paper part time agents, yet the automo 
bile hazard is evidence that the poor 
need the insurance much more than the 
nen of means, but the agent finds better 
material for his effort on Wall or La 
Sdlle streets than on Railroad Avenue. 
The work is in its infancy—it will grow 
to great proportions unless killed by the 
method adopted in England—venturing 
by foolish insurance company managers 
crazy for volume,” said Mr. Forrest. 

“The loss ratio to earned premium is, 
with us, 66 3/10% to Oct. 1. The news- 
papers cover all but a little of the ex- 
pense. Men like W. R. Hearst, Rodman 
Wanamaker, Jno. T. Toler (Atlanta 
‘Constitution’), and others have come to 
see in the work a benefaction to the 
unsolicited class of the nation and are 
spending hundreds of thousands of dol 
lars in pushing the work, although they 
got into it as a business proposition. 
We have made more than 300 public 
daily newspaper friends of insurance.” 


REDUCED EXPENSES 3.34% 





United States F. & G. Experience During 
1924; Big Increase in Company’s 
Assets 
The United States F, & G. increased its 
premium writings last year by more than 
$3,337,000, making a total for the year of 
$33,590,784. The ratio of operating ex- 
pense and acquisition cost was reduced 

3.34%. 

In discussing the company’s experience 
for the year W. George Hynson, vice- 
president and treasurer, said: 

“The experience ,on, losses, however, 
should give us all pause, for the ratio of 
losses, including expenses of adjustment, 
inspection and accident prevention, showed 
an increase of 2.54 per cent over the 1923 
figures. This to a great degree rendered 
nugatory the advantage gained by the 
reduction in expenses and it was fortunate 
that the foresight of the company’s execu- 
tives effected this saving in expenses; 
otherwise we should have been compelled 
to draw heavily upon our surplus to make 
up the loss. 

“The basic strength of the company’s 
financial fabric was greatly enhanced by 
an increase ih total assets of $3,035,994.34, 
of which $2,128,233.79 went into our strong 
boxes and depositories in bonds and stocks 
and cash, 

“After the payment of losses, expenses, 
commissions and taxes (tax payments ex- 
ceeding the amount paid to stockholders in 
dividends). but before paying dividends, 
the total credits resulting from the year’s 
operations were $3,264,998.85. Of this 
amount, the large sum of $2.261,164.34 
was allocated to reserves, $900,000 paid in 
dividends and $103,834.51 added to surplus. 
The appreciation in market values of our 
stocks and bonds was $670,995.49, which 
was also added to surplus, making the 
surplus ‘as’ at December 31, 1924, $6,920,- 
372.76, a gain of $774,830.00 in the year.” 
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THE SUPER-SERVICE COMPANY 


HEAD OFFICE: 
55 Fifth Ave., New York 





Built On Rock-Bottom 


“LONDON” Super-Service has been built on a solid founda- 
tion—not for yesterday, or today, or tomorrow, but forever. 


In the first place the “LONDON?” is planted firmly in the best 
It carefully selects its general agents, gives them an 
exclusive territory and is seldom called upon to make changes. 


Thus the “LONDON” becomes localized—is made a part of 
each community where it does business with its representation and 
reputation both definitely established. 


Through these General Agents its Super-Service radiates 
throughout the agency field. 


No Double Headers—We Do Not Compete With Our Own 


LONDON GUARANTEE & ACCIDENT 


COMPANY, LTD. 


C. M. BERGER 


United States Manager 
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New York Department Bills 


(Continued from page 12) 


by an amendment to sub-division 4, whilst 
sub-division 10 is amended by a rearrange- 
merit of the language. 

*“* * 

A fifth bill adds a new section, 65-a, to 
the general provisions article of the in- 
surance law providing return premiums 
on canceled policies shall be for full 
amount of unearned premium and _ shall 
not include deductions for commissions. 
Life, marine and transportation contracts 
are not affected by section. 

** 6 


A sixth measure repeals section 138 as 
obsolete. This section provides for ap- 
pointment, in the discretion of the super- 
intendent, of additional persons beyond the 
200 allowed in section 137, to write fire, 
invasion, bombardment, etc., insurance of 
non-admitted companies. The full quota 
of 200 authorized to act in such capacity 
under section 137 has never been appointed 
so there is no need for section 138. 

* * * 


A seventh bill amends section 9 of the 
insurance law by exempting from pro- 
visions of section requiring authorization 
certificate life insurance as well as annu- 
ity certificates when issued by charitable, 
religious, missionary, educational or phil- 
anthropic non-stock corporations. 

* * * 


An eighth bill amends paragraph four 
of sub-division C of sub-division two of 
section 88 in relation to methods of com- 
puting reserves of casualty or surety in- 
surance corporations by striking out the 
words [in case of each of the first two 
years of any such three-year period] mak- 
ing the clause read “. but in any 
event (matter stricken out) such reserve 
shall be no less than the present value at 
four per centum interest of the deter- 
mined and estimated unpaid compensation 
claims under policies written during each 
of such years,” etc. 


Power to Revoke Licenses 


A ninth bill amends section 9l-a in re- 
lation to agents of health and accident in- 
surance corporations, adding new _ sub- 
division 3 in relation to revocation of 
agent’s certificate of authority: 


3. An agent's certificate of authority may be 
revoked, or the issue or renewal thereof refused 
by the "superintendent of insurance if, after due 
investigation and a hearing either before him- 
self, or before any salaried employee of the in- 
surance department designated by him whose 
report he may adopt, he determines that the 
holder of such certificate, or the applicant there- 
for, as the case may be, (a) has violated any 
provision of the insurance law, or has violated 
any law in the course cf his dealings as an 
agent; or (b) has made a material misstatement 
in the application for such certificate; or (c) 
has been guilty of fraudulent or dishonest prac- 
tices; or (d) has demonstrated his incompetency 
or untrustworthiness to transact business as an 
insurance agent. 

A new sub-division 6 
reading : 

6. Any person, partnership, association or 
corporation violating the provisions of this sec- 
tion shall, in addition to any other penalty pro- 
vided by law, forfeit to the people of the state 
the sum of five hundred dollars. 

* * * 

A tenth bill amends section 50 of the 
insurance law relating to agents or cor- 
porations representing non-admitted _in- 
surers, increasing the penalty by adding 
the words “in addition to any other pen- 
alty provided by law” the penalty now 
providing for a straight forfeit of $500 
and striking out the clause [This section 
shall not apply to the agents of corpora- 
tions transacting business under the pro- 
visions of article six of this chapter.] 
Article six relates to life or casualty cor- 
porations upon the co-operative or assess- 
ment plan. 


is also added 


* * * 


The eleventh measure amends section 
142 of the insurance law relating to agent’s 
certificate of authority of fire insurance 
corporations by striking out [Every under- 
writer, incorporated or unincorporated, en- 


gaged in the transaction of any business 
of insurance within this state, upon the 
employment or termination of the employ- 
ment of any person, partnership, associa- 
tion or corporation to act as its agent 
within this state, shall certify such fact, to- 
gether with the name and address of such 
agent, to the superintendent of insurance; 
and shall also annually, during the month 
of January, in such form as the superin- 
tendent of insurance shall prescribe, file 
with him a list of the names and addresses 
of all its agents authorized to act as such 
within the state.] And inserting new pro- 
visions as follows: 


Before any agent’s certificate of authority shall 
be issued by the superintendent of insurance 
pursuant to this section, there shall be filed in 
his office (a) a written application by the per- 
son, partnershi 4 association or corporation de- 
siring such tes 4 which shall be in the form 
or forms and supplements thereto prescribed by 
the superintendent of insurance and containing 
such information as he may require; (b) a cer- 
tificate by the underwriter desiring. to employ 
the applicant as agent executed by one of its 
executive officers or managing agents, that such 
underwriter has satisfied itself that he is trust- 
worthy and competent to act as its agent; (c) 
Every such underwriter shall, upon the termina- 
tion of the employment of any agent, forthwith 
file with the superintendent of insurance a state- 
ment of the facts relative to the termination of 
such employment and the cause thereof.” This 
bill eliminates requirement of filing a list of 
agents with the superintendent annually, and 
prescribes that a certificate of authority may not 
issue to an agent to write insurance unless he 
has established a connection with an insurance 
carrier to act as agent if application is approved. 
The act takes effect next January. 


* * * 


A twelfth bill amends sub-division two 
of section 231 of the insurance law by per- 
mitting fraternal benefit societies to pay 
a death benefit of $1,000 instead of $500, as 


now provided. 





WANTS CHARTER AMENDED 


The Hartford Accident & Indemnity 
has applied through a bill in Connecticut 
for an amendment to its charter incor- 
porating credit powers and Federal and 
title right now allowable in states and 
regarded as an advisable charter pro 
vision. 
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President 


An Organization At- 
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Contract Bonds Without Delay 


Or Inconvenience 


ONDS that adequately protect the owner 
and responsibility of the contractor—that are bought and paid for as 
any other commodity and do away with the obligation incurred in asking 
personal suretyship; these and indemnity bonds of a wide variety are is- 
sued without delay or inconvenience to applicants who can make a proper 


Sprinkler Leakage 
Water Damage 
Plate Glass 
Boiler 

showing. 
Engine 
Fly-Wheel 
Burglary 


Check Alteration 
and Forgery 


Surety Bonds 


Maryland Casualty representatives are everywhere. 


Maryland Casualty Company 
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Insurance Agents Want to Own Stock 
in Insurance Companies 


If you were given three guesses I doubt 
if you could tell the subject uppermost in 
most successful agents’ minds at the pres- 
ent time, judged by their correspondence 
with head offices. It is not about annexes, 
or the Wanamaker insurance, or whether 
the Fireman’s is going to win that fight 
with the National Association of Insur- 
ance Agents or how to make head or tail 
out of rating manuals, but instead it is 
how to buy stock in some insurance com- 
pany. 

No group of men have been more 
thrilled by the way in which insurance 
stocks have been advancing in the market 
than have been the very men who repre- 
sent the companies, and as soon as the an- 
nouncements were made that there would 
be a Travelers Fire, and a New York 
Underwriters Agency Corporation, and 
an Independence Fire and various other 
new companies, or that small old com- 
panies have been taken under the wing 
of large old companies, the agents have 
asked what were the chances of buying 
some stock. 

The same situation arises when it is an- 
nounced that some old-established and 
—_ rock company will increase its capi- 
tal. 

This development of agents buying in 
on the stock end has been going on for 
some time, and is all right in every par- 
ticular. It cements relationships, breeds 
sympathy with the company point of 
view, gives the agents that comfortable 
feeling of “proprietors’ interest;” results 
in more care in the offering of lines, and 
all concerned are happier and hoping that 
there will never be another conflagration 
in the United States. Knock wood. Nat- 
urally, the companies are putting as few 
stones as possible in the way of agents 
acquiring stock, although in all cases it 
is not easy to meet the demand. 

One of the casualty companies which 
for a time was mismanaged and then 
rapidly got onto its feet regards as one 
reason for its present success the fact 
that it made it possible for agents to buy 
its stock. 

* * * 


Amity Between Trust Companies and 
Life Companies 


While in some fire insurance circles 
bank agencies are being swatted, in life 
insurance the relations between the trust 
companies and life insurance are be- 
coming closer. There was a time when 
some life agents thought the trust com- 
panies were butting in on their preserves, 
but several companies have called the 
agents to sharp account, saying that each 
has a separate function to perform and 
that insurance companies must not think 
they can perform the duties of trust com- 
 aaotag by tying up insurance proceeds into 
nots through over-elaborate option set- 
tlements, involving a long list of bene- 
ficiaries. Walton L. Crocker, president 
of the John Hancock, is one of the clear- 
est thinkers in this direction, and it is 
said that he has given instructions that 
none of the John Hancock’s advertising 


be of a nature which will confound the 





position of the life insurance company in 
the community with that of the trust 
company. 
* * * 
The Ocean Sends Out Lincoln’s Im- 
mortal Words 

There isn’t an insurance company in 
the country which is sending out more 
attractive and. worth while literature than 
the Ocean. Its posters in colors are not 
only attractive, but educational, covering 
a wide range of subiects, so that it is no 
wonder that the Ocean agents tack these 
posters on their walls and stick them into 
windows. For Lincoln’s Birthday _ this 
company sent out Lincoln’s Gettysburg 
address in type large enough for any pas- 
sersby to read. 

By the way, it is not generally known 
that the Lincoln address at Gettysburg 
was supposed to be merely a side-line af- 
fair and was so treated by the daily news- 
papers of the time. The principal address 
by “the speaker of the day” got columns 
of publicity the following morning in the 
public prints, while the Lincoln classic 
was buried in inside pages on such papers 
as the New York “Sun.” It gradually 
dawned upon public men and editors that 
the utterance was epoch-making. The 
exhaustive address of the other man has 
long been forgotten, while Lincoln’s little 
talk, which concluded with the words, 
“And that government of the people by 
the people, for the people, shall not per- 
ish from the earth,” will live forever. 

s © % 
Woman Sued Another, and Lost 


The action for $3,000 damages, brought 
hy Miss Marjorie Whittaker of London. 
Ont., against Mrs. Marion Baxter of 
Toronto, and f&rmerly of London, was 
dismissed with costs by Mr. Justice Rose 
at London, recently. 

The action was a sequel to a motor ac- 
cident last summer. Miss Whittaker was 
in Mrs. Baxter’s automobile, driving to 
3rantford, by courtesy of Mrs. Baxter, to 
play a return golf match with the ladies 


of the Brantford Club. The car skidded 
and went into the ditch. Miss Whittaker 
sustained injuries by being thrown against 
some golf clubs. 

In her account of the mishap, the 
plaintiff said Mrs. Baxter drove too fast, 
maintained a constant conversation and 
did not have her mind on driving, thereby 
causing the accident. Mrs. Baxter denied 
this, saying that after being on the road 
awhile she had asked her guests if they 
minded her going more slowly, as she 
could not keep up with Miss Beck’s car, 
which was ahead. She felt thoroughly 
competent to drive—she had been an am- 
bulance driver in France during the war. 
She estimated her speed when the mishap 
occurred at around 15 miles per hour. In 
her opinion the car struck something in 
the road obscured by the dust, which 
caused it to swerve into the ditch. 

After hearing several other witnesses 
who swore Mrs. Baxter was not going 
fast at the time of the accident, the judge 
dismissed the action with costs, without 
waiting for the argument of counsel for 
the defence. 

I learned the interesting facts narrated 
above from “Canadian Insurance.” 


* * * 

Holding Public Office Not a Business 

Getting Asset 

R. Howard Bland, president of the 
United States F. & G., has been asked a 
question which has frequently come to 
insurance presidents, which is, “What do 
you think of the advisability of seeking 
public office?” The men who ask this 
question are agents or managers who aie 
popular in their community and who know 
instinctively they would have a_ good 
chance of obtaining public office. 

Mr. Bland’s answer in part follows: 
“Politics and business won’t mix, in the 
sense of a business man’s taking office to 
further his business interests. A politician 
is all right so long as he remains on the 
side, but when he takes office his business 
interests, in 99 cases out of 100, will suffer 
severely.” 

+ * * 

A Manager’s Advice to His Agent As to 
Becoming a Candidate for Mayor 
President Bland in the current issue of 

the “Bulletin,” issued by his company for 

the field force, has reprinted a copy of a 

letter which Ronald A. Foster, Indianapolis 

manager of the U. S. F. & .G. sent to an 
agent who was asked to be a candidate for 
mayor of that city. The letter follows: 

“We are both pleased and flattered that 
you turn to us for advice upon this or any 
other question. 

“Do not lose sight of the distinction be- 
tween a politician and a candidate (some- 
thing like the difference between the boot- 
legger and patron.) Whether you realize 
it or not you are now a ‘politician’ and a 
good one. Your advice, influence and 
assistance are sought by men high in the 
affairs of our city, and particularly by 
candidates, prospective candidates and their 
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supporters. As the years go on this con- 


dition will continue and intensify as long 
as you do not become a candidate. While 
a man’s advice, influence and assistance are 
being sought, there is what might be 
termed a subsconscious trade. The seekers. 
pay in whatever way they can, which, in 
your case, means and should always mean 
insurance premiums, The moment a man 
permits a drop of public pap to pass his 
lips the condition is reversed. Regardless 
of whether his salary be large or small, 
an impression goes abroad that the success- 
ful candidate has ‘got his’ and the feeding 
in business practically stops. 

“As mayor you would be asked to do 
things which it is not in you to do. You 
could not serve your business interests 
without taking steps which we know would 
be naturally repugnant to you. Your 
hands would be tied on accepting a great 
deal of business which as advisor to the 
mayor and mayorality aspirants would be 
yours almost by divine right. In other 
words you had better be Warwick than be 
king. 

“As long as a citizen maintains an altru- 
istic position (not necessarily insincere), 
but merely seeking to promote good gov- 
ernment, a certain participation in politics 
is a tremendous feeder for our business. 
When he steps down to the level of a 
candidate, the chance for legitimate revenue 
is gone.” 

* + + 


The Late Dean Johnson 


Whenever you see a young man in 
the subway with his nose buried in a 
dark-covered book printed in very read- 
able type and without illustrations, ex- 
cept a chart or two, he is pretty sure 
to be reading a volume that had its 
inspiration in a man who died the other 
day—Joseph French Johnson, who was 
dean of the School of Commerce, Ac- 
counts and Finance of New York Uni- 
versity. Johnson was the principal 
owner of the stock and the president 
of Alexander Hamilton Institute, and the 
books the young men are reading are 
volumes telling them and showing them 
how they can get ahead. 

During his lifetime, Dean Johnson in- 
spired as much business literature as 
any man living. Unlike most teachers, 
he died rich, his estate aggregating 
about $300,000, with royalties still piling 
up on two of his books, “Money and 
Currency” and “We and Our Work.” 
And this was consistent, because if he 
hadn’t died rich after telling so many 
young men how to accomplish that aim 
he would have felt himself to be a man 
incapable of carrying out his own advice. 

A graduate of Harvard, class of 1878, 
his career included a year in Germany, 
studying economic conditions and _his- 
tory, high school teaching, financial 
editorship of the Chicago “Tribune,” 
professor in the Wharton School of 
Finance, University of Pennsylvania, 
and finally, in 1901, New York University. 
The School of Commerce was a little, 
struggling experiment when he came to 
it, but grew under his management to 
a registration of seven thousand stu- 
dents for the current year. 

As a teacher, Dean Johnson was un- 
excelled. In society he was serious and 
reserved, almost timid, formality boring 
him tremendously. With his friends he 
was at ease, fluent and familiar. He un- 
derstood boys and loved them. He 
helped them find their natural careers, 
helped them find positions, watched their 
progress, picked them up when they 
stumbled and rejoiced when they suc- 
ceeded. 





ROYAL’S STATEMENT 


The Royal Indemnity’s financial state- 
ment for the year 1924, discloses total 
admitted assets of $20,754,506, and a 
surplus to policyholders of $5,080,843. 
The company reports an increase im 
premiums of $772,859 for the year in 
comparison to 1923. The increase in 


assets was $1,813,746, and the increase 
in surplus was $802,866. 
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Field for Sale of Surety 
Bonds Unlimited 


J. R. ROONEY ON PRODUCTION 


Assistant Manager, Indemnity Insurance 
Company of North America Addresses 
Students in Suretyship 

The field for the sale 
is limited only by the 
contractual relationships 
with the state and the degree of suc- 
cess of any one in this field is measured 
by how much he knows about the busi- 
ness and how hard he goes after it, ac- 
cording to James R. Rooney, assistant 
manager of the Indemnity Insurance 
Company of North America, in an ad 


of surety bonds 
limits of man’s 
with man or 


dress this week on the production of 
miscellaneous bonds before the Junior 
Course in Suretyship of the Insurance 


Institute of America. 

His talk in the main dealt with fran 
chise, license, permit, customs, internal 
revenue and indemnity bonds. Concern- 
ing franchise, license and permit bonds 
he stated that these three may be gen 
erally defined as those bonds required 
by some governmental agency, munici 
pal, State or Federal government, be 
fore permission can be obtained to con 
duct a business or perform a given act. 

Continuing he said: 

“Franchise bonds are required on 
jitney bus operators, some public truck- 
men, street, subway or elevated rail 
way companies, and common carriers in 
general. These bonds must be filled be 
fore a bus company can commence busi- 
ness, 

“License bonds are almost as numer 
ous as the various kinds of businesses. 
Ordinances and statutes have been en 
acted in almost every township through 
out the country requiring that bonds be 
filed guaranteeing that the ordinances 
be observed and the business be so con 
ducted that no loss is caused to the pub 
lic. 

Permit and Lease Bonds 


“Permit and lease bonds are given in 
connection with application to drill an 
oil or gas well or obtain permission to 
develop the natural resources on prop- 
ertv owned by some” governmental 
agency. Customs bonds, of which there 
are over thirty different kinds, in gen- 
eral guarantee to indemnify the govern- 
ment for unpaid duties on imports or 
exports. 

“Brokers and agents should inquire 
of their clients for other lines of bonds 
and insurance whether the client trans- 
acts anv business with the customs 
authorities when soliciting this business. 
A friendship with customs officials will 
he beneficial for through these officials 
the broker or agent can learn the de 
tails of customs procedure and be in a 
position to render his client in’ other 
lines of business complete service 

“The adoption of the Eighteenth 
Amendment to the Constitution and the 
passage of the Volstead Act by Con- 
gress has widened the field for the 
development of those bonds which we 
classify as Internal Revenue. Every 
business using any form of alcohol 
should be solicited by the broker or 
agent for the bonds required by the 
Prohibition authorities. Wholesale 
dealers in alcohol and liquors should also 
be cultivated for they can provide a list 
of customers who can be personally 
solicited. 

“Tnternal Revenue stamps are 
to each package of cigarettes, 
of cigars or package 
manufacturer. Premiums in this class of 
bond can be developed by intensive 
solicitation of the tobacco industry. 

“The Government sometimes 
an income tax on an individual or cor 
poration at more than the taxpayer con 
siders proper. The tax must be paid at 
once on assessment or a penalty will 
attach. To avoid this situation, pending 
a final decision as to the proper tax 
which must he paid, a bond mav be filed 
guaranterin~ to pay the final tax 
assessed and this bond is generally 
known as a Tax Abatement Bond.” 


affixed 
each box 
of tobacco by, the 
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Chinnock’s Challenge 
In Handicap Contest 


TRAVELERS MAN AT SCRATCH 


In Competition On A. & H. With All 
Other Members of Sisley & 
Brinckerhoff Agency 
Jtrank ~. Chinnock, of 
agency of Sisley & 
is probably the 


the general 
Brinckerhoff, Inc., 
largest personal pro- 
ducer of accident and health insurance 
in New York for the Travelers. 

As an incentive to the production of 
new accident and health premiums at 
the Sisley & Brinckerhoff Agency, he 
has launched a Handicap Contest for 
the first three months of this year and 
extended a challenge to all producers of 
the organization. 

The handicaps have 
the basis of production for last year, 
with Mr. Chinnock starting at scratch 
The handicap which he has assumed 
means that his personal production in 
some cases will have to exceed ten times 
that of some of the other contestants 
in order to keep him in the lead. 

The results obtained so far are very 
vratifying, as during the month of Jan- 
uary in excess of $2,000 in new premiums 
were written, and during the first two 
weeks of this month in excess of $2,000 
more have already been produced. Ti 
this pace is maintained, the agency force 
of ten men will produce in the three 
months of the contest period a premium 
volume far in excess of the total pro- 
duction for the entire preceding year. 

This indicates very clearly the value 
of introducing the competitive spirit into 
an organization. 


been allotted on 


FITZGERALD BILL DEAD 
Congressional Leaders Say There Can 
Positively Be No Action On 
Bill This Session 
There will be no action on the Fitz- 
gerald monopolistic state fund workmen’s 
compensation bill now before the House in 
Congress at Washington. Due to the 
few days remaining before March 4, when 
the present session of Congress ends the 
floor leader of the House has assured in- 
surance men that the bill will not come up 
for discussion nor will the speaker rec- 
ognize anyone desiring to inject the bill 
into the business of the House. This 
means that the Fitzgerald bill will go 

over until next December at least. 
SPENCER REJOINS GLOBE 

Kenneth Spencer, manager of the Pa- 
cific coast department of the Norwich 
Union and Phoenix Indemnity at San 
Francisco. has resigned that position, 
March 1, and will become an 
assistant secretary of the Globe Indem- 
nity at that company’s home office in 
Newark. Sixteen years ago Mr. Spencer 
entered the service of the Ocean Acci- 
dent as a special agent for Tllinois. When 
the Globe Indemnity was formed he was 
appointed as an executive special agent, 
later becoming an underwriter. At the 
time-he left the Globe to go with the 
Norwich Union he was assistant man- 
ager of the Globe’s Pacific coast depart- 
ment 


effective 


GETS NORTHWESTERN 
The Northwestern Casualty & Surety 
has appointed Miley & Barnett, of 
Findlay, Milwaukee, as regional agents 
for surety lines. 





W. E. Small, President 
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What’s the Matter With Kansas? Ask Depository 
Bond Men 


In view of the numerous bank failures 
in Kansas and the consequent losses by 
surety companies writing depository 
bonds in that state, it is interesting to 
note that, in spite of the formation of 
new banks during 1924, there were at 
least seventeen which either failed or 
went out of business for some other 
reason. 

These figures were disclosed in the 
abstract of reports of the condition of 
Kansas state and private banks and trust 
companies on December 26, 1924, show 
ing a comparison with the abstracts of 
the report of November 15, 1923. The 


report of December, 1924, showed that 

there were 1,040 banks reporting com 

pared with 1,057 in November, 1923. 
Capital stock, surplus fund and undi 


vided profits (net), totaling $46,663,718 
for December, 1924, showed a decrease 
of $693,270 from November, 1923, this 


despite an increase in deposits of $38, 
933,258. The items under resources: 
Other real estate owned, and bank build- 
ing and furniture and fixtures together, 
shows an increase and may be due to 
the banks having been obliged to take 
real estate in lieu of payments when due. 
A copy of the report follows: 








Number of Banks Reporting 
RESOURCES 


Loans and Discounts 


von 1,040 









SE te 


Report of 


Report of 
Dec. 26, 1924 


Increase or 
Nov. 15. 1923 
1,057 


Decrease 





$196,828.045 $208,659,427 (dec.) $11,831,382 
CPOMUEIIED ica Scncc0suihosieadninesavc ; 864.741 858,345 (inc.) 6.3% 
Other Real Estate Owned 6,132,143 4,093,212 (ine.) 2,038,930 
Bank Building and Furniture and Fixtures....... 8.433.852 8.023.486 (inc.) "410-368 
Guaranty Fund with State Treasurer.................. 989,325 1,025,510 (dec.) 36.184 
PRA NE WU OPTRMIUR sos cccaeas cuceesia coe ssc cideeenadinnaes 25,094,160 23.585.439 (ine.) 1,508,721 
ash Items and Clearing-House Items................. 1.651,220 1,589,239 (inc.) "61.981 
Cash and Sight Se RCE eer PCE eE er Teer 78,937.612 42,447 314 (ine.) 36,490.28 
CRAIG: SH TORRUIIE 655 65:55 5486s sainatecssneneteeaceaees 1.170.835 869,180 (ine.) 301,654 
COREE? CRIN 5 once cab cniwvaneororcmres oraesnienuens 2,757,116 1,357,274 (inc.) 1,399,842 
TORE) TREGHUTCEGS 560.6 cod awcdesecuacixacseese $322,859,052 $292,508 ,429 
LIABILITIES 
CUE RUMI o caccencesesoh eens sinneenh suckeawsaneweanane $27 228.500 $27 477.500 (dec.) $249,000 
ISPD RIM acc vhs cee oa sioeulae nara a hesnniiaans 14,141.056 14.414,127 (dec.) 273.071 
Teas WUC S CRIED oo 6 as co ocncccsccuscctcccaesceds 5,294.16? 5,465.362 (dec.) 171,199 
Dividends Declared but Not Paid........sccssccccscces 36.356 60.131 (dec.) 93.775 
AE VIII hs se ccicchcamud el bok Sprekon 270,599.071 231,665.812 (ine.) 38 933.258 
Rills Rediscounted and Bills Payable 2,447 .867 9,166,568 (dec.) 6,718.7 
Stockholders’ and Snvecial Reserve Funds.............. 199 444 287.544 (dec.) 88,099 
Real Estate Loans Sold with Repurchase Agreement.. 2.149.746 2.008.079 fine.) 141,667 
Other Wiahilities (Bonds Borrowed, etc.)............+5 762,847 1,963,303 (dec.) 1,200,455 
PUL THRMNIEG civ one ee cnceedioncew sonore $322.859,052 $292,508,429 
ROONS ERO. os 5 sg ok oasn ae ead nb noe xe saan Re in ewe Oen ees 29.17% 18 1-3% 


The statement of guaranty fund. 
$226,938, and bonds in fund, $1,058,824. 





Travelers Insurance Reports 
$50,217,999 Income in 1924 


The annual statement of the casualty 
department of the Travelers Insurance Co. 
of December 31, 1924, shows a total in 
come of $50,217,999. The company had 
total admitted assets of $329,096,081; a 
surplus over all liabilities of $17,580,777 
and a surplus as regards policyholders of 
$27.580,777. 

Gross premiums written and renewed 
during the year were as follows: Acci- 
dent, $11,010,420; health, $3,293,595: non- 
cancellable accident and health, $135,740; 
automobile liability, $15,119,968; liability 
other than automobile, $5,461,214, and 
workmen’s compensation, $19,937,467, mak- 
ing a total of $54,958,407. 
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CASH CAPITAL 
$2,450,000.00 





Union Indemnity 


FIDELITY and SURETY BONDS 


Accident, Health, Burglary 
Automobile, Liability, Plate Glass 


Workmen’s Compensation Insurance 


EXECUTIVE orroee 
630-836 UNION STREET 
NEW 


Company 


GREAT EASTERN DEPT. 
100 MAIDEN LANE 
ORLEANS NEW YORK 








December 26, 


1924, showed 651 guaranteed banks; cash in fund, 


Income of Travelers Indemnity 
for Year 1924 Was $10,476,665 


The annual statement for the year end- 
ing December 31, 1924, of the condition 
and affairs of the Travelers Indemnity 
shows that that company had a total in- 
come of $10,476,665, total admitted assets 
of $12,064,641, surplus over all liabilities 
of $1.930,446, and surplus as regards pol- 
ic vholders of $3,430.466. 

The gross premiums written and_ re- 
newed during the vear follow: Accident, 
$277.011; health, $169.810; non-cancellable 
accident and health, $3,193: automobile lia- 
hilitv. $282.995; workmen’s compensation. 
$1,435; plate glass, $1,185,798: burelary 
and theft, $2,886,450; steam boiler. $1.076.- 
567; engine and machinery, $367,254; 
automobile property damage. $5,386,444; 


automobile collision, $1,672,533, and prop- . 


ertv damage and collision other than auto 


mobile. $312,645, making a total of 
$13,619,269. 


J. W. Thompson. formerly manager of 
the accident and health department of 
the New York office of the Continenta! 
Casualty, was appointed récentlv as a 
general agent at Manchester, N. H. 





D. W. Wormwood, manager of the Bos- 
ton Branch Office of the Norwich Union 
Indemnity, was a visitor in town recently.  ;; 
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Here are some of the leaflets with which The Travelers 
backs its representatives in the solicitation of 


AUTOMOBILE INSURANCE 


“The World’s Most Costly Motors” has made a country-wide hit. “Auto Driver Faces Suit 
for $75,000” is the best circular on high limits ever issued. 


Sell Travelers Insurance and have the privilege of using these, 


THE FTRAVELE BRS 


ACCIDENT, LIFE, LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE @LASS, AIRCRAFT, MACHINERY 


HARTFORD, CONNECTICUT 
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INSCRIBED BENEATH THE SHIELD OF THE 
ROYAL ARE THE WORDS “TUTUM TE SISTAM,” 
FREELY TRANSLATED “WE HOLD THEE SAFE.” 


TAKEN FROM VIRGIL’S DESCRIPTION OF 
THE BURNING OF TROY THESE WORDS 
ARE ESPECIALLY APPROPRIATE. THEY 
BEAR TESTIMONY OF THE COMPANY’S 
CONSISTENT RECORD THROUGHOUT THE 
PAST EIGHTY YEARS. 


ROYAL 


INSURANCE COMPANY LTD 


DEPARTMENTAL OFFICES: 
ATLANTA, GA. CHICAGO, ILL. 


Milton Dargan, Manager Elwin W. Law, Manager 
NEW YORK BOSTON, MASS. 
Frederick B. Kellam, Manager Field & Cowles, Managers 


SAN FRANCISCO, CAL 
Rolla V. Watt, Manager 

















